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INDUSTRIAL ALCOHOL TOLD 
UNDERWRITERS IN REPORT 


Retail Credit Co. Says Hundred 
Million Gallons Will Be Made 
In 1929 


DANGERS OF EXPLOSION 


Two-Fifths Of Production Used 
To Prevent Car Radiator 
Freezing 














What is probably one of the most in- 
teresting industrial surveys ever sent to 
insurance companies covers “Industrial 
Alcohol,” and was prepared by the Re- 
tail Credit Co. after an investigation of 
modern industrial alcohol plants by A. 
G. Connell of the Baltimore office of the 
Retail Credit Co., and an analysis of the 
Connell report by Dr. Carey P. McCord. 

Industrial Alcohol is the common name 
for denatured ethyl or grain alcohol, and 
to say that the industry has climbed in 
production since Prohibition went into 
effect is putting it conservatively. To 
illustrate: when the World War started 
the number of “wine gallons” of dena- 
tured alcohol produced in the United 
States was less than 11,000,000. By 1926 
it had climbed to more than 100,000,000 
gallons. This year it will be Close to 
that figure. 


Mum About Prohibition 

Not a word about prohibition is said in 
the report. The inspection bureau is not 
engaged in controversies, but is merely 
occupied in presenting facts. It does 
give a number of reasons, however, why 
the alcohol industry has had such a 
oom. For one thing, America bought 
much from abroad before the war. Then, 
00, in 1906, denatured ethyl alcohol was 
made tax free. Furthermore, there are 
how thirty-two articles in which ethyl 
alcohol is used, running from perfume 
- Soaps to tobacco, leather and vine- 
alone iBeest single use for denatured 
mobile 's to prevent freezing of auto- 
Meads radiators during cold weather. 
fifths. Ing to the Retail Credit Co., two- 

8 of the entire production is divert- 
td to that use. 
m ‘neal interest to fire underwrit- 
ing iny € explosion hazard. In discuss- 
ia eston in one of the largest 
2,00) ihe country, with a capacity of 
ating gal ns of mash a day and oper- 
baad — a continuous schedule twenty- 
Wp Ours daily, the report says: 
hegre” of the possibilities of disas- 
ed ye explosions the company has 
rounds ) Rabari who make regular 
grounds Pilea the plant and 
also hae ey. and night. The company 
and a. own fire-fighting equipment 
States: foe nremen. Again the report 
Sen, ven appropriate mixtures of 

ral alcohol and air, it is quite pos- 
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PHOENIX 


Assurance Company, Ltd. 


of London 


150 William Street, New York 


A Corporation which has stood the test 


of time! 
operation. World-wide interests. 
lute security. 


. 


Excellent Service and Facilities 





147 years of successful business 


Abso- 


Indemnity Company. 


150 William Street, New York 
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operation. 








Wm. H. Kingsley, Vice President 


These are our greater New York Agencies: 


J. Elliott Hall 50 Church Street CORtlandt 
McWilliam & Hyde 285 Madison Ave. CALedonia 
Ralph G. Engelsman 2 Park Avenue CALedonia 
Rooney & Vermilye 141 Broadway BARclay 
Jos. A. Eckenrode 26 Court St. Bklyn. TRIangle 
John A. Stevenson 150 Broadway RECtor 

J. A. Goulden & Son 80 William Street JOHn 
David B. Adler 1775 Broadway CiRcle 
Gustav C. Wuerth 217 Broadway FITzroy 





Wm. A. Law, President 





Philadelphia 


Independence Square 


A Strong Service Department 


Our service department is made up of skilled underwriters and insurance 
lawyers all of whose time is spent in drawing plans for intricate coverage cases. 
When desired, they suggest policy forms and uses of optional settlements for 
unusual situations, and they design suggested clauses for putting the plans into 
This service, like that of our policy issuance service, is on a time- 
saving, time-waste-preventive basis. 


Our metropolitan offices make free use of this service, which is especially 
valuable in surplus lines and brokerage cases of large dimensions, whose object 
is estate conservation and corporation and partnership protection. 


7800 
3720 
1872 
0264 
0178 
2090 
1030 
7162 
2880 


Hugh D. Hart, Vice President 


The Penn Mutual Life Insurance Company 


Founded 1847 

















J. E. BRAGG AT WASHINGTON 
CONFERENCE ON NATIONAL 
ASSOCIATION PROGRAM 


E. S. Brashears, National Conven- 
tion Chairman; J. Cremen, Local 
Chairman,*Meet At Capital 


DECIDE ON ENTERTAINMENT 








H. H. Armstrong, Vice-President 
Of Travelers, To Be One Of 
Speakers At Convention 





At a conference held in Washington 
this week a number of important mat- 
ters were decided in connection with the 
convention of the National Association 
of Life Underwriters to be held there 
September 25 to 27. James Elton Bragg, 
Union Central, Philadelphia, chairman of 
the program committee of the National 
Association, attended the 
which was participated in by the vari- 
ous committees of the District of Co- 
lumbia Life Underwriters Association 
headed by E. S. Brashears, Union Cen- 
tral, one of the Washington leaders who 
is third vice-president of the National 
Association and chairman of its conven- 
tion committee; John Cremen, Massa- 
chusetts Mutual, general chairman of the 
Washington association convention com- 
mittee; and Harold D. Krafft, State Mu- 
tual Life, president of the District of 
Columbia Life Underwriters Association. 

One of the matters that has been de- 
cided is the main features of the enter- 
tainment to be provided for the dele- 
gates and where they shall fit into the 
general program being planned by Mr. 
Bragg’s committee. It can now be 
stated that the major entertainment 
events will be the following: 


conference 


Entertainment Events 

Reception at the Mayflower Hotel, 
the convention headquarters, accompa- 
nied by an illustrated lecture and fol- 
lowed by dancing. This moving picture 
lecture is not the conventional thing that 
would be apt to bore the visitors. It 
was given with great success in con- 
nection with the inauguration of Presi- 
dent Hoover and was one of the fea- 
tures of the ceremonies. It is called 
“Washington from Dawn to Dark’ and 
is a beautiful moving picture entertain- 
ment full of historical interest and in- 
struction. 

A boat trip to Mount Vernon and the 
tomb of Washington, the fifteen mile 
ride down the historic Potomac River 
which is always enjoyed no matter how 
many times one may take it. There will 
be a stay of one hour to visit the 
grounds and the trip will occupy the 
afternoon. 

As alternatives to the Mount Vernon 
trip there wilt be golf at several of the 
fourteen golf and country clubs around 
Washington; arrangements will be made 


(Continued on Page 6) 
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John Hancock’s New Preferred 


Risk Whole Life Policy 


Amount Age Annual Premiums 
eae Me cs oka ee $155.00 
a De eds daaaabadies 178.70 
10,000... 2. | FRR be eee 197.70 
16000... .-.-: et ee eee 229.00 
10,000. oe es e255. CU ees 270.30 
| arse We bik Sica occseoa 326.00 
10,000... ...... ER Ne 402.40 
(0 | a _ Sees 507.50 
ee. __ See pete thopeb deg: He: 653.50 


This policy offers to the better than average insurance risk 
preferential rates—a fair proposition and of outstanding advan- 
tage to those who can obtain it. 


SUB STANDARD 


Our Company’s liberal underwriting is worthy of special consideration from those having sub- 
standard business to place. 


MODIFIED LIFE 


This participating low initial rate policy with a first year dividend will often save a case where Ordi- 
nary Life cannot be sold. Try it when low net cost is desired for business protection. 


Modified Life is a permanent plan. No conversions to re-sell and a new commission on the sixth 
year. 


SPECIAL FEATURES 


We issue very substantial amounts on the lives of children between ages 10 and 14. Another step 
forward by a progressive Company keeping abreast with the present day practice of parents taking 
advantage of a low rate for large policies for their children. 


Non-medical privilege granted to brokers. Disability and Double Indemnity on Term policies. 


These features coupled with prompt efficient service will make money for you. 





——$— 


aA > 
Lire INSURANCE COMPANY 


_OF BOSTON, MASSACHUSETTS 


HARRY GARDINER, General Agent 
225 Broadway, New York, N. Y. 


Telephone, Barclay 1070 


‘““Get Acquainted with the Harry Gardiner Agency 
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What Insurance Means To Credit Men 


An interview in “Credit Monthly” of New York City With Thomas I. Parkinson, President of Equitable 
Life Assurance Society; Capital Assets And Human Assets; Insurance As A Credit 
Measuring Stick; Covering Necessary Elements of Risk 


A most interesting interview with 
Thomas I. Parkinson, president of the 
Equitable Life Assurance Society, ap- 
pears in the current issue of “Credit 
Monthly,’ organ of the National Asso- 
ciation of Credit Men. It was obtained by 
Chester H.- McCall. The | interview 
follows : 


Running through the fabric of every 
business organization is the red thread 
of risk. All business is essentially risk 
taking. Capital invested is exposed to 
hazard—-profits are an uncertainty. Ex- 
ecutive and administrative efficiency 
largely consist of the ability to perceive 
and analyze the various risks to which 
a business is subject and to devise means 
of avoiding or preventing the risks, or 
mitigating their consequences. 

There are certain risks, however, over 
which business ability and skill have no 
control, certain contingent dangers for 
which management cannot be held re- 
sponsible. Business life insurance has 
‘been evolved and designed as a protec- 
tion and reinforcement against these 
risks and dangers. 

The development of business life in- 
surance has also promoted the study and 
analysis of the risks it has been intend- 
ed to meet, and has led to many meas- 
ures for the reduction and mitigation of 
the hazards involved. 

Every business has two classes of as- 
sets—capital assets and human assets. A 
primary principle of every organization 
should be to protect its human assets; 
yet, strange as it may seem, in some 
cases this is often the last consideration 
given by otherwise progressive compa- 
nies, 


Quotes Schwab 


Charles M. Schwab, when asked what 
he would do if his steel properties were 
destroyed by fire answered. “I would not 
figure these as an irretrievable loss, for 
they could all be replaced, but if some 
catastrop!ic destroyed at once the entire 
Personne! of our organization, I would 
then consider myself a ruined man.” 

This illustrates the attitude of many 
of our business leaders today. Since the 
human assets of an organization are even 
More important than the physical prop- 
erty, there is more necessity for having 
Msurance on the lives of the men re- 
sponsible for the success of the business 
than on the building and other property. 
Farsighicd business men now recog- 
mize the fact that death, which must oc- 
cir some iime and may occur at any 


time, should be guarded against at all 
times, 


The credit executive, before approving 
credit accommodations for a debtor con- 
cern, learns all he can about the nature 
ot the risk-past paying habits, the char- 


Pa of the men behind the business and 
ne financi.! condition of the business as 
Mctured by the financial statement. 
ife insu ‘ance, including policies taken 
oo" | protection as well as those 
Pie ed for the benefit of the business, 
wa one of the best indexes and meas- 
mee Sticks available to the credit ex- 
Pe ve in analyzing the credit capacity 
a Customer, 
in — insurance policy is as valuable 
is rowed cases as a financial statement 
tials ing a true estimate of the essen- 
requisite to a good credit risk. 
a life insurance be analyzed 
order ¢ di redit executive’s viewpoint in 
- ic 'sclose the elements of a good 
2 bad credit risk? 
life cot that a concern owns business 
uraiice is at once an indication 


of several important factors. Loans may 
usually be obtained on life insurance 
policies in cases of financial stringency. 
Business insurance not only protects an 
organization against the loss of a key 
man, thus strengthening the credit struc- 
ture, but it also releases capital for ex- 
tensions and improvements and in the 


Blank & Stolicr 
THOMAS I. PARKINSON 


meantime it creates,a steadily increasing 
fund from which to draw if an emer- 
gency should arise. Business insurance 
is often vital in cases where different 
members of a concern are the indorsers 
of its riotes. It may be so adapted that 
in the event of death, it will protect not 
only their estates but also the business. 

The credit executive looks upon a debt- 
or concern with far greater confidence 
if insurance is owned on the important 
executives in an amount large enough, 
in case any of them should die, to carry 
the concern with unimpaired credit 
through the necessary period of adjust- 
ment. 

In the case of partnerships, insurance 
is now looked upon as a necessity. It 
protects the interests both of the de- 
ceased partner’s estate and of the surviv- 
ing partner. It must be remembered 
that the dissolution of a partnership al- 
most invariably follows the death of any 
member of the firm. The surviving part- 
ner or partners may not have sufficient 
funds to liquidate the interest of the de- 
ceased partner and to continue the busi- 
ness. Adequate life insurance is a pro- 
vision against this contingency. The 
modern credit executive therefore rec- 
ommends business life insurance as one 
of the essentials of a good partnership 
credit risk. 


The Right Protection? 


From these general considerations of 
the appraisal of life insurance as a credit 
measuring rod, let us consider the spe- 
cific questions the credit executive should 
ask in analyzing life insurance from the 
credit angle. 

Does the insurance owned by a com- 
pany cover the necessary elements of 
risk ? 

First, does it seem that the amount of 
protection has been reckoned with a fair 
degree of accuracy? Has the amount 
been calculated separately for every need 
instead of being determined in one bulk 


estimate that usually results in inade- 
quate insurance? Does the good will of 
the concern seem properly covered? No 
asset is likely to melt away more rap- 
idly than good will upon the death of 
one or more members of the firm. The 
financial bulwark of good will should 
therefore be adequately reinforced. A 
study of the balance sheets, statements 
of condition and earning reports will in- 
dicate the right amount of protection 
required. It would be difficult to give 
an exact rating of how much insurance 
should be maintained in proportion to 
the capital or earnings of a business; 
but from the credit executive’s consider- 
ation of ratio of assets to liabilities he 
can devise a standard by which to judge 
the right amount of protection required. 

The second consideration of protec- 
tion is as to the form of policy owned 
by the concern. There are several dif- 
ferent forms of policy that may be used 
in business insurance, such as_ term, 
whole or ordinary life, limited payment 
life, and endowment. When the credit 
executive learns which business insurance 
policy form is owned he should be able 
to judge immediately whether or not this 
form is most adaptable to the needs of the 
business. Limited payment life, for ex- 
ample, is paid for by business only in 
periods of excessive income. Ordinary 
life is the most used of all forms. En- 
dowment life is employed specifically 
where a concern wishes to meet a known 
obligation at a definite time and to pro- 
vide against the death of an insured 
individual before that time. 

The more adequately the insurance 
maintained by a business meets its needs 
the better credit risk it becomes. The 
fact that the management is able and 
alert is often indicated by the care with 
which it has filled its life insurance needs. 
The credit executive requires a fairly 
comprehensive knowledge of life insur- 
ance in order to determine the proper 
elements of protection and effort expend- 
ed to give himself the additional advan- 
tage of life insurance analysis as a sup- 
plement to general credit analysis will 
increase his grasp of credit management: 

The third question to be considered 
is in regard to the premium payment. 
Many legal entanglements may result 
from haphazard premium payments. Pre- 
miums should be paid promptly and 
should be properly provided for in the 
budget. Premium paying habits often in- 
dicate what is to be expected from a 
company as to general paying habits. 

Designating Beneficiaries 

The fourth consideration requiring an- 
alysis is the method of designating bene- 
ficiaries. The beneficiary should be so 
designated that he will receive the pol- 
icy proceeds in the manner intended and 
in the case of a trustee-beneficiary with 
the restrictions, if any agreed upon so 
that it will be possible for the beneficiary 
in turn to distribute the proceeds in the 
manner prescribed. This guarantees that 
the plan determined upon will be car- 
ried out precisely because the strength 
afforded by the other elements of pro- 
tection is predicated upon the efficient 
administration of the proceeds. 

Most agreements and assignments 
made for the purpose of providing a fur- 
ther element of protection are more tech- 
nical and require a legal approach. The 
credit executive who expects to intro- 
duce finer perception and analysis into 
his work through a consideration of busi- 
ness life insurance will make full use 
of the invaluable advice of his insurance 
agent. 

Methods may be employed in the an- 


alysis of life insurance such as are used 
in the appraisal of financial statements. 
The correlation of the two will broaden 
the scope and experience of the man 
whose business it is to pass on problems 
of risk. 


Increasing emphasis is being placed 
upon the importance of business life in- 
surance. The statement form used by 
several of the Federal Reserve Banks 
contains a query as to the amount of 
life insurance owned by the applicant 
for credit and also requires information 
as to the beneficiary of such life insur- 
ance. The National Association of Cred- 
it Men regards questions as to a man’s 
life insurance of vital importance on the 
financial statement forms that they rec- 
ommend and approve. Commercial agen- 
cies are following a like procedure. 

Business insurance is of value to an 
organization not only when death occurs, 
but from the moment the policy is issued. 

John Wanamaker once said, “Twenty 
years ago I had a capital of about a half 
million dollars. I then realized that a 
business man with a half million of cap- 
ital and a million and a half of insurance 
on his life would have better credit than 
one with a half million capital and no 
insurance—so I took the insurance. I 
now find that trading on the credit it 
created, I made more profit than if the 
money which went into insurance had 
gone directly into my business.” 

This fundamental principle underlies 
the purpose of business life insurance. 
On the one hand it serves to reinforce 
and enhance a company’s credit and cre- 
ate good will and faith in the manage- 
ment. On the other hand the credit 
executive secures invaluable protection 
for his risk and if he makes an accurate 
analysis of business insurance he is pro- 
vided with a more scientific technique 
by which to reach his decisions. 





SIMEON W. DIXON DEAD 


One of Country’s Leading Authorities on 
Fraternal Insurance Law; Was 
Resident of Chicago 

Simeon W. Dixon, for more than a 
quarter of a century chief counsel of the 
Loyal American Life Association, and an 
authority on fraternal insurance law, died 
in Chicago a few days ago after an ill- 
ness of ten months. He was 66 years 
old. He is survived by a widow and two 
daughters. 





THE H. K. DENT COMBINATION. 


Life Company To Be Part of General 
America Corporation Chain 
in Seattle 

Seattle is to be the home of another 
life company, providing plans of the 
General America Corporation, newl¥ or- 
ganized holding company for the General 
of America, First National, Western of 
America, and the General Casuaity, all 
Seattle companies, headed by H. K. 
Dent, are perfected. 





TWO TOWNS ARE RIVALS 

In the New England Mutual Life cir- 
cles there is rivalry between two former 
partners, Kenneth L. Morse of Worces- 
ter and Robert C. Hunt of Providence. 
In the first six months Providence led 
Worcester by a slight margin, but Wor- 
cester then caught up and is now lead- 
ing. 
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Missouri State Plans 
To Combat Lapsing 


FINDS MINIMUM RENEWAL RATE 





Renewal Ratio of 80% Unsatisfactory; 
From 90% to 94% Considered 
Normal 





The Missouri State Life in its efforts 
to reduce lapsing has inaugurated a sys- 
tem whereby each agency will receive a 
report every few months showing its 
renewal status, with a series of ratings 
applicable to first renewals and other re- 
newals. First renewals are emphasized 
because of the higher lapse rate usually 
experienced among the more recent poli- 
cies. A first renewal ratio of less than 
80% is considered unsatisfactory and the 
standard expected is 90% to 94%. 

In a discussion of this problem in the 
“Missouri State Bulletin,’ James Scott, 
third vice-president and comptroller of 
the company, says that the new percent- 
ages are higher than the club require- 
ments, which is admittedly too low, but 
it was considered advisable to allow some 
latitude in club matters so that an agent 
working in a territory affected by ad- 
verse business conditions would not be 
deprived of his club trip. The new ratios 
are by no means impossible of accom- 
plishment, as there are a goodly number 
of agents who, during the last few years, 
have consistently renewed better than 
90% of the business written year after 
year. 

If every agent had renewed 90% or 
better during the year 1928 of his busi- 
ness written during 1927, as of last De- 
cember it is estimated the company 
would have had approximately $7,000,000 
more insurance in force, which means 
the earnings of agents would have been 
augmented accordingly. 

Agent Can Control Situation 

Mr. Scott believes that intelligent se- 
lection and persistent conservation by 
the agent will almost abolish the evils 
of twisting and lapsing. The manage- 
ment has given this question much study 
since the company absorbed the Inter- 
national Life last fall, and it was found 
that lapses for the most part occurred 
among the policies which were less than 
two years old. It is also very clear that 
these evils have pretty much the same 
origin and therefore, respond to the same 
treatment. 

It is certainly not sufficient today for 
the agent to write and pay for new busi- 
ness; it must be business which has a 
chance to persist, and it must be fol- 
lowed up to see that it persists. In tak- 
ing this position, the management 
states that they are not sending their 
agents out on “wild goose chases,” but 
that the time spent by an agent in con- 
serving business will be remunerative to 
him later. The more satisfied policy- 
holders there are in any given territory, 
the larger the number of prospective life 
insurance buyers there are, and the less 
sales resistance is encountered by the 
agent. 

Mr. Scott feels that the agent is mere- 
ly fooling himself if he attempts to com- 
fort himself with the thought that most 
of the business which lapses does so be- 
because of financial reverses. It is true, 
he says, that while there are some few 
locations where at times the general fi- 
nancial situation has an effect on the 
persistency of life insurance, an exam- 
ination of the showing made by Missouri 
State agents indicates that the agent can 
come very near to controlling this situa- 
tion in almost all instances. Cases can 
be cited in territories subject to crop 
failures, drought and also territories 
which have gone through financial up- 
heavals, where the persistency ratios 
which agents have obtained are remark- 
able. 

The officers of life companies today 
agree that conservation is a field ques- 
tion. The type of agent who signs the 
contract is partially the key to the situa- 
tion. Men must be selected who have 
a breadth of vision in addition to sales 
ability. If they associate with a respon- 
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that satisfies. 





Satisfying Service 


The MUTUAL BENEFIT LIFE writes | 
policy contracts that meet the needs of the 
people; assists its agents in presenting these 
contracts; and gives to policyholders a service 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 











sible class of people, and keep in touch 
always with this group, writing perma- 
nent business will be a matter of course. 

The subjects of lapsing and twisting 
are closely linked up, Mr. Scott says. If 
the persistency ratio is satisfactory, the 
business is well looked after, the policy- 
holders are satisfied with the treatment 
they receive, and there is little or no 
opportunity for the twister to give rein 
to his handiwork. 





RICE AGENCY IN LEAD 
The Rice Agency of Harrisburg, Pa., 
led all agencies of the Equitable Life of 
Iowa in July with $299,050 of paid-for 
business. 


siteheniniaiaaemimaamn 


JUVENILE CONVENTION 


Fraternal Societies Have Been Writing 
This Kind of Insurance for Five 
Years; A. A. Bentley President 


The latest insurance organization is 
the International Inter-Society Fraternal 
Juvenile Convention, and it has just had 
its first convention. The meetings were 
in Fulton, Ill, and Arthur A. Bentley 
was elected president. The fraternals 
have been writing juvenile insurance for 
five vears. 





the asking. 


I enclose 2c. for postage. 
NAME 


‘Just What I Wanted” 


—writes a practical insurance manager, after 
receiving a John Hancock Home Budget Sheet. 


Any business man will appreciate our Budget, 
and so will his wife, if she is interested in the 
financial management of the home. 


The John Hancock Monthly Budget Sheet pre- 
sents clearly the division of expenses, including 
recreation, savings, and Insurance, and affords 
definite assistance to both men and women in 
the management of income and home expenses. 


YOUR Monthly Budget Sheet will be sent for 


LiFe INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
Inquiry Bureau: 197 Clarendon Street, BOSTON, MASS. 


Please send me a FREE copy of the John Hancock Home Budget Sheet. 





ADDRESS 
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J. A. Jackson, Insurance 
Author, Passes Away 


WITH MUTUAL LIFE FOR YEARS 





Headed Its Literary Division; Author 
of Book, “Easy Lessons in Life 
Insurance” 





Jacob A. Jackson, for years one of 
the outstanding figures in the life in. 
surance literary world, head of the lit. 
erary division of the Mutual Life until 
a few years ago, and author of life in. 
surance books, passed away in New Jer- 
sey this month. 

Dr. Jackson was probably best known 
to the present generation of insurance 
men as the author of “Easy Lessons in 
Life Insurance,” a book which described 
the fundamentals of the business in sim- 
ple terms. As editor of “Points” he dis- 
cussed insurance topics from the sales- 
manship end, writing many articles which 
were of untold value to the field force, 
not only to the Mutual Life organization 
but to agents of other companies as his 
articles were widely copied. Part of his 
duties at the Mutual Life were to answer 
a large volume of correspondence from 
agents for data and information along 
lines which would make selling easier, 
At one time he wrote about life insur- 
ance for the Encyclopaedia Brittanica. 

Dr. Jackson was a distinguished look- 
ing figure, tall, upstanding and wore a 
white moustache and imperial. He re- 
tired from the Mutual Life because of 
advanced age. He was succeeded by 
Walter Storey. 





AGENCY BUILDING ADVICE 





James A. Fulton Talks to Volunteer 
State Managers; Next Convention 
to Be in Havana 


An address on “Agency Building” by 
James A. Fulton, vice-president of the 
Home Life, featured the closing session 
of the Volunteer State Life’s convention 
last week. Following this J. M. Mitchell, 
agency manager, announced that the 
company’s next convention would be held 
in Havana, Cuba, in January, 1931. The 
next convention will extend over a per 
od of eight or nine days and will in 
clude a boat trip from New Orleans to 
Havana. 

James A. Fulton declared that in build- 
ing an agency it was advisable to pro- 
ceed slowly; that intelligent and able 
agency material was available but had 
to be chosen carefully. Too often men 
of inferior calibre allowed to drift into 
the business have wrecked good agencies. 
He advised managers to concentrate 
upon selling their business to a man 
they had selected after much thought; 
that merely casual suggestion to enter 
the business is not enough. Agents 
should be given a goal, not just allowed 
to pilot their way without any partict 
lar production object in mind. 


DUNSMORE AGENCY GAINS 

The William J. Dunsmore gency of 
Equitable Society, New York, celebrated 
the largest July paid business record 
it ever had with a golf tournament at 
the Salisbury Golf Club. Paid business 
for the month was $1,033,294 in volume 
with $33,707 in premiums. ‘The seventy 
interview anniversary campaign, Wa 
mainly responsible for this splendid i= 
crease in paid business as we!! as 4 
increase in number of applications. Her- 
bert R. Coursen won the kicker's hander 
cap at the tournament and was present: 
ed with a silver cup. 

The first seven days of August show 
$500,000 paid. The members of the o 
ganization are pleased with the Jum 
from tenth to fifth place on ‘1 me 
politan honor roll and from tventy- se 
i aes place on the national hon 
roll. 








R. C. ANDERSON BE? TER 
Robert C. Anderson of the State x 
tual Life, New York, is now home - 
St. Luke’s Hospital, recovering from 
operation. 
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Dunn Air Risk Query 
About Half Finished 


iT 1s A SUCCESS UP TO DATE 





Facts About Aviation Mortality Being 
Gathered by Guggenheim Fund for 
Aeronautics Promotion 





The Eastern Underwriter is informed 
by Captain R. A. Dunn, consultant of 
the Daniel Guggenheim Fund for the 
Promotion of Aeronautics that a survey 
he has undertaken relative to aviation 
mortality and other information which 
life insurance underwriters need in judg- 





CAPTAIN RAY A. DUNN 


ing aviation insurance risks, has been 
about one-half completed. 

“From present indications the survey 
will be highly successful,” he said to 
this paper. “It should be understood 
that it is a survey of life insurance only.” 
It will be recalled that when Captain 
Dunn was appointed to study the ques- 
tion of aviation insurance Harry F. Gug- 
genheim, president of the Guggenheim 
Fund, called attention to the fact that 
aviation insurance is of paramount in- 
terest to all those engaged in flying. The 
Present rate for insurance of this kind 
almost prohibitive and he thought this 
Was due to the almost complete lack of 
correlated information on the subject. 
The attempts made by American insur- 
ance comp:nies to solve this problem 
ave been hampered by the inadequate 
ope of the statistics available of the 
&xtremely hich premium rates. 


W. 0. V’. INSURANCE PLANS 





Woodmen ©f World to Insure Men 
nly anc’: Woodmen of Circle Only 


‘omen Hereafter 


Wes Woo: men of the World and the 
Mo men ('rcle have come to an agree- 

€nt where! the former will write only 
Men in futur 


st and the latter only women. 
ca Organi-ations will write minors up 
Se 16 ad thereafter the sexes will 


peneed to | i€ proper organization. The 
World fy ‘mp of Woodmen of the 
it — ts last meeting recently, the 

i tt ign” being dropped. : 
of th € has een a complete separation 
sai Gloi» Life of Omaha from the 
a as ot the World and stockhold- 
Ul have the amount of their invest- 


Tent return 9, 





MEF. 


One MEET IN MICHIGAN » 

the Li of the first agency meetings of 
the 'ncoln National Life ever held in 
‘he Thumb 


of Michigan took place late 
‘icLean’s Inn, Lake Huron, 
Sandham oa uteen members of the J. A. 

gcneral agency ‘were present. 
: of the session a dinner was 





COASTING 


That is what some men are 
doing in the matter of their life 
insurance protection. 


Despite frequent increases in 
income and consequent im- 
provment in their standard 
of living, they are content fo 
go along with the same pro- 
tection they carried when 

‘the maintenance of the 


family was a struggle. 


| They should see fo it that their 
protection KEEPS PACE 
with their INCOME, so that 
the family will not suffer if 


an emergency arises. 


The Prudential 


Insurance Company of America 
Home Office:. Newark, New Jersey 
Epwarp D. Durretp, President 





Board Holds Employes 
Pension Fund Taxable 


IN SEARS, ROEBUCK & CO. CASE 





Pointed Out That It Depends on Form 
Of Pension System Whether It Is 
Trust Fund 





The form in which a pension fund, re- 
tirement and disability system is set up 
is a very important matter in view of 
a recent decision by the Federal Board 
of Tax Appeals. The pension fund that 
has been in operation for many years for 
the benefit of the employes of Sears, 
Roebuck & Co., has just been declared 
taxable as a trust fund although the great 
mail order concern had the best legal ad- 
vice in drafting the plan and the system 
was accepted by many concerns as a 
model. 

The fund was known as Employes’ 
Savings & Profit Sharing Pension Fund. 
The Board of Tax Appeals summarizes 
its findings in this case as follows: 

“We find that, although the earnings 
of the trust fund were credited at the 
end of each year to the participants, pro 
rata, there was a condition attached. The 
pro rata shares of earnings did not be- 
come the property of the respective 
beneficiaries until and unless they re- 
mained in the service of the company 
for ten years, and were at the time par- 
ticipants in the fund. The mere book en- 
tries, crediting the earnings of the fund 
in varying proportions to the then mem- 
bers, did not constitute a distribution 
within the meaning of the statutes. 

“The facts are that the personnel of 
participating members was constantly 
changing; that never, at the time the 
bookkeeping credits were made, was it 
certain that the amounts credited to the 
various beneficiaries would or could be 
drawn by such individual. Thus the 
amounts were not at the time of making 
the credits determined or determinable, 
nor were the beneficiaries certain. It is 
possible that, during each of the taxable 
years, some of the beneficiaries had ful- 
filled the required condition and that the 
amounts credited to them were fixed and 
final, but the record is silent upon that 
point and we must consider it as non- 
existent. We are of opinion that the in- 


come in question should be taxed to the 
fund.” 





NEW EUREKA-MARYLAND FORMS 





Baltimore Company Provides Waiver of 
Premium and Disability for Policies 
At Young Ages 

The Eureka-Maryland Assurance of 
Baltimore has brought out new supple- 
mental contracts providing for waiver of 
premium in the event of death and total 
disability and permanent disability of the 
original beneficiary for policies at young 
ages. 

The new contracts will attach to all 
regular and juvenile endowment, limited 
payment and educational policies at ages 
fifteen and younger where the basic pre- 
miums equal at least that premium re- 
quired under the twenty payment life 
form. 


BANK MAN BECOMES AGENT 

William F. Costello, formerly assistant 
cashier of a bank in Minnesota, has 
joined the Manfert A. Johnson agency 
of the New England Mutual Life at 
Rochester, Minn. From the first week 
of this work, which began May 1, Mr. 
Costello has had consecutive weekly pro- 
duction. For the week ending July 20 
he sent in applications totaling $22,000. 








DISMISSES McKENNA SUIT 
A suit filed by William O. McKenna, a 
former employe of the company, against 
the Western States Life of Clayton, Mo., 
was dismissed by Circuit Judge Mulloy 
of St. Louis. 
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Editor Makes Goat Of N. Y. Life 
Because It Sent Him A Story 


California Publisher Annoyed By Being Told Item About Public 
Health, But He Opens His Columns To Movie And 
Sports Twaddle As Well As To Uninteresting 
Motor Car Technical “News” 


Out of the mass of material from pub- 
licity sources received one morning by 
the “Orange Daily News,” a newspaper 
in Orange County, California, the editor, 
J. F. Craemer, who is: president of the 
California Newspaper Publishers’ Asso- 
ciation, found a story sent out by the 
New York Life discussing health. The 
moving picture material, the automobile 
mimeographed sheets, the theatrical ma- 
terial in the morning mail were carefully 
scanned and edited for publication, but 
the story from the life insurance company 
(not an advertiser with the “Orange 
Daily News”) aroused the ire of the pub- 
lisher because it had been submitted for 
publication and he wrote the New York 
Life a letter of reprimand which is re- 
produced herewith for the reason that he 
also sent a copy of it to “Editor and Pub- 
lisher,” organ of the daily newspapers of 
the country; and the letter was published 
by that paper under the caption, “Calls 
Space Grabbers Second-Story Men.” The 
Craemer letter fits right into the policy 
of “Editor and Publisher,” which is to de- 
nounce all publicity men in the insurance 
business as space grafters and subjects of 
editorial scorn. 


Craemer’s Letter 

The letter follows: 

“The writer has for more than 20 years 
been a policyholder in your company. 
During that period he has never asked 
a concession from you which the policy 
does not stipulate. 

“It is for this reason that he feels com- 
pelled to take exception to your apparent 
advertising matter sent the ‘Daily News’ 
under the guise of free health publicity. 

“T am sure it would be well for a con- 
cern as large and as well financed as the 
New York Life to adopt more dignified 
business methods than those employed by 
the free publicity seekers. 

“As a policyholder in your company I 
feel that your story is entirely for the 
selfish gain of the New York Life and it 
is for this reason that you should be will- 
ing to pay your way into the columns of 
the ‘News’ rather than to employ some 
publicity man who only seeks to crash 
the gate on us. 

“T would like a free and frank discus- 
sion from you as to your stand on free 
publicity. 

“Newspapers, I might add, are univer- 
sally recognizing that the free publicity 
seeker is in a class with the second-story 
artists who seek to take from a newspa- 
per something that rightfully belongs in 
its cash register. 

“Your story is herewith returned so that 
you may fully understand what the criti- 
cism is based upon. The underscored 
lines in paragraph one kill all the news or 
educational value in the story for those 
publishers who miight have space for such 
matter.” 


A Letter from This Paper to Editor 


Craemer 
Assuming that the “Orange Daily 
News” does not differ materially from 


other papers of the type in the United 
States; that it offers its columns to tons 
of twaddle during the year about motion 
picture and sporting stars, technical au- 
tomobile “news” of not the slightest in- 
terest to the general reader and other 
publicity which generally appears _ if 
there is an advertising link The Eastern 
Underwriter wrote a letter to Publisher 
J. F. Craemer asking why he made the 
grand stand gesture he did. It also 
asked Craemer to submit to this publica- 
tion a few copies of the “Orange Daily 
News” so that an observer could learn 
what type of publicity his paper does 


print and what—such as life insurance 
material discussing such important mat- 
ters as public health—is rejected. The 
Eastern Underwriter letter follows: 

Dear Mr. Craemer: We have read 
your attack upon New York Life pub- 
licity, and with interest. 

What was there about the New York 
Life publicity that you regarded as an 
advertisement of that company and not 
of interest to your readers? Do you 
think there is any kind of material which 
a life insurance company can send out to 
a daily paper which is news, or do you 
regard life insurance events as outside 
of your reading column scope, unless it 
has to do with life insurance crime, such 
as murders for the sake of collecting in- 
surance money? Do you print news sent 
to you about any kind of business by rep- 
resentatives of those businesses? Do you 
waste basket material which comes to you 
from publicity representatives of moving 
picture houses or producers; from auto- 
mobile manufacturers; from theatrical 
press agents? Do you print material 
which you receive from banks, investment 
houses or other financial concerns which 
mention individual security issues or could 
be construed as reading notices in any 
way? Would you regard it as news if a 
life insurance company wrote you mate- 
rial for publication about new contracts 
or death payments of unusual nature or 
size or about life insurance trends or 
about mortality or about life insurance 
prosperity? Do you think that life insur- 
ance should bury its head under a bush- 
el, never talk about itself and sit silent 








Washington Conference 


(Continued from Page 1 


to provide club privileges for all who 
wish to play. Also there will be sight- 
seeing trips and plenty of other diver- 
sions in the capital, for Congress will 
probably be in session, the Supreme 
Court will be sitting and the wheels of 
government will all be in motion for 
those who have never seen the national 
capitol functioning. 

One of the important events of the 
entertainment part of the convention will 
of course be the banquet at the May- 
flower Hotel. As speakers at the ban- 
quet there will be one or two national 
figures the identity of whom cannot yet 
be announced. If President Hoover is 
in the capitol it is expected that there 
will be a reception bv the President. 

Loo for Big Registration 

Harold D. Krafft. president of the Dis- 
trict of Columbia Life Underwriters As- 
sociation, is one of those making prepa- 
rations for the National Association con- 
vention who is of the opinion that the 
meeting this year will be one of the larg- 
est ever held. Aside from the natural 
appeal which Washington has for all 
Americans, Mr. Krafft believes that its 
nearness to so many other important life 
insurance centers will result in a record 
registration. 

“Philadelphia, Baltimore, Richmond 
and even New York are all within easy 
motoring distance from Washington,” 
said Mr. Krafft to a representative of 
The Eastern Underwriter in Washing- 
ton this week. “Philadelphia had 1,200 
at its sales congress. It is reasonable 
to suppose that a majority of these act- 
ive life underwriters will want to come 
the short distance to Washington for 
the convention and that is only one city. 
Then almost everyone who travels gets 
to Washington every so often and a 


while other businesses acqusint readers 
with what they are doing? 

We are asking these questions in view 
of the wide publicity given to your let- 
ter sent to the New York Life. In view 
of that publicity we know you will be 
fair enough to give us your views. We 
know that “Editor and Publisher” is try- 
ing to commercialize the newspapers of 
America on the quid pro quo basis—that 
is, all business which does not advertise 
should be barred from reading columns 
so far as chronicling constructive hap- 
penings is concerned—but all who do ad- 
vertise are given carte blanche to send 


in facts about themselves and their busi- | 


ness, receiving a sympathetic reception. 
The net result of the “Editor and Pub- 
lisher” campaign, in our opinion, will be 
to have newspapers run strictly on the 
dollars and cents basis. We know no 
reason why one of the greatest businesses 
in America—life insurance—should have 
its material of reader interest barred 
from news columns of honest papers. 

Incidentally, don’t you regard the health 
of the community as important, and 
don’t you think the life insurance com- 
panies are doing a great deal to improve 
health and to lengthen life? And if they 
do better the health of the nation and 
cut down mortality isn’t that of interest 
to people in Orange county? 

Anyway, we would appreciate it if you 
would send us some copies of the 
“Orange Daily News” so that we can read 
the paper intelligently, from cover to 
cover, and see exactly what you do re- 
gard as news. 

The Eastern Underwriter. 








large number will make the trip at this 
time.” 

H. H. Armstrong, vice-president of the 
Travelers, is the latest addition to the 
program, making his first appearance 
before the National Association as a 
speaker. He will discuss “Mass Insur- 
ance in the Era of the Second Hundred 
Billion,” fitting into the convention 
theme. Mr. Armstrong is well known 
in the business and has come up through 
the Travelers organization since he went 
with the company as a liability agent in 
1905. He was made superintendent of 
agents in the life department in 1924 
and vice-president in 1927. 
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F you can show yow’re 

a good driver, then 
you’re good for a 10% 
Reduction on your Auto 
Liability and Property 
Damage Insurance for 
your private car. 


We can determine if you 
are eligible. Ask us! 


S4ETNA-IZE 


Ferns and Forbell, the 
men who originated 
Rogers Peet advertise- 
ments, are now writing 
this series of unique , 


newspaper 


advertise- 


ments exclusively for 


Etna agents. 


| It pays to be an 4tna-izer! 
nt nm 








An officer of one of the large English 
life companies will also be a_ speaker 


at the meeting. 
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THE EUREKA-MARYLAND ASSURANCE CORPORATION — 
BALTIMORE, MARYLAND | 

Incorporated 1882 

Issues all modern forms of Life Insurance, ineluding Industrial, Ordinary 
and Group 


J. N. WARFIELD, President 

















The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
Columbia National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


Policies backed by one of the very strongest companies in the country, having ample capital, 


surplus and highest standard of reserves. 


Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 
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“IT’S A GOOD POLICY” 
MORE NEW POLICIES 


Retirement Income Policies 
(income to the insu 


LOW COST PREFERRED ‘RISK POLICY 
NEW OWNERSHIP, BENEFICIARY and 
ASSIGNMENT PROVISIONS 


clearly define contractual rights of all parties interested 


COMPLETELY REVISED PLAIN ENGLISH POLICY FORMS 
ets od re underwriter. 


Philadelphia Life Insurance Co. 
111 North Broad Street, Philadelphia 
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Cancelation Case Is 
Appealed By N. Y. Life 


BASED ON MISREPRESENTATION 


Difficult 





for a Company to Rescind 


Policy Even Though Facts Are 
Twisted in Application 





The New York Life has taken an ap- 
peal in the Appellate Division of the Su- 
preme Court of the State of New York, 
First Department, from a decision and 
judgment rendered after a trial before 
Mr. Justice Richard P. Lydon, at Special 
Term Part 3 of the Supreme Court, New 
York County. 

The decision and judgments are far- 
reaching and-of great importance con- 
cerning the right of a life insurance com- 
pany to rescind and cancel its policy 
when it claims that an assured has been 
guilty of material misrepresentations in 
the application for the policy. 

Upon the trial of the action of the in- 
surance company at Special Term to re- 
scind and cancel its policies the attorney 
for the insurance company experienced 
difficulty in his effort to have admitted 


in evidence 


the death certificate and 


proof of death filed on behalf of the in- 
sured, the contents -of which he claimed 
would establish the material misrepre- 
sentation as to the insured’s medical his- 


tory, 


consultations, 


examinations and 


treatments by physicians just prior to 
the application for the policies. 
The court refused to receive the docu- 


ments into 


evidence upon the ground 


that the action to rescind and cancel the 
policies relates to the date of the is- 
suance of the policies and whatever tran- 
spired prior thereto and sustained the 


claim of thi 


» beneficiary during the trial; 


that the contents of the proof of death 
were not material upon a trial to rescind 


and cancel 


a policy, because the death 


occurred after the issuance of the policy 
and the action speaks only as of the 


date of th 


issuance of the policies and 


the period previous thereto. 


Statement by Alex Davis 


In discu 
Goldstein 


a Statement 

“Of cour 
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the benefic: 
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iry elements in 
ler to establish the claim, and, 


reco 


ssing the case Alex Davis of 


Goldstein, lawyers, said in 
to newspapers: 

, the proof of death would 
upon an action brought by 
iry under a policy as one of 
the chain of 


ent. the insurance company 
its defense of breach of war- 


material misrepresentation in 


to be interposed, if the suit 
y the beneficiary as plaintiff ; 
< incumbent upon the bene- 


n initiating the suit, to estab- 
aim against the company, to 


evidence the certificate and 
eath, the contents thereof 
rally be before the court in 
ling. 

ition which has arisen in this 
‘ving a right to rescind and 
licies' of life insurance is of 
ortance, for the reason that 
‘nce company cannot intro- 


‘dence upon a trial of an ac- 


by it to rescind and cancel 
‘ec proof of death which was 
subsequent to the issuance 
‘cy, and which contains the 
which it bases its action 
nm and cancellation, it may 
nN a position of being without 
irse, although the evidence 


may be in its own possession. This be- 
comes apparent, because in the same ac- 
tion, the Supreme Court has held that if 
a beneficiary waits until the expiration 
of the contestable period, the policies 
would become incontestable. 

“In the action which was tried before 
Mr. Justice Lydon, the evidence dis- 
closed that the assured had obtained two 
policies of life insurance from the New 
York Life aggregating $15,000, and 
named as the beneficiary his eleven year 
old son. The insurance company after 
the death of the assured, instituted an 
action to rescind and cancel the - two 
policies upon the ground that the as- 
sured had made certain material misrep- 
resentations as to his medical history, re- 
lating to consultations with, examina- 
tions and treatments by physicians, just 
prior to the application for the policies. 

“The insurance company called as wit- 
nesses at the trial, four physicians who 
had been consulted by the insured, and 
who examined the deceased immediately 
before the application for the insurance 
was made and up to and including the 
date of his death, which occurred a few 
months after the issuance of the poli- 
cies. The physicians testified that the 
deceased. had consulted them, and that 
they had examined him and that at the 
said times, the decedent was ‘a sick man.’* 
One of the witnesses was a surgeon, who 
testified that the deceased was placed in 
a hospital and that an operation was per- 
formed, and that he had been in the hos- 
pital a month after the operation. 

“The Supreme Court found that the 
testimony failed to establish ‘what the 
nature of the deceased’s ailment was at 
the different times he was examined by 
these physicians, or what the nature of 
the operation was or that the said ail- 
ment, if any, left any permanent 
physical weakness, which contributed to 
his death,’ and rendered judgment in fa- 
vor of the infant-beneficiary. 

“Mr. Justice Lydon, in his opinion, held 
in part as follows: 


“*The plaintiff, in order to establish the cause 
of action set forth in the complaint herein, 
called four different physicians who had both 
consulted with and examined the deceased in 
the period from a little over one month prior 
to the application and up to and including the 
day of his death. Under the rules of evidence, 
by virtue: of the objection on the part of the 
defendant herein, it was impossible for the court 
to have these physicians testify as to more 
than the fact that the deceased consulted them, 
that they had examined him, on those occasions 
and that at the time the deceased was a sick 
man. Then there was evidence of the fact that 
when he consulted one physician that physician 
referred him to another, who proved to be a 
surgeon, and that he was: put in the’ hospital 
and an operation was performed and that he 
remained in the hospital for about one month 
after the operation. The testimony, however, 
in this case fails to establish what the nature 
of the deceased’s ailment was at the different 
times he was examined by these physicians, or 
what the nature of the operation was, or that 





Growth 


For the first five months of 1929, The Guardian’s pro- 
duction of new paid business shows an increase of 21.2%. 
Each month so far this year has proved to be the best of 
its name in the Company’s sixty-nine years—in written, 
issued and paid-for business, all three. 


A comparison of The Guardian’s rate of progress with 
the remarkable growth of ordinary life insurance in this 
country during the past five years presents an interesting 


From 1924 to 1928, 


picture. 


inclusive, The Guardian’s 


annual production of new paid-for ordinary life insurance 


increased at a rate more than ¢ 


wice that for the total ordi- 


nary life production of all United States companies. 


In 1929, for the first five months, The Guardian’s per- 
centage of increase is approximately two and a half times 
that for the country as a whole. 


Pe 


THE GUARDIAN LIFE 
INSURANCE COMPANY OF AMERICA 


“The Company that Guards and Serves” 


50 UNION SQUARE 


the said ailment, if any, left any permanent 
physical weakness which contributed to his 
death. This was an essential fact for the plain- 
tiff to have established, and furthermore, the 
plaintiff has failed to established that the mis- 
representation was material. Judgment for the 
defendant.’ 

“The decision is extremely important 
and at the present time seriously affects 
the rights of life insurance companies in 
their attempt to rescind and cancel poli- 
cies of insurance when they claim that 
material misrepresentations were made 
by an assured in his application. 

“At the trial, David Goldstein and 
Alex Davis appeared as attorneys for 
the guardian of the infant and Louis H. 
Cooke, represented the insurance com- 
pany. 


New York City 








25 YEARS WITH BANKERS OF IA. 
W. W. Jaeger Guest of Honor at Dinner 
Tendered By President Nollen and 
Other Officers of Company 

W. W. Jaeger, vice-president of the 
Bankers of Iowa, has been with the com- 
pany a quarter of a century. His anni- 
versary was celebrated by a dinner ten- 
dered to him by President Nollen and 
other officers. At the dinner he was pre- 
sented with a golf bag and set of clubs. 
The sales organization wrote $2,020,905 
on his birthday in compliment to Mr. 
Jaeger. Home office employes also gave 
him a golf coat. He started with the 
company as an agent in Champaign, Ill. 
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Gary. Elkhart . South Bend, 
Kokomo , Indianapolis, 
Evansville , Terre Haute, 
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1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 


7 In establishing connections with a life insurance company, the personal 
- ation of its official family is of paramount importance to the prospective 
gent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
ell-earned reputation for a co-operative spirit between the Home 
ce and the Field Force that is of inestimable value to the success and 
@ppiness of its representatives. 
"Ask any Berkshire Agent” 
BERKSHIRE LIFE INSURANCE COMPANY 

Incorporated 1851 








FRED. H. RHODES, President 
ees 


Over ONE HUNDRED 


George T. Smith, 
Chas. F. Nettleship, 2nd Vice-President 





The Colonial Life Insurance Company of America 


Insurance in Force 


A strong and progressive Company, affording agents unusual money-making 
opportunities through a wide variety of Industrial and Ordinary policies adapted 
to the insurance needs of the whole family. 


OFFICERS 
B. J. Heppenheimer, President 


Home Office—Jersey City. N. J. 
———————————— EE 


MILLION DOLLARS 


reasurer 


S. R. 
BE. C. Wise, T: 
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EQUITABLE SEVENTIETH ANNIVERSARY SERIES 





EQUITABLE EQUIPMENT 


Training Courses & Field Schools Annual Educational Conferences 
Correspondence & Specialist’s Courses Weekly Sales Bulletin 
Inheritance Tax Service Business Insurance Service 
Personalized Letter Service Advertising Booklets & Circulars 


An Unsurpassed, Comprehensive Array of Policy and Annuity Forms Constituting 
THE EQUITABLE’S COMPLETE CIRCLE OF PROTECTION 


OAIAUNS 





ALINNN YY dIHSy 





INSURANCE 


BusiINESsS 








THERE’S AN EQUITABLE POLICY FOR EVERY NEED AND PURPOSE 


fF. 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES 
393 SEVENTH AVE., NEW YORK, N. Y. 


THOMAS I. PARKINSON, PRESIDENT 

















1929 























Aug ist 16, 1929 
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oresentative Answers To Queries 


In Recent C. L. U. Examinations 


The American College of Life Under- 
writers has made public for the informa- 
tion those interested some typical 
answers to questions in the recent exami- 
nations for the C. L. U. degree. It its 
explained that the answers given were 
selecte’ not because they were perfect an- 
swers but rather to. give representative 
answers. Many of the questions involved 
the use of judgment; accordingly no hard 
and fast solution is expected. Following 


are a [cw of the answers: 


Question: Explain how life insurance 
serves as property insurance in protect- 
ing the insured’s general estate. 


Answer: Life insurance serves as 
property insurance in protecting the in- 
sured’s weneral estate because: 

(a) it may be made available to pay 
taxes, administration expenses, last ill- 
ness costs and other bills which would 
otherwise consume the property estate. 

(b) If life insurance were not avail- 
able, it might be necessary to sacrifice 
other property, as real estate, bonds, etc., 
in an unfavorable market, -For instance, 
in 1920, Babson’s list of representative 
bonds averaged 694. Now they are well 
over par. lf it had been necessary to 
sell bonds at that time to pay off the 
expenses previously mentioned, there 


‘would have been a genuine sacrifice 


which might have cost the estate as 
much, if not more, than the various 
charges themselves. 

(c) From the foregoing it also fol- 
lows that certain expenses may be re- 
duced. For instance, if inheritance 
taxes are paid within three months in 
Pennsylvania, there is a credit allowed 
of 5%. Conversely, there is a penalty 
of 1% a month on overdue taxes. Life 
insurance proceeds may make it possible 
for the executor to take the discount and 
avoid the penalty. 

(d) Certain particular pieces of prop- 
erty may be kept intact without causing 
family dissension. An interest in a busi- 


Ness, a farm, a residence, a country 
place, etc., may be left by a father to a 
particular son and other children be 
given life insurance proceeds. Thus, it 
isn't necessary for certain pieces of prop- 
erty to be sold in order that all children 
may be treated equitably as might other- 
wise be tie case. They can be left to 
those bes! able to use them and the 
hard feelings of others obviated by life 
msurance proceeds. 

(ce) Servants, philanthropic institutions 
and others may be given life insurance 
proceeds and other property estate kept 
a famiy if that seems desirable to 
the insure) for business or sentimental 
reasons, 

Question: What are the principles 
which you use in valuing the business 
worth of .our clients for business life 
Msurance ..urposes? 

Answer: There are really three prin- 
iples that i use to determine the dollar 
Value of a client’s life to his business: 
(a) The c.rnings, which are a very di- 
hee reflex of good management, (b) the 
ine of commercial credit, and (c) the 
oe of his ownership in the busi- 

Under (2), I would use a measure of 
o One to ten years’ earnings, depend- 
ike on the character of the business and 
ole tapidity of its turnover. For exam- 
; » ONe of my clients is a chain grocery 
"pal ‘lis death would only reflect 
sn on that concern for perhaps one 
.t as they would either adjust his loss 
oe bankrupt pretty rapidly. The 
“i os other client—in the bars 
would aff. Me, machine elting~ 


several the business adversely for 

years at passing away, on account 
the en Tacs method of buying and 
. y culty of replacing him. My for- 
aera re was a multiple of the annual 
— net earnings for the past ten 
iS no practical proposition, there 

absolute formula. It becomes a 


matter of judgment and the rule adopted 
by accountants for valuing goodwill is 
purely an arbitrary one. On an earn- 
ings basis solely, the belting manufac- 
turer should be insured for five times 
his average net for ten years, but there 
is a bond issue to be retired out of 
20 years’ earnings which might necessi- 
tate more. 

Under (b), the measure should be an 
amount covering the average credit line 
at banks, including commercial paper. 
Better still, the peak credit line should 
be covered so that in small borrowing 
periods a surplus of insurance would take 
care of any other emergeneies arising 
from the death of the insured. If the 
business is dependent on an unusually 
dominating figure, the bonds or stock 
(preferred) in the hands of the public 
may well be the measure. Insurance has, 
in this connection, great value as a sales 
point for the marketers of a new issue. 

Under (c), after fixing either an ab- 
solute price for the insured’s interest or 
a formula for valuing it, the amount of 
insurance should be the value at the time 
of insuring, or if the deposits necessary 
for this be a deterrent factor, then a 
sufficiently large percentage so_ that 
there will be enough cash to pay over 
to make it possible to borrow the re- 
mainder of the purchase price from the 
banks, 

Question: In discussing the life insur- 
ance needs of a young man without de- 
pendents, what are the main points which 
you would emphasize? 

Answer: To a young man without de- 
pendents I would urge life insurance be- 
cause it: 

(a) promotes personal endeavor. If a 
man has a life insurance program to 
maintain, he will work harder to accom- 
plish his end. 

(b) promotes thrift. It is a semi-com- 
pulsory form of saving. A young man 
would be more likely to reach a definite 
savings goal if under compulsion. More- 
over, a reputation for thrift is an ad- 
vantage in a business way so he is aid- 
ing himself indirectly with his employers. 

(c) enables him to create an immediate 
estate which will be administered by a 
competent company and which will per- 
mit him to die at par, to leave something 
to charity or other good cause and give 
him a feeling that his life has counted 
for something in this world. 

(d) strengthens his credit. If he de- 
cides to go into business for himself, his 
credit will be better not only because of 
the cash value, but because carrying of 
life insurance is itself an index of a 
man’s character and, if payable.to the 
business, safeguards against the loss of 
human attributes whose presence may 
mean success to a business and whose 
absence may spell failure. 

(e) is a good investment. Life insur- 
ance is a good investment from the 
standpoint of marketability (the full le- 
gal reserve is ordinarily obtainable with 
most companies after the first five years, 
and after the first two or three with 
many), borrowing capacity (loans may 
usually be made up to 94% of cash value, 
and at 6% interest), convenience of pay- 
ment, stability of value, title to a part, 
safety and fair income return. If the 
cost of the decreasing term protection 
is eliminated, M. A. Linton has shown 
that the return on many policies at dif- 
ferent ages is over 5% on the invest- 
ment element of the contract. A great 
deal more could be written on the above 
points if time would permit. 

(f) may be needed later when the 
would be policyholder cannot pass the 
necessary examinations. I think a young 
man should carry life insurance even 
when he has no dependents, simply to 
assure himself that he has it in case he 
should have dependents, as most young 
men will, later. But even if he has no 
other dependents, he will be dependent 
upon himself in his old age and should 
carry it for that reason. 


TAYLOR SUCCEEDS DURYEA 





Will Become Manager at San Francisco 
For Penn Mutual; J. B. Duryea to 
Direct Educational Work 


James L. Taylor, who for a year has 
been the Penn Mutual’s home office rep- 
resentative on the Pacific Coast, at San 
Francisco, has been placed in charge of 
the company’s office in that city, follow- 
ing John B. Duryea’s resignation, and 
on November 1 will become its manager. 
Mr. Duryea will do educational work for 
the company. 

Mr. Taylor is thirty-seven years old. 
He was born at Sao Paulo, Brazil, the 











J. L. TAYLOR 


son of an American missionary stationed 
in that city. There he grew to young 
manhood, attending Brazilian schools, 
and acquired a knowledge of Portuguese 
and French, as complete as his familiar- 
ity with English. In 1906 he came to 
the United States, for a four-years’ 
course in a southern college. He then 
returned to South America, to work for 
the Brazilian Railway Co 

After serving in the war as personal 
secretary to General Pershing, he en- 
gaged in the export business and in 1924 
he became an agent for the Equitable 
Society in New York. Later he went 
with the old Campbell & Hart agency 
of the Aetna Life at Little Rock as as- 
sistant general agent and after three 
years joined the Penn Mutual as home 
office representative. 





N. Y. LIFE SEVEN MONTHS’ GAIN 


New paid business of the New York 
Life in the first seven months of this 
year amounted to $590,502,500 a gain of 
$25,230,100 over the same period in 1928. 
Of the total over $130,000,000 was con- 
tributed by agents in the New York dis- 
trict. 

Most sections of the country reported 
an increase for the seven months, indi- 
cating that business conditions in general 
continue to be good. 

On July 3lst the total insurance in 
force of the company was more than 
$7,000,000,000. 


MADE MANAGER AT CHARLOTTE 





Stanley K. McAfee Replaces Milton Mc- 
Intosh, Resigned, for Mutual 
Life, New York 


The Mutual Life of New York has 
appointed Stanley K. McAfee of Mor- 
ristown, Tenn., as its manager in Char- 
lotte, N. C., to "succeed Milton McIntosh, 
who has resigned. His territory will in- 
clude all of North Carolina, with head- 
quarters in the company’s present office 
in Charlotte. 

Mr. McAfee joined the Mutual Life 
forces in Nashville in April, 1923, after 
ten years as traveling salesman in Ten- 
nessee and North Carolina for a whole- 
sale grocery concern of which he was 
part owner. Each year since his con- 
nection with the Nashville agency he has 
qualified for membership in the com- 
pany’s $250,000 field club, and he ap- 
peared among the fifty leaders in num- 
ber of lives insured for the five years 
from 1923 to 1927. In January, 1928, he 
became agency organizer in the Nash- 
ville agency. 

Milton McIntosh has had a long and 
active career with the Mutual Life, his 
association dating from June, 1900, when 
he began service in Columbia. 
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H, dry those 

tears! Oh, see 
us first! A line of In- 
surance that covers 
everything and every- 
body—in the house 
—and out! , 


4ETNA-IZE 


Many agents have paid 
real money to use news- 
paper advertisements 
written by Ferns and 
Forbell. Now A tna 
agents can use these 
new and unique adver- 
tisements without cost. 
It pays to be an tna-izer | 


Wn Dinu 
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back of every door bell. 


Independence Square 





THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


| PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 
Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Interested in Replies from Pennsylvania and Delaware. 


Philadelphia, Penna. 























August 16, {929 
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LIVE HINTS FOR BUSINESS 
s—GETTERSS3 





Book Increase His Income 


The fact that many 
professional men are 
under-insured is the 
subject of an article 
in the current issue 
of “Conmutopics,” which tells how re- 
cently a careful study was made of the 
life insurance of a large group of pro- 
fessional men (particularly doctors, 
dentists); and of a group of stockhold- 
ers in a well-known public utility com- 
pany in which many of the stockholders 
are either employes or customers. 


Professional 
Men Need 


More Insurance 


In this professional group, and like- 
wise in this particular stockholder group, 
it is to be expected that most everyone 
needed and could afford to support a 
reasonable life insurance program. But 
look at the results: 

I. In the stockholder group: 14% had 
no life insurance; only 21% carried 
$10,000 or more of life insurance. 

Il. The professional group made a 
still poorer showing: 8% had no life in- 
surance; 44% of those who had any 
life insurance carried less than $5,000. 
17% carried $10,000 or more. 

This situation seems particularly bad 
for the professional group. Many busi-. 
ness men have an invested stock inter- 
est Or a partnership interest in some 
business. The professional man _ lives 
only by what he turns out with his own 
hands and brains. In most cases, he 
does not have even a partnership inter- 
est in a firm which will sustain him 
when his own productivity ceases. A 
surgeon who injures a hand, or a dent- 
ist whose eyesight fails temporarily, 
generally loses his income until he is 
well, and in most cases when such a 
man dies, his family is left with a kit 
of tools and an empty office so far as 
further proceeds from the business are 
concerned. 

Perhaps the professional group (doc- 
tors, lawyers, dentists, and others) ought 
to have more attention from you. They 
are not always easy to see; but the 
above study does show conclusively that 
an: even greater need for life insurance 
exists among them than in most other 
groups of “suspects.” 


2k * * 


“Mr. Edwards, you 
don’t want this $5,- 
000 policy at all. I’m 
going to send it back 
to the company for- 


“You Don’t 
Want This 


Insurance” 


cancellation.” 

When a man has pen in hand ready 
to sign the check, it takes courage to 
make such a statement as the above, yet 
it is often done by Martin L. Seltzer, 
agency supervisor with the Des Moines 
Aetna Life general agency, according to 
the “Life Aetna-izer.” 

In this particular case Mr. Seltzer had 
become convinced that his man should 
have more insurance. 

He received a call to come out and 
assist in delivering an additional $5,000 
ordered out on Mr. Edwards when an 
original $5,000 was placed. When Mr. 
Seltzer approached the customer; instead 


FE I ET 


aoe 
Practical Suggestions to Help the Man With the 


and General Efficiency 


of the usual high-pressure effort, he 
asked, “What do you expect to accom- 
plish with your life insurance ?” 

Mr. Seltzer had no definite objective. 
Mr. Seltzer jumped at the opening and 
requested permission to take what poli- 
cies he already carried, analyze them and 
his situation, and come to some really 
intelligent idea of what insurance should 
be carried. In Mr. Edwards’ case the re- 
sult of the refusal to issue the $5,000 
policy and the subsequent analysis was 
that Mr. Seltzer finally closed by selling 
a $25,000, fifteen-year endowment policy 
arranged as an income bond to Mrs. Ed- 
wards: 


* £722 
Here is a recipe 
More for writing more and 
And Larger larger apps given by 
Apps Earl F. Colborn in 


“Conmutopics” : 

Write more: 

1. By increasing your effective sales 
contacts. 

2. By raising your proportion of first 
interviews (more first interviews with 
new prospects and fewer third to steenth 
interviews with old prospects). 

3. By improving and standardizing 
your sales presentation, making it more 
effective because it is more cogent, more 
specific, more appealing, more purpose- 
ful and more powerful. 

Write larger ones: 


1. By working among higher grade 
prospects. 

2. By proposing larger amounts. 

3. By featuring particular purposes. 

4. By constantly seeking to become 
competent through specialized study and 
intensive field practice. 

5. By following through on the three 
points scheduled under “more applica- 
tions.” 


* * x 
The New England 
Soft Answer Mutual “Pilot” tells 
Helps a of a man who had 
Sale just refused an 


agent’s proposal for 
insurance and who snapped at the agent: 
“What are you waiting for?”; and the 
insurance man replied, “For you to hear 
the echo of your own words that you 
may realize what they may mean to your 
loved ones.” It is likely that ten times 
as many persons put off buying insur- 
ance last year as bought it. But those 
so putting off deprived their families of 
- estimated amount of six hundred mil- 
ions. 


i. ee 
; Many people would 
Teaching probably appreciate 


Thrift to the 


having pointed out 
Children 


to them the stimulus 
and training value 


_there is in taking out policies on the 
lives of the children. In addition to the 
psychological and practical benefits there 
are other advantages... 

The policy has the considerably small- 
er premium of the younger age and will 
mean a substantial saving to the junior 


Gerard S. Nollen, President 





Gains in Millions of Dollars Mark 
Bankers Life Company’s Best Year 


1928 Gains 
Gain in Income, nearly................. $ 3,000,000 
ce Kk a ae eee ae oe $ 14,800,000 
Gain in Legal Reserve Life Insurance 
ie Wn, WE oe .  sincea cates va weston $ 52,000,000 
1928 Totals 
Tee Fae GME SES $ 37,500,000 
ee a RE SS an eee $118,400,000 
Total Life Insurance in Force, over..... . $886,000,000 
1928 Business 
Total Life Insurance Paid-For, over...... $140,000,000 


BANKERS LIFE COMPANY 


Established 1879 


Des Moines, Iowa 


' 





when he is able to handle the premiums 
himself. 

If an endowment contract is taken the 
money will be available at an earlier 
time in life when the boy or girl may 
have use for the cash in starting in busi- 
ness or in establishing collateral. They 
may thereby achieve success much earli- 
er in life. ; 

Some men excuse themselves from in- 
suring their children, saying they would 
dislike to capitalize in event of their 
children’s deaths. The facts, however, 
that the greater nymber survive and the 
parents will be doing far greater good 
by insuring their children than by with- 
holding because of apparent selfish rea- 
sons. 





INDUSTRIAL EXPOSITION 


The Bankers Industrial Exposition, 11 
West 42nd street, New York, has set 
the dates from September 17 to 20 as 
insurance days dedicated to life insur- 
ance, fire and marine insurance, brok- 
srs and adjusters and foreign insurance. 

he exposition is designed as a perma- 
nent clearing house of everything of in- 
terest to the banker or industrialist. 
There is nothing for sale. There will 
be insurance men to speak on the insur- 
ance days. 








TO BROKERS 


GUARANTEED INCOME 
POLICY in any amounts 
without medical examination 
—worth your while to inquire 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


W. H. JONES, Mgr. 


110 William Street 
New York City 
Beekman 5058-6691 











EQUITABLE BILL FOLDS 
Some of the members of the field 
force of the Equitable Society are giving 
their clients bill folds with pockets for 
both old and new money, with the Equi- 
table Seal and the agent’s name on them. 








A 


size. 


degree of its service. 
its service broadens. 


34 Nassau Street 


DAVID F. HOUSTON 
President 


“In This Way We Measure” 


LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEW YORK, the “first American Com- 
pany,” has measured its success by the scope, manner and 
In such a way it is measuring now as 


Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 


success is according to the natural law of compensation—*hat 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Compzay 
of New York 


New York, N. Y. 


GEORGE K. SARGSST 
2nd —— 


an fi, 
Manager of Agence: 
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= Finis Non-Medical writing to men only. Twelve compa- | NOW LIMITS HIS INTERVIEWS STATE MUTUAL’S PLANS 





. nies are willing to accept single self- 
i-xperience Favorable supporting women within the same limits Franklin Bettger, Fidelity Mutual, Found Worcester Company Carrying Out Ex- 
a aie - men. Other —__ have lower pega been of — bg ean pansion Program; New Rate Book 
aximum coverages for women non- _ on First or Secon and Policy Issued 

(OMPANY PRACTICE VARIES on than they have for men. 5 Franklin Bettger, one of the Fidelty The State Mutual Life’s expansion 
American Life Convention Makes Sur- Pipi 93.000 aon uedical ros Mutual’s leading agents, says that most program is already having results in in- 
vey of gg — but $1,000 compared with a maximum for life insurance men make too many re-_ creased production and activity in the 
ea aiegtct $2,000 for men. Eight set the maximum calls. In making a thorough study of field. The company’s new “Insurance 

The American Life Convention has ee ee ei oe for his past business, he found that nine- With Income” policy has taken hold al- 
made a survey of the experience of its re forty-five $2,000 porcaee “$3,000 ‘ke tenths of his policyholders were written though only recently announced.” By de- 
members with non-medical business and aks Gubnesks ages Sits and forty- in the first or second interview. There- veloping the West Coast and Kansas and 


the results show generally favorable re- five itis EG, Ce re a: sideicadll ‘tis : Seen ve a Mite 
sults. Of the 101 insurance companies years, and another company limits fore, he wondered why he was spending opening new agencies in former terri- 


that reported to the Convention regard- women to $1,000 against $3,000 for men. three-fourths of his time calling on peo- tory the company has greatly increased 
ing their non-medical business eighty oe" whom he had already seen at least i production. The July paid-for 
“it : business has ROTE PRAISED BY wice. showed a gain of 20% over the same 
sale? regs Sh experience Stuart B. Rote, general vonage .He now never calls on a man three month last year and the business for the 
s concerned. One company said its Seieante aie f > C oe M € times. Not only has his business ma- seven months of the year is substantially 
hea at uestionable, three stated tual. h ysis Sie: e Connecticut Mu-  terjally increased but he has found his ahead of the same period last year. The 
coli wt 70% fA M select, one pA se received a letter from James work more pleasant, calling on new peo- company recently brought out a new 
ve a OY gin ga ; oe LA, DIEONNE OF the company. ple all the time, and keeping away from rate book and occupational booklet 
62% expected 1928 ratio, another re- complimenting him upon his splendid the prospects who invariably discourage d ag 
ported 49.5% total business ratio and work for the first six months of 1929 yp ? ~ 


two others said the experience was in the conservation of business, the pot OR OE SE ERS SNC TEeS: JOINS FIDELITY MUTUAL 


























slightly higher than medical examination agency standing fourth on the company’s He feels also that by reducing his H. I. Jones of Asbury Park has joined 

ee business. —- of the oe did _ Chester Thompson is cashier of calls on one prospect that he is helping the Newark agency of the Fidelity Mu- 

oh angio a ae: CapeTERNee. ie ae elevate the business to its rightful place. tual Life of which J. N. Flowerman is 

. Fe: ; : He makes his prospects realize that the general manager. Mr. Jones plans to 

5 Forty-cight of the a ae. se na Fred W. Gale, Pacific coast superin- underwriter’s Rw - valuable also and make a specialty of ser for life sup- 

that ae a me aay $2, 000 tendent of the Lincoln National Life, has not to be wasted, if he must properly plementing school teachers’ pension. 

ME ysl af east: ace ores 2, returned from a vacation and business spread the gospel of protection to the Mr. Jones was a school teacher before 

nts $3000 on ‘ inwte ‘ife peer Maer pegs Pe trip in the Sierra Mountains. great number who need it. he joined the Newark agency. 

tion have a $1,000 maximum, one $500, four 
; $5,000, two $3,500 and one $2,600. One 
ure company reported it will issue $5,000 
non-medical in one year, $7,500 in two 
e years and $10,000 in three years and a 
CE maximum of $10,000 if the applicant has 
passed a medical examination within two 


years. Another company: reported it is- . 
sued $10,000 in two years with a $20,000 
maximum for one life. Still another 


company has a $2,000 limit for the ages 
ten to fourteen years and $3,000 between 


fifteen and forty-five years. A $5,000 
limit is placed by one company on most 
non-medical cases, but under favorable 


conditions a maximum of $10,000 will be 
































issued. Another company issues $5,000 Ue r 
—_—" in one year and has’a $10,000 maximum Betty, Up 
on a single life. A minimum of $5,000 f Wa 
S and $10,000 maximum is adhered to by I FE EK bal { HD} Tye 
he field one of the convention companies. ae mt q 
Cf ~ Company Age Limits goat i nie 
A aa vd great majority of the companies r ' moa y I Wi 
<i tegard forty-five years as the maximum / h P. Ci nent TIT ; 7: 
yn them. for the writing of life insurance with- eC TORTCSSITVE ompany rr al 
































— out a medical examination although ten 
of the companies that reported to the 
convention have higher maximum ages 
99 for male risks. In all eighty-eight com- 
panies have the forty-five year maximum 
and of these twenty-six have no set mini- 
its rt age limit. One company writes 
mact 2 forty-five and one-half year HE continued rapid growth and expansion of 
eat aximum: and no minimum, one has a_ |. . - : , 
IFE forty-nine year maximum and a twelve the Missouri State Life has back of it the 
m- sodiaeg ve for males, six anes De Progressive-ideas and-careful planning of seasoned 
as « safe maximum and of these z : , 
and two have no minimum, two fix fifteen executives plus the active and hearty co-operation 
as = as their minimum, one sixteen of a happy, hard-hitting field force. 4 Power to 
ars anc the sixth set twenty years dri sohe ahead oducti ad ful 
. the mininum age. Two companies go rive straight ahead on production is due to carefu 
tial cal hac Years of age on a non-medi- selection of agents, close co-operation with those 
egal ce aon: tagge selected and high aggressiveness on the part of 
ible and Years as its minimum age : gn ager Admitted Assets Over 
for Bethe cr goes as low as jten years the men in the field. The Company is rapidly $131,000,000.00 
ice, panies have placed their maxi- . Cet: ” : ’ 
mum age init at forty years, one having nearing the Billion and a Quarter” mark in 
mum and the other ranging from amount of insurance in force. 
hat years io forty years on the non- I in F O 
hat medical basis. nsurance in Force Over 
years ig SOF atifteen to forty-five HILLSMAN TAYLOR, PresiEeNt ——— 
ars is a big favorite, apparently, as : eae 
thity-threc of the: SoninEinE® operate . St. Louis, Missouri 
te “ that range and ten go from ten 
pa years. Other age limits 
ny rah n to forty-five years, five; 
See oe to sixty, one; six months to 
vi ve years, two; fifteen to_ fifty 
“ “ih eighteen to forty-five years, 
Y. and os hpi. to forty-five years, two; 
a limits, € company did not state its age 
on. a decided trend toward ac- 
dan emale risks non-medical on the 
com asis as males as fifty-one of the 
Wie we: Teporting stated they will 
. Women as men. Four of the - 
— Pani tact . ; cethpeiee: 
om €S-restrict their non-medical under- 
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The I. 0. F. Drops All 
Plans But Whole Life 


NOW SELLS ONE CERTIFICATE 





New Plan Is Whole Life With Endow- 
ment at Age 65; Disability Feature 
Also Included 





The I. O. F. has dropped all old plans 
of certificates and will hereafter sell but 
one which is practically whole life pro- 
tection. It provides: For payment of 
the face value of the policy. at death be- 
fore 65; for the payment of the policy 
(in ten year’s instalments) on reaching 
the age of 65. 


A total disability and double indem- 
nity feature is included. 


The new certificate is designed to meet 
the needs of all members of the family, 
father or mother, son or daughter. 

1. It provides payment of the face of 
the certificate in the event of death be- 
fore sixty-five. 

2. Or in the event of total disability 
before reaching sixty-five, payments will 
cease, and the order will pay the face 
of the certificate in ten annual instal- 
ments, or any unpaid balance in the 
event of death. 

3. Or at age sixty-five the order will 
pay as an old age benefit the face of 
the certificate in ten annual instalments, 
with payment in one sum of any unpaid 
balance in the event of death. 

4. Paid-up Protection.—Or at the age 
of sixty-five, on application of the mem- 
ber, the order will issue a paid-up cer- 
tificate for the amount of the face of 
his certificate, and will pay him in cash 
$200 for each $1,000 of protection car- 
ried. 

5. In the event of death from accident 
the order will pay double the face of the 
certificate. 

6. And in addition, after being in force 
five years, the certificate will participate 
in surplus earnings and annually there- 
after, the dividend being added to the 
face of the certificate. (Double indemnity 
will not apply to dividends). 

In the event of non-payment of 
dues the member’s protection will be car- 
ried by the order for such period as the 
equity will provide. 

The monthly premium rates (per 
$1,000) charged for this are as follows: 


Age Premium Age Premium Age Premium 
16 1.41 30 2.00 44 3.56 
17 1.43 31 2.07 45 3.76 
18 1.46 32 2.14 46 3.98 
19 1.49 33 2.21 47 4.22 
20 1.52 34 2.29 48 4.49 
21 1.55 35 2.37 49 4.79 
22 1.59 36 2.46 50 5.33 
23 1.63 37 2.56 51 5.51 
24 1.67 38 2.67 52 5.95 
25 1.72 39 2.79 53 6.47 
26 1.77 40 2.92 54 7.07 
27 1.82 41 3.06 55 7.79 
28 1.88 42 3.21 
29 1.94 43 3.38 


Certificates are issued in denominations 
of $100, starting from $200 up to $5,000. 





WM. MACFARLANE IN EUROPE 
William Macfarlane, actuary of the 
New York Life, arrived in Europe this 
week. 





JAMES M. LYNCH PROMOTED 


Ohio Twisting Laws 
Apply To Term As Well 


RULING OF INSURANCE DEP’T. 





Superintendent Younger in Making Rul- 
ing Public Says Dropping of Policies 
Generally Results in Loss to Insured 





The anti-twisting provisions of the 
Ohio general code apply to term insur- 
ance as well as to all other insurance 
policies, Judge C. S. Younger, state su- 
perintendent of insurance, held this week 
in a case in which he had been asked 
to declare term insurance “closed” busi- 
ness. Judge Younger decided according- 
ly that no special ruling as to whether 
term insurance is “closed” or “open” 
business is required. 

Twisting is defined in the code as mis- 
representation in regard to insurance pol- 
icies for the purpose of inducing the 
insured to surrender or forfeit his in- 
surance and is punishable by fine and 
imprisonment as well as the revocation 
of the license of either the company or 
the agent or both. 

In discussing twisting, Judge , Younger 
said that the dropping of one life insur- 
ance policy for another results in loss 
to the insured. The acquisition cost must 
be paid a second time, he pointed out, 


and the policyholder also loses the bene- ° 


fits of the reserve built up under the old 
policy. The rate, too, he said, is usually 
higher because of the increased age of 
the insured. 





ST. LOUIS TWISTING 





Stratford Lee Morton, Connecticut Mu- 
tual Life, Chairman of Special Joint 
Committee on Subject 
A special committee of seven insurance 
men representing the St. Louis General 
Agents’ and Managers’ Association and 
the St. Louis Life Underwriters’ Asso- 
ciation was appointed recently to take 
steps to wipe out alleged twisting of life 
insurance and other unfair practices in 
the sale of insurance in the city and vi- 
cinity. Stratford Lee Morton, general 
agent for the Connecticut Mutual Life 
Insurance Company, is chairman of the 
special joint committee. The other mem- 
bers are Allen May, general attorney, 
Missouri State Life; J. DeWitt Mills, 
vice-president Continental Life Insurance 
Company; V. F. Larson, secretary Cen- 
tral States Life; G. Estes, Aetna Life; 
Hamilton Cook, New York Life; Flavel 

Wright, Northwestern Mutual. 
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The Massachusetts Mutual Life Insurance Co. cha 
Springfield, Massachusetts VR 


IN SUMMER | io 


or in winter the representatives and policyholders of the ee! 
Massachusetts Mutual enjoy not only the great resources ty | 
and splendid facilities of this Company, but also that you 
mutual counsel and co-operation which make every in 
relationship a definite advantage to all those who rely on - sixt 


Organized 1851 1/3 


More Than a Billion and Three-Quarters of Insurance in Force = 
| 





A. E. PATTERSON GROWTH 


The Alexander E. Patterson general 
agency of Chicago ranked third for the 
country among all the agencies of the 
Penn Mutual Life both for July and 
for the first seven months of 1929. Its 
July paid business was $1,155,000, a gain 
of $486,000 or 73% over July, 1928. Its 
paid business total for the first seven 
months of this year is $8,834,505, a gain 
of $3,777,303 or 75% over the same pe- 
riod in 1928. 

July was the agency’s fifth consecu- 
tive million dollar month. 








“The Appeal of Value Knows no Boundary, 
and 
Quality speaks a Universal Tongue” 








New England Mutual Life Insurance Co. 
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OVI i. Year 
James M. Lynch has been promoted to B t M Enjoying A Recor | 
manager .of the foreclosure and fore- Os on, ass. _ ie G 
closed property section of the real es- 
tate loan department at the home office Chartered 1835 a th 
of The Prudential. . — 
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According To Age Of Men And Women [| 
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The Metropolitan Life has made an curves for agents twenty-five to fifty- [|B s 
interes'ing compilation of figures which five inclusive run a somewhat similar [FJ % 
reduce’ to a graph show the chances of course and do not intersect, but the | % 
4 man or a woman being alive and mar-_ earlier curves (fifteen and twenty years EY a 
tied at any given age. For example it of age for males, fifteen years of age for [i ° BS 
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one. I aoe 

The young woman's chances are a lit- three years, namely, 17%, or one in six. S The success of any Company is primarily a matter of : 

| tle better at age twenty. Her chances The reason for this is that a girl of = management—that is, of MEN. Following is a list of S 
of surviving and getting married within fifteen is not very likely to marry in so | 2 : ¢ 

five years are 50.3%; or an even chance. short a time, ge at a end of three Dy Directors, New York Life Insurance Company, the most KC 
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are two to one against her living out ens that have already been indicated, EY S 
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i” or 3/6. is a oi in the curve at spt gen glee B WALTER W. HEAD.......... Pres’t State Bank of Chicago s 
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chances of marrying within 10 years is exceptional instances, whereas the mar- [Rj Ferg eg D. HILLES.............. et - Insurance Manager e 
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CHARLES G. TAYLOR DEAD 





Four Sons of Retired Business Man of 
Richmond, Va., Are in Insurance 
Business 
Charles G. Taylor, retired business 
man of Richmond, Va., who died at ‘his 
home in that city August 9 in the 
eightieth year of his age, was the father 
of Charles G. Taylor, Jr., actuary and 
assistant manager of the Association of 
Life Insurance Presidents. Three other 

sons are also in the insurance business 

They are James Q. Taylor, chief under- 
writer of the Northwestern National 
Life. Minneapolis; George G. Taylor, 
special representative at Richmond for 
the Mutual Life of New York; and 
Herbert C. Taylor, state agent of the 
Home (Fire) of New York for Virginia. 
Mr. Taylor is survived by one daughter, 
Miss Margaret V. Taylor, of Richmond, 
and two other sons, Clifford D. Tay- 
lor, formerly connected with the Rich- 
mond office of the Mutual Life of New 
York, now located in Oakland, Cal., in 
another line of business; and Stewart 
C. Taylor, business man of Detroit. Na- 
tive of Scotland, Mr. Taylor came over 
to this country with his parents when 
a small boy. He married Miss Sarah 
Quee, of Brooklyn, N. Y., also of Scot- 
tish ancestry. She died many years ago. 





TO INVESTIGATE TAXATION 
Following the presentation by Secre- 
tary-Manager Homer W. Teamer of a 

thorough treatise of insurance taxes. 
showing the vast amount of money used 
by the Commonwealth of Pennsylvania 
from the insurance taxes, at the ‘quar- 
terly meeting of the board of directors 
of the Insurance Federation of Pennsyl- 
vania, President W. H. Kingsley, who 
presided, following a motion to that ef- 
fect, appointed a committee to delve into 
the tax situation and reach definite con- 
clusions and report back definite recom- 
mendations. 

DISCUSS RADIO 

The use of radio broadcasting for the 

securing of new agents and business and 
the continued use of newspaper advertis- 
ing for increased volume of business 
were stron gly recommended by Jackson 
Maloney, vice-president of the Philadel- 
phia Life, at the short business session 
which followed the luncheon at the 
Bellevue-Stratford Hotel, opening the 
“traveling convention” for qualified 
agents.” ‘Thirty-one agents qualified and 
twenty-six of the number also qualified 
to bring their wives. 





RELIANCE LIFE CONVENTIONS 

The Reliance Life has held two re- 
gional field conventions and a third, in 
Yellowstone Park, will take place in Yel- 
lowstone Park August 26. About 200 at- 
tended the Northeast states convention 
at Lake of Bays, Ontario, and a hundred 
were at the Southeastern states conven- 
tion in Asheville, N. C. Superintendent 
of Agencies W. L. Wilhoite was in 
charge of the business sessions. Vice- 
President E. G. McCormack welcomed 
the Canada convention. At the Asheville 
convention short addresses of welcome 
were delivered by Senior Vice-President 
H. G. Scott and Mr. McCormack. 





OKLAHOMA STATE MEETING 

The agents representing the Lincoln 
National Life in Oklahoma will hold a 
meeting on August 30 in Oklahoma City. 
The meeting will be under the super- 
vision of James B. Rogers, agency man- 
ager of the state, and will be devoted to 
sales and educational talks. 


JOIN NEWARK AGENCY 
Josenh M. Shuck of Atlantic High- 
lands and Clarence G. Hull of Maple- 
wood, N. J., have joined the agency 
force of the Newark office of the Con- 
necticut Mutual of which Stuart B. 
Rote is general agent. 








REORGANIZE DIVISION HERE 

The medical division of the metropoli- 
tan district of the New York Life has 
been re-organized, 


ECKER AND LINCOLN BACK 





Metropolitan Life Executives Visited 
England, Scotland and France; 
Played Lots of Golf 


President F. H. Ecker and First Vice- 
President A. Leroy Lincoln of the Met- 
ropolitan Life returned this week from 
Europe. They visited England, Scotland 
and France, the trip combining business 
and pleasure. In the latter category 
were their golf games upon some world- 
famous links. President Ecker declined 
to comment upon European conditions. 





MAY FLY ATLANTIC 





Alastair W. Young of The Prudential 
Now Discussing Airplane Journey 
To England; His Career 


Alastair W. Young, a special agent 
with the Stuyvesant agency of The Pru- 
dential in New York City, is contemplat- 
ing a trans-Atlantic aeroplane flight with 
his friend, Captain H. D. Partridge, for- 
merly associated with the weather bu- 
reau at Washington, D. C., and at Lon- 
don. They are considering going in an 
amphibian plane in order to land at the 
House of Commons in England. The 
trip will be made for scientific purposes. 

If plans are successfully consummated. 
the trip will be made before September 
15. It is the intention to refuel the plane 
from the air, so that the starting off will 
not be subject to the same hazards as 
the previous expeditions. 

Mr. Young has been in the insurance 
business for many years prior to his join- 
ing The Prudential last May. He spent 
one and a half years with the Lewis 
agency of the Equitable in New York 
after four years as an insurance broker 
in Mexico City. Mr. Young, who hails 
originally from Scotland, was educated at 
the Loretto School in Edinburgh and at 
Cambridge. 





WTIC ON AIR WITH NEW STATION 


WTIC, radio station of the Travelers 
at Hartford, is now on the air with its 
new transmitting plant for several days 
each week. ~The Travelers station 
broadcasts on Monday, Wednesday and 
Friday after eight o’clock at night. The 
other days are used by WBAL of Balti- 
more, the two stations splitting time on 
Sundays. The station will not use its 
full power until late September. 


MAYO CLINIC INSURANCE 


The Minneapolis agency of the Con- 
necticut General has a large volume of 
insurance in force at the Mayo clinic, 
Rochester, Minn. Five of the surgeons 
are, now drawing benefits. One of these 
has been disabled three times in five 
years and has received indemnity each 
time. 








P. G. LAPEY ANNIVERSARY 

Percy G. Lapey, general agent of the 
John Hancock in Buffalo, has just cele- 
brated his twenty-fifth year with the 
John Hancock. He was educated in 
Buffalo and his first position was office 
boy of a bank. In 1904 he went into 
insurance. 





ARGENTINE CO. JOINS BUREAU 

Luis De Francesco, formerly a suc- 
cessful agent, now in charge of agency 
building of La Continental, Buenos 
Aires, Argentine, felt that the Life In- 
surance Sales Research Bureau could 
render invaluable aid to his company, 
he concluded his visit to the states with 
three weeks of study at the Bureau and 
made his company the Bureau’s first 
South American member. 


Ralph S. McDonald, one of the leading 
producers of the Newark agency, Sun 
Life of Canada, has returned from a 
three weeks’ trip through the New Eng- 
land states and Canada. 








Nine additional directors of the Occi- 
dental Life, Raleigh, N. C., have been 
elected. All are from North Carolina. 





NwNL Fieldmen 
know that a strong 
link of helpful ser- 
vice binds them to 


their Home Office 


“I want you to know,” de- 
clares a general agent who has 
been with NWNL only a few 
months in a letter to the Home 
Office, “that during the ten 
years I have been in the life 
insurance business I have 
never known of a Company 
that extended the same helpful 
co-operation to the Fieldman 
that I have been the recipient 
of at the hands of Northwest- 
ern National. If an Agent can- 
not succeed with such a Com- 
pany, the fault, I believe, rests 
with the Agent and not with 





“In ten years’ experience, 


never such co-operation.’ 





Such expressions of satisfac- 
tion from Agents who have 


‘*found themselves” with 
NWNL are not received daily, 
or even once a week. But they 
come often enough to prove 
that there is a bond between 
NWNL Fieldmen and_ their 
Company : which cannot be 
rightly illustrated with.ink and 
paper. 

Analyzed into its parts, this 
bond would resolve itself into 
ten elements of superior cquip- 
ment offered Fieldmen by 
NWNL, which are listed be- 











the Company.” low. 
NWNL’s Ten Points of Superior Service: 
1. Non-Medical Privileges 7. Age limits from birth to “5 
2. Substandard Service years 
3. Group Insurance 8. Participating and Non- 
4. Sal Savi Participating Insurance 
eiregee:. = ae 9. Mail Advertising Service 
5. Low Ratio of Rejection 10. Policyholders’ Health Se: 
6. Liberal Disability Clause vice 








MORE THAN $300,000,000 OF INSURANCE IN FORCE 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


0. J. ARNOLD, parswext 
STRONG~- Minneapolis Minn. ~ LIBERAL 
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his living habits, I had him report once a week for 
further observation and treatments. In a few 
weeks he was well. He will tell you—and he be- 
lieves it—that I am a great doctor. 


“Perhaps someone may say my methods with him 
were open to criticism. But it was my responsi- 
bility to use every means within my power to bring 
him back to good health. Knowing my patients as 
I do, I know that many of them will not obey my 
orders for correct living habits if given without 
ie special treatment or medicine. More than half of 

3 » ap the people who consult me.would not have to do so 
“agate pa sal cee if they would learn and practice important rules 
ou 5 eer inievekid by ame of health. They expect me to cure them of physical 

ailments which they could easily have avoided.” 



































ae 
on 
entific medical apparatus than by plain, common 
sense advice. And they are more willing to follow 


orders faithfully if given some special office treat- 
ment. 






A majority of cases of physical let-down and dis- 
tress are caused by careless or wilful violation of k 
health rules. Bad eating habits, too little sleep and 
rest, lack of fresh air and exercise, worry, self-pity 


are responsible for many cases of bad digestion, 


ay i j m- : é etiad , 
a d. Pe! —" him ” petiiageatye en Pa . headaches, poor circulation, constipation, jumpy 
ation while inquiring a : nerves, depression and run-down condition 


The diagnosis was clear but the patient a problem. ‘ 
If I had told him the simple truth that what he The Metropolitan Life Insurance Company has had a booklet pre- 
needed most to get back his health and strength pared by eminent health experts which tells simply and clearly the 
was to slow d own, sle ep more, and get the proper fundamental rules of intelligent living habits. A chapter or more 


: = “T" is devoted to each one of eleven important rules of health under 
amount of fresh air and exercise, he woul ave - the headings Sleep and Rest, Fresh Air, Sunlight, Exercise, Cleanli- 


thoug rt I did not understand the complications ness, Water, Food, Comfortable Clothing, Work and Play, Good 

which were undermining his health. And if I had Posture and Good Mental Habits. 

sent hm a bill for such advice, he would have told: 
~ | | his frionds that I was a robber and not fit to prac- 


“Recently a man I know well came in looking 
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» 65 tice medicine. ; 1 Madison Avenue 
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e ‘6 . ‘ Booklet Department, 8 EU 9 

: So I gave him a treatment with a scientific appa- Ciiatihiiadas 

4 tatus and wrote a simple prescription. At the same Please mail, free, without any obligation 

~~ | time I gave strict orders as to what he should eat Oe My Dae. cay of pear Bader eee 
and drink, how many hours he might work, how a 

P long he should remain in bed, and the amount of 





time he should devote to outdoor exercise. To make 
sure that he was following my orders concerning 
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AIRCRAFT LOSSES 

The possibilities are that a large per- 
centage of claims under aviation insur- 
ance will be heavy ones and that, there- 
fore, agents should have plenty of rea- 
sons for arguing that full cover be car- 
ried. As a straw showing the way the 
wind is blowing Cravens, Dargan & Co., 
Texas, say that out of nine losses suf- 
fered during the past twelve months on 
their aircraft business seven were large 
ones and only two have run less than 


$200. 





GROWTH OF FIRE INSURANCE 

Statistics released for publication dur- 
ing the last week by the New York State 
Insurance Department and the New 
York Board of Fire Underwriters reveal 
interesting facts about the growth of fire 
insurance and also the development of 
individual companies and agencies in 
New York City. Those who speak of 
the side-lines of fire insurance as some- 
thing rather inferior to the parent line 
of protection will be surprised to see 
that the risks other than straight fire— 
including marine, automobile and all the 
allied lines handled by fire companies— 
written nationwide by companies admit- 
ted to New York State, totaled $174,- 
104,199,264 during 1928, a gain of $15,- 
338,473,124 over 1927, while the fire risks 
amounted to $167,386,160,443, a decrease 
of $2,619,814,285 compared with 1927. 
Thus the non-fire risks exceeded the fire 
risks in liability assumed. 

The growth of aircraft insurance is 
clearly shown in these same statistics. In 
1927 the total liability written by fire 
and marine companies was $602,000. At 
the end of the next twelve months this 
amount had expanded nearly eleven 
times to $6,601,636. This year will un- 
doubtedly show another tremendous in- 
crease in the total risks written. 

In New York City fire premiums for 
Manhattan and Bronx counfies for the 
first six months of 1929 show an increase 
of about 2% over the same period of 
1928, 
191,297 and $17,774,790, according to a 
compilation of the Advo- 
cate.” This increase has been made 
despite the continual reductions of fire 
insurance rates in New York City due 
to the construction of better buildings. 
While most new structures enjoy a low 
rate on account of their fire resistive 
qualities they are much larger than the 
buildings they have replaced and so the 
total insurance in force is greater. This 
increase in the insurance written has 


“Insurance 


the respective totals being $18,-. 


more than offset losses in premium in- 
come traced to lower insurance rates per 
$100 of indemnity. 


Among the companies writing the most 
premiums in Manhattan and the Bronx 
the Home still leads, although its income 
of $795,971 is about $110,000 less than 
for the first six months of 1928. The 
Great American is second with $766,255, 
an’ increase of $112,000. The United 
States Fire, Continental, North River, 
American Equitable, Globe & Rutgers, 
Insurance Co. of North America, Na- 
tional Liberty and the Liverpool & Lon- 
don & Globe are next in order. The 
American Equitable had an income of 
$402,345, compared with $267,131 in 1928; 
the Globe & Rutgers gained from $274,- 
939 in 1928 to $391,528 this year and the 
National Liberty showed. an_ increase 
from $181,798 to $331,946. 


Some of the new fire insurance com- 
panies are making good progress in the 
territory under review. The Bronx Fire 
had a premium income of $104,756 for 
the first half year, placing it in fifty- 
first position among all the companies. 
The Germanic reports $79,046; the Pub- 
lic Fire of Newark, $74,624; Mohawk 
Fire, $68,794; Brooklyn Fire, $49,167; 
Majestic, $39,089, nad the Cosmopolitan, 
$33,876. 

Among the agencies the Central Fire 
Agency, Inc., leads the field in Manhat- 
tan and the Bronx, having displaced 
Crum & Forster. For the first six months 
of this year the Central Fire Agency, 
Inc., showed a premium income of $968,- 
068, an increase of nearly $170,000 over 
the same period last year. Crum & For- 
ster report an income of $954,277, an in- 
crease of $33,000 over 1928. Hoey & EI- 
lison are third with $808,662. Other 
leaders are Wallace Reid & Co., Inc., 
Hall & Henshaw, Willard S. Brown & 
Co., Hooper & McDaniel and Chas. S. 
Sparks & Co. All these offices reported 
over $400,000 each. 





OFFICIAL SPAN OF LIFE IN 
GERMANY 

The German courts have decided that 
the normal span of life is seventy-five 
years instead of the three score and ten 
of the psalmist. An automobile ran 
down and killed a man aged sixty-five 
in that country recently, and his widow 
claimed that she was entitled to com- 
pensation based on an expectation that 
her husband would have lived another 
ten years. The claim was upheld and 
compensation awarded accordingly. 


——_. 
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The Human Side of Insurance 











ARTHUR T. VANDERBILT 








Arthur T. Vanderbilt, the remarkable 
young lawyer of Newark, N. J., who did 
so much in raising $10,000,000 for the 
financing of the Public Fire and Pub- 
lic Indemnity, of which companies he is 
chairman of the board, and which 
achievement was made by verbal agree- 
ment and without financial commitment 
on his early rounds of his friends among 
the financiers, public men, business men 
and lawyers of northern New Jersey, is 
making an automobile trip through New 
England and to Nova Scotia. 


* * * 


W. G. Munn of Booker & Kinnaird, 
insurance agents, Louisville, was a visi- 
tor to New York this week. Before go- 
ing with the insurance firm. he was a 
manufacturer in Louisville for years. 
Booker & Kinnaird probably represent 
fewer companies than any agency of its 
size in America which, of course, was 
the result of a famous situation in fire 
insurance that resulted in the resigna- 
tion by Booker & Kinnaird of twelve of 
their companies. At the present time 
they are representing the Firemen’s, 
Globe & Rutgers, American Automobile 
of St. Louis and the Royal Indemnity. 
In life insurance their company is The 
Prudential. The agency did $680,000 in 
fire and tornado premiums last year, and 
in excess of $1,000,000 life insurance, part 
of this being the Louisville & Nashville 
group line. 

at sat 


Harry Simmons of Lovelace & Sim- 
mons, general agents, Kansas City, Mo., 
was in Newark the first part of the week 
visiting friends among the insurance fra- 
ternity. The firm makes a specialty of 
insuring drug stores for fire, hold-up, 
explosion, liability and accident coverage. 

Te 


C. A. Lewis, secretary of the New- 
ark agency of the Sun Life of Canada, 
has returned from a two weeks’ vaca- 
tion which he spent in Montreal. He 
was accompanied by Mrs. Lewis. 

eee oie 


Miss Catherine Ryan, secretary of the 
Newark branch office of the New Jersey 
Insurance Department, will return on 
Monday next from a two weeks’ vaca- 
tion at Ocean Gate, N. J. 

* * x 


Richard Charles Lippincott is the 
name of the new baby at the home of 
Lincoln H. Lippincott, superintendent of 
the training school of the Maryland 
Casualty, and Mrs. Lippincott. 


Percy Chubb, president of th: Fed. 
eral Insurance Co., and also member of 


the firm of Chubb & Sons, New York, 
has arrived in England with his ' rother, 
Hendon Chubb, one of America’s eading 


marine underwriters. Percy Ciubb jg 
one of a group of two dozen Apr -ricans 
who had estates in England. ‘ost of 
these Americans have given up ‘cir es- 
tates because of heavy taxation by the 


British government. Not sc Percy 
Chubb. He is one of the most popular 
Americans in Great Britain; i: a fine 
sportsman, and among the gues‘: whom 


he has entertained.are some of ‘‘ie most 


distinguished figures in the British 
empire. 
* * x 
George W. Johns, Fairfield, Ili, is one 
of the Home of New York Gol Medal 
men who is a man of considerable stand- 
ing in his own community. Born at Al- 


bion, Ill, March 7, 1849, Mr. Johns spent 
the first twelve years of his life there. 
Both he and his father serve: in the 
Civil War, he at the age of fificen. A 
fitting record of this is a certificate of 
honorable service signed by A. Lincoln, 
Soon after the war, at the age of seven- 
teen, he became a student in the Uni- 
versity of Indiana, graduating from the 
literary department in 1869 and from the 
Law School in 1870. Since that date 
he has been practicing law very suc- 
cessfully with other prominent associ- 
ates in Fairfield. Banking and insurance 
have also contributed to this veteran's 
full life. He has served the Home faith- 
fully since 1875 and is now a Gold Med- 
al man of several years’ standing. In 
the civic affairs of his community he has 
played the part that a man of his integ- 
rity would play. With the rank of cdl- 
onel he has served on the staff of Gov- 
ernors Cullom, Hamilton and Oglesby. 
As vice-president of the Fairfield Na- 
tional Bank and a member of several 
organizations of note he is rounding out 
a vigorous life. 
xe *k x 


Stuart B. Rote, general agent for the 
Connecticut Mutual with headquarters in 
Newark, plans to spend the latter part 
of August with his father, Tohn R. Rote, 
in Harrisburg, Pa. Mr. Rote, who 3s 
seventy-seven years old and who has 
been connected with the E. A. Woods 
agency for twenty-three years, has re- 
cently recovered from a serious opera- 
tion. He is one of the leading life um 
derwriters in Harrisburg. 

*k * * 


Miss Blanche C. Huber, president of 
the Louisville Asher Business Womens 


Council, and secretary to Leo Thieman, 
secretary of the Louisville Boar of Fire 
Underwriters, presided at th: annul 
convention of the National Federation of 
Asher Business Women’s Cow :ils, held 
at Winona Lake, Ind., August 12 1 
16. Miss Huber is first “e- presi: 
dent of the national body, co: posed af 


fifty councils and 10,000 mem’ «rs. 


eee 
John Kremer, vice-president '‘ the In- 
surance Company of North America 
sailed last Friday for Londo: and the 
European Continent on the “| uscania, 
He will return about the mid¢': of ne 
month. 
Me See 
Louis F. Paret, New Jers¢’ Gener 
agent of the Provident Mutv Life® 
spending his -vacation at Nor: ay Le 
Maine. He will remain ther: until - 
quarter million dollar club cor niet 
the company which will be h: d at 
troit, from August 29 to 31. 
* * * 
- jn Can 


Clarence E. Sanders, manaz 
ada for the Atlas, has just ' 
Montreal from a three mont” 
England and the Continent. 


urned to 
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An Ambitious Grouping Project 

Rumors that an attempt is being made 
to place ten companies, casualty and 
fire, and some of them large, in a new 
operating group turns out to be based 
on visits to insurance companies of rep- 
representatives of Gilbert Eliott & Co., 
New York banking house, which is try- 
ing to put over such a proposition. I 
called upon one of the ten companies 
mentioned in the rumor and was in- 


-formed there was nothing doing so far 


as it was concerned. 
* * x 


British Comment on British Log 
Rolling 

A number of the British papers have 
reproduced or have commented at some 
length upon a story printed in The East- 
ern Underwriter giving an American 
viewpoint of a British insurance conven- 
tion, that of the Chartered Insurance 
Institute. In the story American readers 
had their attention called to the large 
amount of log rolling in the British con- 
vention. Log rolling means patting one 


another on the back. 

_ In discussing this phase of the story 
in The astern Underwriter the British 
shippiny and marine insurance maga- 
zine, “Syren,” Says in part: 

“We would suggest that herein lies 
the essential strength of the British 
outlook. It is evidenced in our Parlia- 
ment. ‘Safety first’ is the watchword 
of the 3ritish insurance executive as it 
was of ‘he late Government. The keen- 
est of competitors can meet outside of- 
fice walls as the best of friends and pay 
Sspontancous and sincere tribute to the 
worth one another. That is why 
busing thrust with the object of ‘down- 
Ing a ‘ompetitor is almost as unknown 
here as it is common in America.” 

ly Se 
“ike Moss Intermediary 

The iiermediary in the Insurance-Se- 
curitics-‘\ew York Indemnity deal was 
None o'her than Mike M. Moss, vice- 
Presi “{ of the companies in the In- 
Surance Securities group. As soon as 
the contract was O. K’d Mr. Moss said 
Bood-hv> to Chairman Joyce and the 
other oficers who took part in the 
— ‘' conferences and hopped the 
> Rg i Century for Chicago, going 
rr there to New Orleans. 

Pray Moss is one of the best scouts 
Aaa ‘surance business, which in this 


> means that he is a man who 
> a dinner which a French chef 
ght envy, and some of them in New 


Grtea: ‘ have envied; he drives a coach 
4 se >y spanking horses; he can mix 


el a may not be the way. 
wae but those who have had 
a S Sazaraes are indifferent to how 
Ho “¢ spelled—he runs the Roosevelt 
big ~fe New Orleans; he has caught 
e sh; he has chartered entire ships 
a. people on all-day outings; 
os (through most pleasant ac- 
ede anceship) — scores of _ actresses, 
or race track men, politicians and 
Smen; he is an insurance salesman 














par excellence; and he has made hun- 
dreds of visitors to New Orleans feel 
that during the time of their visit in 
New Orleans they were kings or queens. 
Furthermore, Mike Moss can play a 
good game of poker or bridge; knows 
his way around New York and Paris; is 
a discerning critic of music and drama; 
and can sit up all night and not show 
it the next day as well as anybody the 
writer knows. 

As Craig Belk of Texas once said: 
“Mike Moss is one of the reasons why 
New Orleans is still New Orleans.” What 
Belk had in mind was that as long as 
there were people like Mike in New 
Orleans the town will not lose its at- 
mosphere. 

For years there has been the most 
friendly relationship between William B. 
Joyce and Mike Moss and his brother, 
W. Irving, the more conservative, execu- 
tive and creative of the brothers, and 
president of the Insurance Securities’ 
companies. One reason why the Mosses 
and Joyce have gotten along so well is 
that when the Union Indemnity started, 
Mr. Joyce extended the hand of fellow- 
ship, was one of -the first, if not the first, 
to say “Yes” to a reinsurance treaty; 
and so on. 

a 
Royal Girl Tells Of Her Experiences 
In Poland 


C. R. Pitcher, deputy manager of the 
Royal, New York department, has re- 
ceived a letter from Kotowka, Poland, 
written by Anna Pitlitsky, who has been 
taking part in athletic events in that 
country with a number of other Ameri- 
can girls of Polish descent who found 
themselves in competition with native 
girl athletes. Miss Pitlitsky was given 
leave of absence from the Royal -to make 
this unique trip. The letter, which con- 
tains much of human interest, follows: 

Dear Mr. Pitcher:—I suppose the 
first thing you would like to know is 
the outcome of the Pan-Slavonic meet..: I 
didn’t stand much of a chance as far 
as the throws are concerned, but in high 
jumping I placed fifth. 

One thing I can say this meet has 
taught me, if not most of our girls, and 
that is, training must not be hit or miss. 
These Polish girls have been practicing 
throws under the tutorship of Miss 
Konapacka, the Olympic discus cham- 
pion. So what chance had we girls who 
after arriving in Poland visited almost 
every bakery shop in Posen? It’s mighty 
hard to keep American girls away from 
some real good cookies and cakes. If 
you ever ate one over here you would 
know why. Nothing like them in the 
culinary line. ; 

We have one girl among us of whom 
we certainly are proud. She is a track 
girl from Cleveland, Ohio. She won first 
place in the 60m and 100m races; first 
in broadjumping with a jump of 5m 4m; 
third in high jumping; and fourth in shot 
put. Therefore, she won the individual 
championship. 

Our boys made quite a good showing 
though. They were placed second and* 


fourth in the 100m finals; first in 400m 
relay; first and second in broad jump- 
ing; second and third in hop, skip and 
jump; and second in pole vaulting. 

Last, but not least, America won the 
championship in athletics. The Czecho- 
Slovaks placed second. This briefly was 
the outcome of the meet. 

The last two and a half weeks I’ve 
been traveling. We made our first stop 
Chestochova. Here we visited the 
Church of the Blessed Mary of Ches- 
tochowa on “Jasna Gora.” Then we 
stopped at Kotowica, later going to 
Krakow, Wietzko, Zakopone, Linow, 
Warsaw and Koztowka. In Katowica, 
Krakow, Linow, and Warsaw we visited 
the city hall, the main palaces, churches, 
and other public places. In Wieliczka 
we visited the salt mines. We climbed 
mountains in Zakopone, and in Koztowka 
I’m taking the athletic course. 

ee ae 


Al Smith Legislative Anecdote 


In his memoirs now being published 
in “The Saturday Evening Post” Alfred 
E. Smith discussed some of his early 
legislative experiences in last week’s is- 
sue. Among other things he gives a 
humorous account of a debate in which 
three of the participants were Jesse S. 
Phillips, now president of the Great 
American Indemnity; James J. Hoey, 
now of Hoey & Ellison, New York City 
insurance agents, and himself. Mr. 
Smith’s version of the debate follows: 

Nineteen hundred and eleven had a 
moment when partisanship on both sides 
of the house was running high. Ed. 
Merritt, Fred Hammond and Jesse S. 
Phillips, representing the Republican 
side, and I, representing the Democratic 
side, were engaged in a cross fire of de- 
bate on a bill that had to do with the 
removal of the Commission of Jurors in 
Niagara County. There was considerable 
hard feeling on both sides of the cham- 
ber when Assemblyman Wende from 
Buffalo arose in his place and asked the 
privilege of interrupting. It was readily 
granted. 

Mr. Wende said, “Mr. Speaker, I have 
just heard that Cornell won the boat 
race.” 

Merritt said, “That doesn’t mean any- 
thing to me. I am a Yale man.” 

Hammond said, “It doesn’t mean any- 
thing to me. I am a Harvard man.” 

Phillips said, “It doesn’t mean anything 
to me. I ama U. of M. man.” 

I was all alone, the only one of the 
quartet left standing, so I said, “It 
doesn’t mean anything to me because I 
am an F. F. M. man.” 

Assemblyman Hoey 
“What is that, Al?” 

I said, “Fulton Fish Market. Let’s pro- 
ceed with the debate. Neither Cornell 
nor all the colleges in the world has 
anything to do with this bill.” 

-There was a strong comradeship in the 
legislature, and when the political de- 
bates were over, Democrats and Repub- 
licans palled together as though there 
was no political difference. 

ae ee 


The Hard Life Of A Fire Insurance 
Field Man In The Small Town Belt 


Was John B. Tetlow, state agent of 
the American of Newark in _ Illinois, 
spoofing the editor, Shirley E. Moisant, 
or was he really telling the truth with 
disguised names but characteristic inci- 
dents when he wrote some of his recent 
experiences “on the road” in a page ar- 
ticle for Moisant’s paper, “Association 
News,” Kankakee, Ill.? If he were tell- 
ing the truth fire insurance state and 
special agents have strange and weird 
experiences in small towns. If he were 
engaged in satire the story is interest- 
ing anyway. Here is the first para- 
graph which incidentally is one of the 
longest first paragraphs on record: 

“As it had always been a source of 
wonderment, why a big company, like 
ours did not have an agency at Cazeno+ 
via and Low Point, Ill, I left Peoria 
early Monday morning for the purpose 
of making our appraisal of conditions at 


_ these points. Remembering the sage re- 
RE IE 26 me some years ago by 


shouted out, 


Harry Zimmer that he had great. suc- 
céss with the appointment of station 
agents I called on the Alton agent first, 
but was unable to convince him that he 
ought to engage in insurance work, he 
simply could not see any allurement in 
it at all. He did, however, refer me to 
Joe Peterson over in the bakery who 
had just inherited a valuable piece of 
property who he thought would make a 
good agent for that reason. We would 
at least get the insurance on his own 
property. I found, however, upon inter- 
viewing Mr. Peterson that Dean Wells 
had been to see him on the previous 
week and established the Yorkshire. 
Dean apparently had stopped at Cazeno- 
via on his way from Chicago to Kan- 
sas City to break the monotony of the 
trip. -Met a salesman for the Inter- 
national Biscuit Co., which you will rec- 
ognize instantly as the company with 
which Al Rathslag was connected be- 
fore he became the leading exponent of 
the Dean Schedule in the west, who 
drove me to Low Point, where I found 
conditions about the same. Thence to 
Wenona, Ill., where I called on our agent 
who took me over to the local broad- 
casting station.. B. J. Morgan of the 
Security was just broadcasting a flute 
solo. After Mr. Morgan’s flute solo, 
some fellows broadcast a very interest- 
ing talk on fallen arches. Went over 
to Dwight to adjust a small windstorm 
loss, but found upon careful inquiry 
among the neighbors that a dog had 
jumped through the window. There was 
no evidence of wind, so I very properly 
denied liability and I have never heard 
so much fireworks since the time Isy 
Marks told Al James to keep his 


shirt on.” 
* * * 


Quick Thinking Saves Loss 


Quick thinking probably prevented a 
big loss, or damaging explosion, at Camp 
Henry Knox, on August 3, when a Gov- 
ernment truck, containing ten drums of 
fifty gallons of gasoline each, was dis- 
covered to be on fire, while stopped im- 
mediately adjacent to a tank containing 
10,000 gallons of gasoline. Private Mc-~ 
Henry, driver of the truck, jumped into 
the driver’s seat, and drove the truck 
to a nearby sand pile, where he and 
companions, making up the truck crew, 
shoveled sand over the blaze and snuffed 
it out. 

* * * 


Guaranteed Not to Die 


A little misunderstanding ‘about life 
insurance met one of the early agents in 
the Orient, according to “World’s 
Work.” This man went to Shanghai and 
surprised the home office. He not only 
sold insurance, but he sold it fast. He 
expected that the Orientals would be 
difficult. On the contrary they were the 
easiest picking he had ever found. He 
didn’t have to go looking for prospects. 
They came to him. They rushed to his 
office clamoring for insurance. 

In the back of his head, however, the 
insurance salesman did rather wonder 
when the joker was going to show up. 
It showed up one morning when least 
expected. One of his policyholders died. 
The next morning the salesman came 
down to his office to find the place 
wrecked, and some kind friend got word 
to him that he had better be leaving. 
The Chinese had been buying the poli- 
cies thinking that they were a guaranty 
against death. e 

oo es 8 


New Illinois Speed Laws 


Motorists in Illinois may drive as fast 
as safety permits, according to statement 
of State Senator Dunlap, the author of 
the new Illinois Law raising the speed 
limit on highways in open country to 
forty-five miles an hour. However, that 
figure does not represent the speed lim- 
it, and, according to the senator, motor- 
ists may drive as fast as they wish with 
safety. “The forty-five hour limitation 
is the prima facie one above which, -in 
ease of arrest, the driver can show his 
rate of speed was not dangerous,” says 
the “National Insurance Journal.” 
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Allied Fire Risks 
Show Rapid Expansion 


AIRCRAFT INCREASE 1,000% 





Fire Risks Last Year Were Less Than 
Half of Business Written By Fire 
and Marine Companies 





The growth of fire and marine lines of 
aircraft insurance during 1928 is indi- 
cated distinctly in the figures of the 
New York State Insurance Department 
for last year which show that aircraft 
insurance written in New York state in 
1928 totaled $6,601,636 as compared with 
$602,000 in 1927. These figures do not 
indicate premium income but liability as- 
sumed. 

Superintendent Albert Conway of the 
New York Insurance Department this 
week issued a summary of the aggre- 
gate business done in 1928 by 300 joint- 
stock and seventy-three mutual fire and 
marine companies authorized in this 
state. Some of the general statistics 
follow: 


Surplus 


Premium income for year................008 
TREE MMDIRE 5 gad bes eeooseancasascutactias 
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Total disbursements 


Risks written during year—tire ............. 
Risks written during year—all other ....... 
En SOree Ot CAG OF FOR. se ok ioe ican 


In addition to the above companies, 
seventeen Lloyd’s and inter-insurers show 
assets of $22,887,473; liabilities, $7,348,- 
966; premium income, $8,409,566; losses 
paid, $3,074,638. 

The total of fire premiums received 
in New York state during 1928 by joint- 
stock and mutual companies was $103,- 
729,046; fire losses incurred, $43,271,136. 

Ocean Marine Figures 


Ocean marine premiums received by 
joint-stock and mutual companies in New 
York totaled $28,407,970; losses incurred, 
$15,369,878. All premiums other than fire 
and ocean marine received by joint-stock 
and mutual companies in New York in- 
cluding motor vehicle, aircraft, inland 
navigation, tornado, windstorm, hail, 
sprinkler leakage, earthquake, etc., $40,- 
713,176; losses incurred, $17,830,526. 

Total amount of fire risks written by 
joint-stock and mutual companies in New 
York during 1928, $14,892,933,641; an in- 
crease of $266,802,941 over 1927. 

Total amount of all risks other than 
fire written in New York, $41,102,772,752, 
an increase of $4,377,708,152; of which 
principal sum _ $7,591,288,739 covered 
ocean marine risks; an increase of $582,- 
999,220 for 1928 over 1927. 

‘Earthquake insurance written in New 
York last year amounted to $21,513,211, 
as compared with $24,683,557 in the year 
previous. 

To joint-stock and mutual fire insur- 
ance may be added the business of 165 
New York co-operative fire comipanies 
which are shown in an advance report 


issued in April last as having at the be-- 


ginning of 1929 assets totaling -$4,775,- 
766, liabilities of $2,317,351, risks totaling 
$1,007,961,452, premium income $4,608,105, 
losses paid in 1928, $3,000,983. This busi- 
ness is almost wholly in‘New York state 
outside of New York City. 





BOSTON FIRE PREMIUMS 
Fire insurance ‘premiums, — including 


sprinkler leakage, collected in the City 
of Boston for the first six months of 
this year, as disclosed by the réturns to 
the Boston Protective Department, to- 
taled $4,317,915; of which $4,084,824 was 
collected' by the stock companies and 
$233,091 by the mutual companies. 





New Collision Forms 
And Rates Announced 


MORE DEDUCTIBLE 


POLICIES 





Car Owners Now Can Buy Eight Differ- 
ent Deductible Forms; Average 
Rate Cut 1414% 





Automobile writing fire insurance com- 
panies through the National Automobile 
Underwriters’ Conference have succeed- 
ed finally in securing casualty company 
approval to the new and revised auto- 
mobile collision policies which are ex- 
pected greatly to stimulate public de- 
mand for this form of motor car cover- 
age. Effective Monday of this week for 
the territory only of the Eastern Auto- 
mobile Underwriters’ Conference the 
1929 rates on the $50, $100 and $250 de- 
ductible collision policies were reduced 
approximately 141%4% on the average. 

For New York State the reductions 
are 14% on the $50 deductible; 12% on 
the $100 deductible and 15% on the $250 





Increase or Decrease 


over 1927 
$ 2,654,496,211 +$ 345,717,236 
1,292,960,697 me 59,825,270 
348,564,020 + 69,165,610 
1,012,971,494 + 215,726,356 
1,043,434,296 + 21,895,225 
1,335,977,914 + 134,569,545 
470,886,370 — 13,390,082 
1,094,009,302 a 38,067,926 
167,386,160,443 — 2,619,814,285 
174,104,199,264 + 15,338,473,124 
-  228,075,856,777 + 10,655,982,434 





deductible form. There have been no 
changes made in the premium charges 
for full cover collision. The National 
Bureau of Casualty & Surety Underwrit- 
ers has approved all changes. 

Of greater importance to the insurance 
world, however, than the cuts in the 
present forms of deductible collision poli- 
cies is the introduction in the Eastern 
Conference territory of five new deduct- 
ible forms, intended to provide a policy 
form fitted to the needs of every car 
owner. The new deductible forms for 
private pleasure cars only include those 
calling for deductions for each of $25, 
$35, $75 and $150. ‘A new $500 deductible 
form has been issued for both pleasure 
and commercial cars. In addition, there 
are new collision premiums for two and 
four wheel trailers. 

Forms Fitted to Car Owner 


These new forms have been issued for 
the benefit of the thousands of motor 
car Owners who now do not carry any 
collision insurance because they do not 
want to pay the almost prohibitive cost 
for full cover’ protection and yet do not 
think that the $50 and $100 deductibles 
suit their requirements. Today those 


who buy the $25 and $35 deductible forms 
are getting insurance at a price far less 
than it costs to insure against every loss 
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and yet the deductible amounts are kept 
low enough so that a car owner does not 
feel he is standing too great a propor- 
tion of each claim. 

The $150, $250 and $500 forms are 
largely for the benefit, among owners of 
private pleasure cars, of those who are 
perfectly willing to assume themselves 
expenses of all small and comparatively 
small losses but who want insurance pro- 
tection in the event of a really bad acci- 
dent. The two larger deductibles are ex- 
pected to find a ready market with the 
owners and operators of buses and com- 
mercial vehicles. 

Collision. insurance has for years been 
the most backward of automobile forms 
in popularity and volume of premium in- 
come. In the first place the average as- 
sured has considered this the least nec- 
essary of the five leading forms of auto- 
mobile insurance and in the second place 
the rates and policy forms have not 
been especially attractive to the buyer. 
Automobile underwriters say that both 
local agents: and prospective assureds 
greatly. underestimate the collision haz- 
ard. Company men contend that the 
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ASSETS 


OTHER LIABILITIES .......... hiss 
“NET SURPLUS: | «22.535 5.0. Mote iS 


$10,841,544 
2,396,058 . 

910,250 

7,535,236 
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chances of a collision is far greater than 
that of a personal accident involving a 
liability claim and that over a period of 
years a car owner will have expended 
more on collision costs than on any other 
particular type of risk. ; 

With these new collision forms avail- 
able the automobile writing companies 
are urging their agents to lay more em- 
phasis upon collision insurance so that 
car owners will not remain unaware of 
the existence of these more attractive 
policies. The new forms and rates wl 
apply in New York, New Jersey, Pent 
sylvania, Massachusetts, Couinecticut, 
Rhode Island, Maine, New Hampshire, 
Vermont, Delaware, Maryland and the 
District of Columbia. 





W. J. DONNELLY DEAD . 
William J. Donnelly, senior partner ™ 
the local agency firm of Maury, Dot- 
nelly, Williams & Parr of [altimort, 
died in that city Wednesday at the age 
of seventy-one. He leaves no immediate 
family, Mrs. Donnelly having <icd abou! 
three years ago and their only child hav- 
ing passed away at an early °<e. Mt. 
Donnelly was born in Pennsy!vamia 
1858 of Irish parents. 





J. J. FARBER NOMINA™ ED 


J. J. Farber, who has beer selected 
for the Republican nomination fo" 
Register of Bronx County, is ‘he acti’ 
head of the insurance brokerge hous¢ 
of J. J. Farber Co, 75 Maicen Late 


Mr. Farber for years has taken a keen 
interest in Republican politics < 
the choice of. that party for me be 
Assembly in the Seventh Assembly Dis 
trict, Bronx, in 1923. 


S. A. LOCKWOOD DIS 





Samuel A. Lockwood of Freehold 
N. J., one of the outstanding pane 
northern New. Jersey, died Mon 


morning, in his seventy-fourth year. ; 
Lockwood had been an insurance ag 
for forty-five years, retiring from activ 
business on May 1 this year. 
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British Managers At 
¢c. A. Ludlum Luncheon 


FIRE OFFICES COMMITTEE HOST 





Frank ©. Case, St. Louis Agent, Also Is 
Guest of Honor; Those Who At- 
tended the Affair 





Clarence A. Ludlum, vice-president of 
the Home of New York, who has been 
visiting France and England, returned 
to New York City this week. He had 
a most enjoyable visit, one of the high 
spots being a luncheon given to him and 
to Frank C. Case of St. Louis by the 
British Fire Offices Committee, the ins 
ternational rate-making organization 
maintained by the British companies. Mr. 





C. A. LUDLUM 


Case, who is a brother of the late Charles 
Lyman Case, United States manager of 
the London Assurance, is a prominent 
St. Louis agent and a member of the 
firm of Case & Thomas. 

While abroad Mr. Ludlum visited only 
England and France. He made several 
trips by aeroplane. 

Those present at the luncheon included 
Sir Arthur Worley of the North Brit- 
ish & Mercantile; R. Y. Sketch, Phoe- 
mx Assurance; E. H. C. Durham of the 
London Assurance; R. Connew, Royal 
Exchang: Manager Collins of A. J. Col- 
lins & Co.; W. Otter-Barry, Sun; Charles 
Hendry, London & Lancashire; Walter 
Carter, Royal; R. F. Barnett, Alliance; 
Manager W. Chrichton Slagg and Sec- 
retary Ridiey of the Fire Offices Com- 


+ ag lt was a most enjoyable occa- 
ion, 





L. & L. & G. CANADIAN CHANGES 


The Liverpool & London & Globe has 
appointed i. Forster Smith as local man- 
ager at Toronto, with entire control of 


the underwriting for the L. & L. & G. 
oe in the western Ontario field. Mr. 
— has been in the service of the 
emaare, ‘or over twenty-one years, dur- 
ia which period he has held the po- 
ition of manager of the Cotton Ex- 


change Branch in Liverpool, local man- 
+ la the Lincoln, England, branch, 
or the last six years assistant man- 


sg at Montreal. S. N. Richards, who 
oar with the company for over 
hay, eyears and H. Churchhill-Smith, 

€ been transferred to the Canadian 


} oe Office at Montreal as assistant 
se ey H. L. Wiglesworth has been 
the M ec to assistant local manager at 
L Ontreal office in conjunction with 


eC, Wright. 


W. - DOUGLAS ON VACATION 
3. Douglas, general insurance 

bane with headquarters in the Firemen’s 

sea Ing, Newark, left this week for a 


kill. of two weeks at Haines Falls, Cats- 
ountains, 





11,277 Members In 
National Association 


TWO YEAR QUOTA IS PASSED 





Membership Now Largest in History of 
Ass’n; Vermont and Penna. Lead 
in 1929 Race 





The National Association of Insurance 
Agents has gone over the top in its 
second year of the five year develop- 
ment campaign and now has a total 
membership of 11,277, as against a goal 
of 11,269 to be reached by September 1. 
This is the largest membership in the 
history of the Association and repre- 
sents a gain of more than 20% in the 
last two years. Eighteen states and 
Honolulu have exceeded their state 
quotas and it is expected that in the 
next two weeks New York, South Caro- 
lina, Missouri, Kentucky and a few other 
states will join this select circle. 

On the two year basis Texas leads 
all other states with a percentage in- 
crease of 102%. Other states with their 
percentage increase are: Utah, 90%; 
Vermont, 86%; New Hampshire, 78%; 
Pennsylvania, 68%; New Jersey, 64%; 
South Dakota, 57%; Arkansas, 33%; 
Iowa, 33%; North Carolina, 32%; Okla- 
homa, 31%; Massachusetts, 30%; Missis- 
sippi, 26%; Michigan, 23%; Louisiana, 
22%; Rhode Island, 22%; California, 
20%; Ohio, 20% and Honolulu, 20%. 

For the present year, there continues 
a neck-and-neck race between Vermont 
and Pennsylvania, the former leading 
now with a percentage gain of sixty- 
eight followed closely by the latter with 
sixty-one. Award of the membership 
trophy will be made at Detroit to the 
state which produces the greatest per- 
centage increase for this year. 

Since it appeared at the beginning of 
the last quarter that membership work 
was lagging, notable activity has been 
apparent. Chairman Ezra M. Sparlin of 
the membership committee has flooded 
the mails with -letters to state officers 
from his home in Rochester, N. Y. 





A. D. CLARK WITH GERMANIC 





Leaves National Union to Become Gen- 
eral Adjuster of Company Here; 
Heads Loss Department 

Alvin D. Clark has resigned as general 
adjuster of the National Union and has 
joined the Germanic Fire as that com- 
pany’s general adjuster. He will come 
to New York on September 1 to assume 
charge of the loss department. 

About twenty years ago Mr. Clark 
began his insurance career in the loss 
department of the Niagara as junior 
clerk. He then went with the Home 
and from there to the Norwich Union 
as loss clerk where he served about a 
year. The next two years were spent 
with Joseph J. Wendel in the Southern 
Adjustment Bureau’s office in Atlanta, 
Ga., Mr. Clark leaving this post to re- 
turn to the Norwich Union as secre- 
tary of the loss department. He held 
this position for six years. The next 
eight he acted as metropolitan adjuster 
for the New York agency of Hooper & 
McDaniel. Mr. Clark’s next insurance 
connection was that of general adjuster 
of the National Union in Pittsbugh which 
place he is now resigning. 





N. J. SPECIALS LUNCHEON 


Thirty members of the New Jersey 
Special Agents’ Association attended a 
luncheon-meeting of the association 
which was held this week in the Elks’ 
Club, Newark. Paul Thompson, presi- 
dent of the organization, presided. Dur- 
ing the luncheon there was a general 
discussion on the field situation in the 
state. Joseph L. Price, special agent for 
the Equitable F. & M., was elected 
a member of the organization. 





ENTERS TWO MORE STATES 

The Southern Fire has received its li- 
censes to write fire and allied lines in 
Illinois and Louisiana. 


How Insurance Assists in 


Making America Prosperous 
By LOUIS F. BUTLER, 


President, Travelers 


Two and a quarter billions of dollars 
are received annually by the American 
people as benefits under insurance policies 
of all kinds, says Louis F. Butler, presi- 
dent of the three Travelers companies, 
Hartford, Conn., in an article which ap- 
peared under his name in the Boston 
“Transcript” of August 9. The article. 
was one of a series which has been ap- 
pearing in the “Transcript” by directors 
and officers of the First National Bank 
of Boston. Mr. Butler has been a mem- 
ber of the board of directors. of the Bos- 
ton Bank for a number of years. The 
article continues: 


A billion and a half is paid under life 
and those forms of casualty insurance 
contracts which protect people, rather 
than property. 

Half as much, or three-quarters of a 
billion, is received as restitution for 
losses of property through fire, wind- 
storm, collision, burglary, embezzlement, 
explosion and various other hazards to 
which property is exposed. 

An average of seven and a half million 
dollars is turned over every business day 
to thousands of people who need finan- 
cial assistance. 

Send 900,000 Checks Annually 


The number of people benefited, as 
well as the amount in which they are 
helped, is astonishing. The figures of 
one insurance organization alone, the 
Travelers, of Hartford, Conn., are in- 
dicative and illuminating. This organi- 
zation, comprising three corporations 
writing nearly all forms of insurance, is- 
sues over 900,000 checks and bank drafts 
a year for policy benefits—now averag- 
ing over 3,120 each business day. 

Many payments go to men disabled by 
injury—some under accident poliices, 
some under workmen’s compensation 
contracts, some under automobile and 
other forms of liability insurance, some 
under the permanent total disability 
clauses in ther life policies. 

For accidents involving people approx- 
imately $450,000,000 is paid out annually 
by all companies in America. This fig- 
ure includes all of the payments made 
under personal accident, workmen’s com- 
pensation, automobile liability and other 
forms of public liability contracts. It also 
includes 10% of the amounts paid for 
death benefits under life policies. Some 
of the benefits merely reimburse people 
for doctor’s bills in connection with mi- 
nor injuries. Other benefits are for 
large amounts payable when a business 
man is killed in an automobile accident. 

Another large number of payments go 
to the families of men who died—some 
under life insurance contracts which 
those men bought at the persuasive sug- 
gestion of agents, some under group in- 
surance provided through contracts ar- 
ranged with employers, some under ac- 
cident policies, some under workmen’s 
compensation insurance, some under va- 
rious forms of liability. insurance. 

There are many payments to policy- 
holders in the best of health. These go 
to the men who bought life insurance or 
annuities to provide comfortable incomes 
in their later years of life. 

Then there are the payments to people 
and firms for the value of property lost 
through fire, collision, burglary, wind- 
storm and explosion. 

Payments to Productive Industries 


There are also payments to those 
whose normally productive factories, 
stores, business blocks, apartments. or 


Insurance Companies 


other properties are rendered temporar- 
ily unproductive by fire, windstorm or 
other casualty. In recent years there 
has been an extensive development of 
those forms of insurance which provide 
indemnification for the loss of earnings 
through damage to or destruction of 
property. Such forms of insurance are 
variously called use and _ occupancy, 
rents, rental value and profits protec- 
tion, depending upon the kinds of prop- 
erty earnings which are covered. 

Some of the checks and drafts went 
to people in dire need and others to in- 
dividuals and corporations whose finan- 
cial programs would have been complete- 
ly upset or merely disturbed had not the 
insurance funds been available. Insur- 
ance proved thousands and thousands of 
times daily that it was living up to its 
description as a financial shock absorber, 
serving not only the individuals and firms 
insured but their creditors, bankers and 
dependents. 

These figures measure in one way the 
extent to which the American people are 
served by the indemnification function 
of insurance. 


The totals do not even hint, however, 
at many of the varied values which pol- 
icyholders and their dependents inherit 
from insurance, nor do they suggest how 
insurance strengthens the economic fa- 
bric and advances the social structure of 
the country. 

The possession of any form of insur- 
ance reassures men and relieves them of 
worries. No one can estimate the value 
of the mental, nervous and _ physical 
health retained, nor the value of the in- 
creased efficiency of mental-and manual 
workers who have lifted their cares by 
means of insurance. Just what part in- 
surance has played in helping in this and 
other ways to make the country the 
most prosperous nation the world has 
ever seen will probably never be deter- 
mined. We in the business know, none 
the less, that from insurance the people 
have received a substantial and very 
real contribution to which many have 
never given even a thought. 





HUDSON CAPITAL INCREASE 


Half Million of New Stock to Be Issued 
and Present Shares Reduced to 
$10 Par Value 


A special meeting of the stockholders 
of the Hudson Insurance Co. has been 
called for September 10 to act on pro- 
posal of the directors to reduce the par 
value of the stock from $50 to $10 to 
split the present 10,000 shares five for 
one, making 50,000 shares, and to give 
the present stockholders the right to 
subscribe for 20,000 new shares of $10 
par value at $25 each. This would in- 
crease the capital by $200,000 and also 
add $300,000 to the surplus account. 

When this new issue has been taken 
by the stockholders it is the intention 
of the directors to transfer the $300,000 
of new surplus to capital account by 
declaring a stock dividend of 30,000 
shares. This will make the capital $1,- 
000,000 of 100,000 shares. This new cap- 
ital will permit the Hudson to expand 
further its operations which are now 
growing at a steady rate. Last year the 
company’s net premium income was in 
excess of $2,670,000. Admitted assets 
are now about $4,500,000. 


RECEIVES MASS. LICENSE 
The Southern Fire of New York has 
been licensed to write fire. marine and 
sprinkler leakage risks in Massachusetts. 
The company has appointed Harry A. 
Burnes & Co. of Boston as Massachu- 
setts agent. 
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Cut 10% by Companies 


REDUCTION MADE IMMEDIATELY 





Effective Date February 1, 1928, So That 
Companies Will Make Refund 
Of $3,750,000 





An immediate reduction in their rates 
on fire, tornado, hail and lightning in- 
surance of 10% will be made by the 
196 stock fire insurance companies oper- 
ating in Missouri, Governor Henry S. 
Caulfield and Superintendent’ of Insur- 
ance Joseph B. Thompson were notified 
August 9 by Waterworth & Terry, man- 
agers of the Missouri Inspection Bureau. 

The rate reduction will be made effec- 
tive as of February 1, 1928, and will save 
approximately $2,000,000 annually for the 
buyers of insurance in the state. In ad- 
dition about $3,750,000 will be paid back 
on insurance policies taken out since 
February 1, 1928. Also the policyholders 
of 114 companies that entered into a 
stipulation with the Missouri Insurance 
Department in 1922, in the early stages 
of the efforts of former Insurance Super- 
intendent Ben C. Hyde to cut the Mis- 
souri rates, will have the right to file 
individual suits to force refunds on poli- 
cies purchased as far back as November 
15, 1922, the date that Superintendent 
Hyde selected to make his rate-reduction 
order of October, 1922. These 114 com- 
panies in the stipulation agreed to accept 
the rate cut if the court of last resort 
ruled against them and to apply the re- 
duction to all classifications alike. 

Through an oversight on the part of 
Superintendent Hyde and the attorneys 
for the insurance department the final 
steps necessary to make the 10% rate re- 
duction generally applicable to all stock 
insurance companies was not taken until 
February 1, 1928, the date that the com- 
panies have agreed to make the reduc- 
tion effective. 

State Litigation Ended 

While 155 of the insurance companies 
that were .doing ‘business in Missouri 
when Superintendent Hyde issued the 
10% reduction order are still resisting 
this action in the United States courts 
it is believed that all of this litigation 
so far as the state is concerned will be 
dropped. The question of refunds prior 
to February 1, 1928,.is now apparently 
one for the civil courts to determine on 
each policy claim. 

The action of the companies in accept- 
ing the rate reduction under protest, as 
the letter of Waterworth and> Terry 
points out that Hyde’s order was a clear 
evasion of the constitutional rights of 
the insurance companies, followed close 
upon the rejection by Governor Caulfield 
of the proposal of the companies that 
the litigation be compromised. 

On Monday, August 5, in rejecting the 
offer of the companies Governor Caul- 
field contended that he could not com- 
promise or make any concessions on the 
question of the rights of the state to fix 
the insurance rates to be charged in Mis- 
souri. It now develops that his stand 
for the sovereign majesty of the state 
of Missouri will cost the policyholders 
of the state about $2,200,000, since the 
companies had proposed to accept the 
reduction as of January 1, 1927, and to 
refund all excess premiums collected 


since that date. So as far as the vast. 


majority of insurance buyers of the state 
are concerned it is a costly. victory for 
the state. However, had the compro- 
mise been accepted the policyholders of 
the 114 companies would be barred from 
making claims for refunds prior to Feb- 
ruary 1, 1928. It is doubtful that any 
but the largest insurance buyers will 
make’an effort to obtain refunds ‘since 
November 15, 1922. 

So far as the other 82 stock insur- 
ance companies are concerned, the le- 
gal date for Hyde order is. February 1, 
1928, as the insurance department failed 

(Continued on Page 26) 
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Salvaged Goods 


HE first fire company in Philadelphia, 

a. the Union, was founded by Benjamin 

Franklin in 1736. It was a voluntary 

organization limited to thirty members. Each 

. member was equipped with six leather buck- 

ets and two strong linen bags. The bags were 

used to carry salvaged goods away from the 

fire, where they would be safe from flames and 
from theft. 


Salvaged goods in linen bags were the only 
hope of Philadelphia fire victims in the early 
18th century. Today the Franklin Fire Insur- 
ance Company and other reliable stock fire 
insurance companies provide sound indemnity 
for all legitimate fire losses. 


THE FRANKLIN FIRE INSURANCE CO. 
of Philadelphia 


WILFRED KURTH, Pres. 
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Round Table Talks 
At Agents’ Conven: ion 


AN INNOVATION AT DET OIT 








Delegates Will Attend Group Sessions jn 
Accordance With Premium Ince ne 
Of Agencies 





Round table fire and casualty ciscys- 
sions by members of the Nation: | As. 
sociation of Insurance Agents, < ivided 
into groups according to agency income, 
will be a feature of the forthcomi ig an- 
nual convention of the association ::t De. 
troit, September 9-13. Major C. R. Mor- 
gan of Charleston, W. Va., will lead the 
group representing income up to $100- 
000. The next group, $100,000 to $300- 
000, will have as its leader Fred J. Lewis, 
of Milwaukee, Wis., and the group for 
over $300,000 premium income will be led 
by W. Eugene Harrington of /tlanta, 
Ga., former president of the National 
Association. 

The idea of these strictly agency busi- 
ness conferences originated with Mr. 
Harrington and they are expectei to be 
one of the most important features of 
the convention. They will be scheduled 
for the luncheon hour on one of the con- 
vention days. Each chairman will con- 
duct the sessions from the viewpoint of 
the agency with the income set, ut the 
discussions will follow similar general 
lines. The actual luncheon time will be 
devoted to informal conversation and 
getting acquainted, following which the 
leader will make a statement as to the 
purposes of the conference. 

The general outline of proceedings will 
include discussions on subjects such as: 

Duties of agency head—supervision of 
new lines, finance, advertising, company 
representation, association activities. 

Duties of department  supervisors— 
lines, contact with bureaus—office man- 
agement and other agency functions. 

_ Solicitors, -do. they pay? Relative ad- 
vantages of salary and commissions— 
necessary over riding commission— 
should they act as independent brokers, 
or part of an agency organization ? 

Production of business — permanent 
record of: solicitation — insurance ab- 
stracting—does an engineering depart- 
ment pay? Should an agent use com- 
pany men versed in special lines? Does 
advertising pay? Which form is most 
productive ? 

Office expenses—what percentage of 
income should be devoted to office e& 
pense? Successful plans used in office 
management. What portion of time 
should: partners of any agency devote 10 
personal solicitation? What part to de- 
velopment of business through brokers 
and solicitors? Which is most rem 
nerative ? 

Handling of credits. 

General discussions from the confer 
ence. 





NEW SEATTLE FIRE CO™iPANY 

A holding company to op-rate 4 
Seattle fire and automobile i surance 
company and also the Stuart G. Thomp 
son-Elwell Co. general agency of that 
city is now being organized. ‘Iie chief 
sponsor of the new fire compan”, which 
will have a capital of $600,000, Stuart 
G. Thompson, president of th Seattle 
agency. More than $500,000 o the mr 
tial capital has been  subscril The 
company will be known as th Wash 
ington Fire & Marine and | begit 
operations in October. 





FERTIG AGENT FOR GEb 2RAL 

The Chas. T. Fertig Co., loc aa 
at Colorado Springs, Colo., is ow Me 
agent there for the General « Seat! 
and: is giving up his represer rg 
the eleven companies for whic’ he ™ 
been writing. _The General i a 10% 
board fire company. Mr. Fer 2; hea! 
of the agency, recently visited "¢ Gen 
eral’s head office at Seattle. 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 





ASSETS 
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JANUARY 1, 1929, STATEMENTS 





NEAL mane JOHN KAY, Vice-President and freasurer 


HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 
- ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 
OF NEWARK, N. J. 
SURPLUS 
LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$56,065,676.33  $19,562,549.89  $13,500,000.00 $23,003,126.44  $36,503,126.44 





HENRY M. GRATZ, President NEAL BASSETT, Vice-Pres’t 


JOHN KAY, V.-Pres’t A. H. HASSINGER, ie. = aS ae c AOREE Se V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.06  $ 2,834,467.72  §$ 1,000,000.00  $ 2,202,138.34  $ 3,202,138.34 





NEAL BASSETT, President oS JOHN KAY, Vice-Pres’t and Treasurer 


A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA, 


$ 4,881,357.40 $ 2,770,413.44  $ 600,000.00 $ 1,510,943.96  $ 2,110,943.96 





NEAL BASSETT, BIE soy JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, 


Vice-Pres’t WELLS % aeeett, aad t ARCHIBALD KEMP, 2d Vice-Pres’t 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 


OF PITTSBURGH, PA, 


$ 5,021,040.53  $ 2,502,743.59  $ 1,000,000.00 > 1,918,296.84 = $ 2,518,296.84 





IMBLE, President NEAL BASSETT, i pa 
jOHIN KAY, V.-Pres’t A. H. HASSINGER, Vw See t- BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


SUPERIOR FIRE INSURANCE CO. 


OF PITTSBURGH, PA. 


$ 4,837,239.59 $ 2,492,228.84 $ 1,000,000.00 $ 1,345,010.75  $ 2,345,010.75 





E. WOLLAEGER, Presiden NEAL BASSETT, Vice- Pres’t 
JOHN KAY, V.-Pres’t z H. HASSINGER, bebe 5 eae T- | - pcan V.-Pres’t. ARCHIBALD KEMP, 2d V.-Pres’t 


CONCORDIA FIRE E INSURANCE CO. 


OF MILWAUKEE, WIS 


$ 5,359,804.52  $ 2,486,092.08 $ 1,000,000.00 $ 1,873,712.44  $ 2,873,712.44 





CHARLES L. JACKMAN, President NEAL BASSETT, Vice-Pres’t 


JOHN KAY, V. -Pres't A. H. HASSINGER, V. wae Wee T. Bi BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CAPITAL FIRE, INSURAN CE CO. 


CONCORD, N. 


$ 666,598.88  $ 196.08 5 300,000. 00° $ 366,402.80 $$ 666,402.80 





NEAL BASSETT, Chairman of Board 
ser ROWE, President S. WM. BURTON, Vice-Pres’t 
E. J. DONEGAN, ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON, Vice-Pres’t 
ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. 


F NEW YORK, 
$15,452,308.70 $10,173,698.43 _ $ 1,500, 000. 00. $ 3,778,610.27 $ 5,278,610.27 
EASTERN DEPARTMENT 
10 Park Place 
; Newark, New Jersey: 
WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, 461-467 Bay Street, 60 Sansome Street 
ra er Toronto, Canada . San Francisco, California 
Manager MASSIE & RENWICK, Limited, ; 2 ove 

Pa : Masingets M W. W. & we 5 ones ce or Manag 

JAMES SMITH FRED. W. SULLIVAN JOHN R. COONEY 
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Ambiguous Clauses 


EVEN JUDGES CANNOT AGREE 





Discussion of Court of Appeals Case 
Where Company Must Pay Full 
Amount of Car Policy 





Automobile underwriters in New York 
and adjusters as well expressed consid- 
erable interest in an editorial run by 
“The Sun” on Friday evening of last 
week in which there was discussion of 
a Court of Appeals decision taking a rap 
at ambiguous clauses in an automobile 
policy, the verdict being in full for the 
plaintiff. The editorial follows: 

“Ambiguous clauses in a fire insurance 
policy left the liability of the insurer so 


uncertain that the Court of Appeals di- . 


vided four to three in fixing it. Joseph 
J. Lee insured his new automobile truck 
for $5,720. The policy was one carrying 
the words ‘valued at,’ which all the 
judges of the court recognized as defi- 
nitely fixing the sum which the insur- 
ance company must pay in case of com- 
plete loss. 

“Under the terms of a valued policy 
the amount named therein is payable 
without regard to depreciation or other 
elements entering into market value of 
the property at the time of the loss. 
Policies of this type contain a further 
condition that in the event of disagree- 
ment as to the amount of loss or damage 
an appraisal shall be had. Lee consented 
to the appraisal, but a majority of the 
Court Appeals said that his consent did 
not constitute a waiver of his claim to 
be reimbursed for a total loss. 

“The prevailing opinion construed the 
provision concerning appraisal to mean 
it was to be the recourse only when 
_ there was less than a total loss. On a 
trial in the Supreme Court the verdict 
was rendered that the loss was a com- 
plete one, and therefore the court said 
the appraisal clause was inoperative. The 
prevailing opinion was written by Judge 
Hubbs. A dissenting opinion was filed 
by Judge O’Brien, in which Judge Car- 
dozo and Judge Lehman concurred. 

“Judge O’Brien held that when parties 
to an insurance contract disagreed as 
to whether the damage is partial or the 
loss is total the appraisal provision in 
the policy is controlling. If the apprais- 
ers conclude that a total loss was in- 
curred the amount payable is the sum 
named in the policy: if the appraisers 
say the damage is less than complete 
then the amount payable is the actual 
cost of repairing, or if necessary replac- 
ing the parts damaged or destroyed. Un- 
der the decision the insurance company 
must pay the full $5,720.” 





NEW SEATTLE FINANCE CO. 





Idea Is to Finance Premiums; Will 
Hold Policies and Notes 
For Security 

M. H. Halpren, finance agent; G. W. 
Granger, fuel dealer; H. H. Wolfstone, 
local agent, all of Seattle, and Louis 
Halpren, a San Francisco finance com- 
pany man, are interested in the newly 
incorporated Seattle finance company 
known as the Premium Finance Corpor- 
ations. Premiums for Washington local 
agents will be financed on the instal- 
ment plan, 20% down payment being re- 
quired, the remainder and. carrying 
charge to be extended over eight months 
in equal payments. Payment of the en- 
tire premium to the agent or company 
at the end of sixty days will be optional. 
The finance company will hold the pol- 
icy and note of the assured as security. 





NEW JERSEY CITY AGENCY 

Harry S. Simonsky and I. Harry 
Cohen, both real estate men in Hudson 
County, New Jersey, contemplate open- 
ing an insurance agency about Septem- 
ber 1. The office will be located in 
Jersey City and they will do business 
under the firm name of Simonsky & 
Cohen. 
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He Shows Which Way 
the Wind Blows... 








NM insurance advisor presents the facts and lets the 
policies sell themselves — for facts are stubborn 
things. The Agent who has statistics for presentation is 
looked upon as an expert and his reeommendations can- 
not consistently be turned down by agood business man. 


| le shows:- 





By records that Tornadoes can carry their de- 
‘truction to any part of the country. . . “i 
That windstorms, not classed as tornadoes or hur- 
ricanes, cause thousands of dollars worth of damage. 
The extent of possible physical damage and 
destruction of earning power and credit occasioned 
by a veritable tornado or hurricane. =f 4 - 
Instances of great financial loss that could have 
been avoided by a small investment in Wind- 
storm Insurancen * * =. = F 9 # 


This Company reposes the utmost confidence in such 
Agents. The scientific solicitation of Windstorm 
Insurance is only one way in which our Agents are 
building up a following as real insurance experts, “ 


“TITVERPOOL, 
a4, 
wo LONDON 
GLOBE, 


Insurance Co wv 
Executive Offices: 1 Pershing Squate 
Park Ave. at 42nd St. New York, N. Y. 


Pacific Coast Dept., San Francisco, Calif.’ . 





THE NATIONAL INSTITUTION WITH A WORLD WIDE BACKGROUND 
































‘Knock For Knock’ Pacis 
In England Under Fire 


INCUR NEWSPAPER’S DISFAVOR 





London “Daily Mail” Tries to Make Sen- 
sation; Causes Some Change in Ax- 
tomobile Insurance Situation 





London, Eng., Aug. 5.—Most British 
companies have a “knock-for-knock” 
agreement with each other operating in 
motor insurances as you are probably 
aware. This means that when motor 
vehicles collide with each other each 
insurance company pays the cost of the 
repairs of the motor vehicle it insures 
irrespective of the legal question of lia- 
bility. 

Recently the ‘Daily Mail” has made a 
great fuss about what they describe as 
an unfair agreement which acts against 
the interest of motor insurers. As a 
result several of the non-tariff offices 
have declared their willingness to allow 
“no claims” bonuses even when claims 
occur provided their insured driver be 
not to blame. This is going to be dif- 
ficult because usually no driver is ever 
to blame in his own opinion—it’s always 
the other motorist! 

Your correspondent is informed that 
how the “Daily Mail’ came to stir the 
mud was through a news editor ‘of this 
newspaper being informed by his insur- 
ance company after an accident in his 
car that he must not divulge their name 
as insurers. If I remember rightly this 
was subsequently upheld in law—that the 
name of an insurance company need not 
be stated following accidents. 

Popular Topic of Conversation 

The “knock-for-knock” agreement is 
a popular topic among our motorists at 
present and most are insisting upon a 
“no claims” bonus whether or not they 
have earned it and threatening to insure 
elsewhere if they do not get it. They 
contend (rightly perhaps in theory but 
a great difficulty is presented in prac- 
tice if an insurance company must decide 
which motorist is to blame for an accl- 
dent) that it is no affair of theirs if, for 
example, their company pays the cost 
of repairs to their vehicle when it was 
damaged through no fault of their own, 
but that in such cases they are justly 
entitled to claim 10% “no claims” bonus 
on renewal. ; 

Most companies had taken the view 
that if they paid a claim the insured 
lost his rights to no claim bonus what- 
ever the cause of the claim. F 

I think that as a result of the “Daily 
Mail” campaign the insurance compa- 
nies will not be so strict in future on 
the removal of such bonuses but rather 
I feel myself—as motor insurance 18 4 
wretched risk at best—that this national 
newspaper might have invented a better 
journalistic “stunt” (I consider it 2 
“stunt”) than setting the backs of the 
motorists up against the insurance com- 
panies. Most are generous in claims 
settlements and keen competition helps 
assure good treatment in any case. 


ISSUE NEW AIRCRAFT PCLICY 

The Fireman’s Fund is now writing 4 
new combined aircraft and au‘ omobile 
property damage policy for covering 
dwelling and private garage properties. 
This new policy has an advantaze from 
the company point of view in that there 
is small clerical expense in han«ling this 
broad protection. The policy, inder 4 
blanket form, covers a dwelling and 8* 
rage incuding contents against rect loss 
or damage by: aircraft or objects 
dropped or falling therefrom; motor a 
hicles, with $25 deductible clause, 4” 
fire following such damage. Anothet 
form is also being offered which is 1° 
limited to dwellings but is intexded fot 
high valued buildings, estates, airplan¢ 
factories and airport buildings 


BUILD FIRE-SAFE HOU3ES 
Three of the new fire-safe steel yon 
ture houses are being built in ‘{artion 








The only wood in the constriction 4 
these buildings is for trim, ra!ters @ 
roofers, 
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August and September. Motoring months. Warm 
weather enticing thousands away from their 
homes to vacations on the open roads. Good 
months for automobile insurance. Good time to 
sell First American “Actual 
Value” Automobile policies. 
Motoring means luggage and 





valuable personal effects 
subject to many hazards. Good 


time also then to sell First Ameri- 
can “All Risks” Personal Effects 


policies. Two warm weather op- 





portunities to sell more insurance. 
Are you making the most of 
them? 





FIRST AMERICAN 


FIRE INSURANCE COMPANY 


EIGHTY MAIDEN LANE, NEW YORK, N. Y. 


ERNEST STURM, CHainman oF THE Boaan. 
PAUL L.HAID, Presioent. 


CASH CAPITAL — ONE MILLION DOLLARS 


DALLAS MONTREAL.” 








Page 24 


THE EASTERN 
UNDERWRITER 

















August 16, 1929 











Pennsylvania Agents’ 
Program For Convention 


WIDE VARIETY OF SUBJECTS 





Commissioner Taggart, C. B. Smith, L. L. 
Hall, A. S. Galland Among Those 
Scheduled to Talk 





The Pennsylvania Association of In- 
surance Agents at its annual convention 
on Thursday and Friday, August 22 and 
23, at Altoona, Pa., will have as feature 
speakers Clyde B. Smith, chairman of 
the executive committee of the National 
Association; Insurance Commissioner 
Matthew H. Taggart of Pennsylvania 
and L. L. Hall, secretary-treasurer of 
the National Bureau of Casualty & 
Surety Underwriters. Headquarters will 
be at the Penn-Alto Hotel. The Blair 
County Association has charge of the 
Altoona arrangements. 

Business sessions of the convention 
will begin Thursday morning with Presi- 
dent John N. Drass of the Blair County 
Local Board calling the meeting to 
order. Mayor J. J. McMurray of Al- 
toona will welcome the delegates and 
his talk will be responded to by G. S. 
Parnell of Indiana, Pa. President A. S. 
Galland of the Pennsylvania Association, 
who hails from Wilkes-Barre, and Treas- 
urer Fred V. Rockey of Harrisburg will 
deliver their reports and Mr. Smith is 
scheduled for his talk then. 

The afternoon session Thursday will 
be executive. Commissioner Taggart, 
Frank D. Moses, manager of the Penn- 
sylvania Association, Secretary John S. 
Burwell and Ray S. Brown of Allen- 
town will speak before this closed gath- 
ering. On Friday morning Mr. Hall will 
talk on merit rating of private auto- 
mobile risks; Frank A. Hewitt of Hoover 
& Diggs Co., Pittsburgh, will speak on 
instalment premiums; Burton Davis, sec- 
retary of the Shenandoah Local Board, 
will deliver a paper on premium collec- 
tions, and John H. Russell, president of 
the Erie Local Board, will talk on limi- 
tation of local agents. 

The closing afternoon’s session will be 
devoted to unfinished business, commit- 
tee reports and the election of officers. 


Subjects to Be Considered 


In announcing the details of the con- 
vention, President Abram S. Galland has 
this to say with reference to problems 
to be taken up and the fine growth in 
membership in the association this year: 

“Many important problems face the 
Association. One of the most important 
questions upon which we will have to 
determine will be that of our future 
financial relations with the National As- 
sociation of Insurance Agents. We will 
have to discuss matters pertaining to our 
own financial policy for the coming year 
and for the years to follow. In order 
to intelligently discuss these important 
matters it is necessary to have a repre- 
sentative gathering. It is not fair to 
impose the responsibility in such mat- 
ters upon a small convention. 

“At the beginning of my administra- 
tion we had on the rolls of the Pennsyl- 
vania Association 498 agents. Accord- 
ing to a report from Manager Moses this 
morning we have today on the rolls 786 
members and we hope that when the 
edition of the “Pennsylvanian” goes to 
press we will have over 800 members. 
During my administration of the affairs 


of this Association we have formed twen- ° 


ty new local boards. The remarkable 
increase both in membership and in the 
number of co-extensive local boards 
clearly discloses that some persons have 
been working for the interests of the 
Association. 

“The sacrifice that has been made by 
the various officers and directors called 
upon for special work during the past 
year has been truly remarkable and to 
them I express my thanks. I impress 
upon the rank and file of our member- 
ship who are in truth the backbone of 
our Association and who in future years 
must furnish the officers and directors 
that they owe it to the business in which 


= NORTHERN ¢ 


WAIT forthe ALARM, 


To Our Agents: 
oo the alarm goes off it’s too 


late to insure. Delay has often 
proved very costly. 


Sometimes the particular hazard that 
sets off the alarm has been over- 


looked. 


Go all around the ‘Northern’ clock. 
Check off the covers each client 
needs for full protection. Then, 
when the alarm goes off, the 
‘Northern’ Policy will fulfill its ob- 
ligations with clock-like precision. 





NORTHERN ASSURANCE 


COMPANY LTD. of LONDON 
G0 JOHN ST. NEW YORK 











Pacific Coast Dept. 
ll4- Sansome St. 
San Francisco Cal. 





11S. William StNY. 





Charters Of Half Doze 1 
N. J. Companies Lajse 


WERE INCORPORATED IN i928 





Foundation Fire, Bonded Fire, Tans. 
Atlantic F. & M., and United Cor:ya- 


nies; Names Given in Original Pay. ors 





Six insurance companies which were 
incorporated in New Jersey in Mav and 
June of last year have lost their char- 
ters by lapse due to the failure of each 
company to obtain the insurance com- 
missioner’s authority to commence busi- 
ness within one year from the date of 
filing their certificate of incorporation, 
and according to the records of the New 


Jersey insurance department no new cer- 
tificates of the five companies have been 
filed. 

The largest of the six companics was 
the Foundation Fire of New Jersey, 
which was to have a capital of $310,000, 
divided into 60,000 shares with « par 
value of $5. The incorporators given at 
that time included Albert Schurr, vice- 
president of the North American | jife of 
Chicago and in charge of the company’s 
Newark office; Robert O’Gorman, — 
O’Gorman & Young, Newark avents; 
Nathan H. Berger, David Harper, Wil- 
lard H. Elliott, William A. Bayles, Moe 
Simon, Dennis Grundy, Edward H. Yerg, 
David L. Heller, Henry W. Egner, Ber- 
nard H. Greenfield, Gustav Day, Alfred 
T. Holly, Charles C. Lyon, William 
Steinen. The office of the company was 
to have been located in the banking 
home of the Hayes Circles National 
Bank in Newark. 


The Trans-Atlantic 


Another company is the Trans-A tlantic 
Fire & Marine of West New York, 
which was capitalized at $200,000, divided 
into 40,000 shares, par value $5. ‘The in- 
corporators given were Agustine T. 
Tooney, West New York;. Edward F. 
Cheralein and Anna R. Michaels of 
Woodcliff; Dr. S. Swamwick, Harry 
Silverman, William J. Bequist, Adolph 
Baetz, L. F. Sheehy, Maurice Beshlian 
and Harry G. G. Tierney, all of West 
New York. The office of the company 
was given as being located at 612 Ber- 
genline avenue, West New York. 

The Bonded Fire of Newark was to 
have $100,000 capital, with a surplus 
of $150,000. The officers and directors 
of the company were given as follows: 
William A. Eichhorn, president ; \ichael 
Giuliano, first vice-president ; Morris 
Whitfield, second vice-president; Joseph 
Rauchbach, treasurer; Hugo Lov enstein 
and Samuel Gross, assistant treasurers; 
Leo E. Leichter, secretary; Dr. ! ouis J. 
Fischbein and Dr. Walter A. Fi ffman, 
assistant secretaries; Silberman & Sil- 
berman, counselors. Many on the board 
of directors were associated wit! build- 
ing and loan associations. 

Three United Companies __. 

The three United companies, \'z.: the 
United Fire, with a capital of $200,000; 
United Indemnity, capital $250,( 0); and 
United Re-Insurance, capital, ~ 100,000, 
all of Newark, are the remaini:.; three 
of the six who have not renew <1 thelr 
charters of incorporation. Th incor 
porators of the three compani:: givél 
at the time of the filing of th: papers 
at: Trenton were as follows: W .lter 0. 
Nelson, Arthur Partain, S. Phe'.'s Daly 
and Nathan A. Watson, all of ~ ewark; 
G. F. Stringer, South Orange; Marcus 
D. Baldwin and R. H. Gord», Fas 
Orange; M. M. Townshend, Pinfield; 
Frederick C. Reimer and Howe T. Ed- 
wards, Newark. 


= 


they earn their bread and butt. to be 
on the job at Altoona. There © ight be 
some changes in the board of . irectors 
in order that old officers and _ irectot 
may be relieved and new ones trainee 
None of these things can be s: isfacto 
rily accomplished if we do no have a 
large turn-out.” 
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Facn month the 4tna Fire Group publishes “The Messenger.” In this magazine 
the agent finds no preaching or inspirational pep articles. Banalities are care- 
fully, avoided. Lines are discussed by men who know. Selling plans which have 
proved successful are relayed to the field force. In short, the sole aim of the 
Messenger is to help the man in the field put more business on his books. 


May we send you a sample copy? 


AETNA INSURANCE COMPANY 
THE WORLD FIRE AND MARINE INSURANCE CO. 
THE CENTURY INDEMNITY COMPANY 


HARTFORD, CONNECTICUT 
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JORDAN SUCCEEDS PAGE HERE 





Made Head of Atlantic Marine Depart- 
ment of Fireman’s Fund Group; 


Now at the Home Office 


George Jordan, assistant marine sec- 
retary of the Fireman’s Fund at the 
home office in San Francisco, has been 
appointed manager of the group’s At- 
lantic marine department at New York, 
succeeding Vice-President Charles R. 
Page, who recently went from New York 
to the company’s home office to.assume 
important executive duties there. 

Mr. Jordan has been with the Fire- 
man’s Fund for twenty years and prior 
to that had experience in both the New 
York and the London marine markets. 
Leslie J. Haefner has been appointed to 
succeed Mr. Jordan as assistant marine 
secretary. He has had many years’ ex- 
perience with the company and is well 
qualified. 





STUYVESANT LEAVES AGENCY 
P. Lester Hawks, general agent at 
Richmond, Va., for several companies, 
has withdrawn the Stuyvesant, one of the 
group, from the Richmond local agency 
of H. V. Godbold Co. Of the four fire 
companies in the Godbold agency, the 
Stuyvesant was the only association 
company. The other three are the Buf- 
falo, People’s of Frederick, Md., and 
George Washington of Greensboro, N. C. 
Gilbert Weldon, associate general agent, 
who made announcement this week of 
the withdrawal of the Stuyvesant, said 
that the action did not necessarily mean 
that. separation is to be enforced all 
down the line. Mr. Weldon recently .be- 
came associated with Mr. Hawks™ 

According to H. V. 
the Godbold agency, he agreed to give 
up tepresentation of the Stuyvesant 
rather than yield to pressure brought to 
bear upon him to join the local board 
in that city. 


LORD MAYOR OF NORWICH. HERE 

H.. C. Gowen, Lord Mayor of Nor- 
wich, England, who is connected with 
the Norwich Union Fire, is now in the 
United States, visiting New York City 
and Norwich, Conn. 








C. W. PHILLIPS RETIRES : 
Charles W. Phillips, general agent at 
Atlanta, Ga., of the Home, has been re- 
tired’ upon an allowance from active 
service because of poor health. He has 
been. with the Home for over twenty- 
five years. 





FIRE INS. CO. OF CHICAGO 

The Fire Insurance Co. of Chicago has 
completed its organization and been li- 
censed by the state. The capital is 
$2,000,000 and the surplus $2,500,000. The 
officers are Darby A. Day, temporary 
president; John R. Cochran, vice-presi- 
dent, and Frank H. Ellis, secretary- 
treasurer. Other officers of the company 
will be selected at a coming meeting 
of the board of directors. 





RESIGN FROM PACIFIC BOARD 

The Pacific Fire and the Bankers & 
Shippers of the Meserole group have 
tendered their resignations as members 
of the Board of Fire Underwriters of the 
Pacific. These companies are opposed 
to separation. 





ARTICLE ON CHURCH FIRES 
John W. Longnecker, advertising man- 
ager of the Hartford Fire, has written 


an article on church fires for the August - 


3 issue of the “Christian Herald.” 





Godbold, head of . 


PREMIER IN WASHINGTON 


The Premier Insurance Corp., which 
has had its home office in Baltimore, is 
moving it to Washington, D. C. This 
fire company is owned outright by the 
Insurance Investment Trust, Inc. is 
capitalized at $1,000,000 and will have a 
surplus of $3,000,000 when all funds are 
subscribed. It will be operated as a 
standard fire company doing business in 
all states. The Insurance Investment 
Trust, a holding company, is planning 
to secure control of several small oper- 
ating firé insurance companies, with the 
idea of creating a new fleet. 





JOHN F. H. MOONEY DIES 


John F. H. Mooney, who was former- 
ly a well. known local agent in Worces- 
ter, Mass., before his retirement a year 
ago, died last week at his home in that 
city. He was seventy- -two years of age. 
In addition to insurance Mr. Mooney 
was for several years a writer for: the 
Worcester “Gazette” and was interested 
in local politics. 





Missouri Rates 


(Continued from Page 20) 


to take the final step necessary to put 
the order into effect until that time. 


The 114 stock fire insurance compa- 
nies operating in Missouri which ac- 
cording to a special Federal court of 
three judges should refund’ 10% of all 
their premiums on fire, windstorm, hail 
and lightning insurance premiums col- 
lected in Missouri since November 15, 
1922, before seeking equitable relief in 
any court are prepared to resist any 
action by the state or individual policy- 
holders to compel the repayment of such 
excess premiums before February 1, 
1928. The companies claim that is the 
effective date of the rate-reduction order 


- issued by former Superintendent of In- 


surance Ben C. Hyde on October 9, 1922. 

The Federal judges have recognized 
February 1, 1928, as the effective date 
of the order for all of the companies 


that did not enter into a special stipu* 
lation with the insurance department” 


concerning the rate litigation in 1922, 
There are eighty-two stock companies 


“that will not have to pay back the 10% 


beyond 1928 


The Subscribers Actuarial Committee 
of Chicago, with which all of the com- 
panies operating in Missouri are affil- 
iated, in a letter to its members has 
recommended that they resist efforts to 
compel repayment of the 10% excess 
premiums between November 15, 1922, 
and February 1, 1928 

Opportunity for a further court bat- 
tle concerning the rate reduction is cer- 
tain to arise as Governor Caulfield has 
said that the state most certainly will 
continue its efforts to collect the ex- 
cess premiums collected by the compa- 
nies prior to February 1, 1928. On 
August 10 the Governor held a confer- 
ence with State Superintendent of In- 
surance Joseph B. Thompson, Deputy 
Commissioner Joseph F. Holland and 
John T. Barker and Floyd Jacobs, the 
special counsel for the insurance depart- 
ment in the rate litigation. The state’s 
plans for: enforcing restitution of the 
10% from November, 1922, were not re- 
vealed. 

About $8,000,000 is involved in the 
question of whether the companies must 
pay back to the date the insurance de- 


partment contends Hyde’s order became 
effective. 





TO MEET IN FREEPORT, ILL. 





National Association of Automobile In- 
ter-Insurers’ Convention Will Be 


Held This Month 


The August meeting of the members 
of the National Association of Automo- 
bile Inter-Insurers will be held in Free- 
port, Ill., on the last Friday in August, 
which falls on the 30th. The members 
are to be guests of the managers of re- 
ciprocal exchanges located in Freeport, 
there being three of them, the Mid-West 
Auto Underwriters, Samson Auto In- 
surance Association and Economy Auto 
Insurance Association. 

Golf will be played both before and 
after the regular meeting of the mem- 
bers. The business meeting will be held 
at the Freeport Country Club. 





TO ATTEND NAT’L CONVENTION 


Harvey B. Nelson, president of the 
Hudson County Underwriters and James 
Ransom, also a member of the same 
organization, will attend the convention 
of the National Association of Insurance 
Agents which will be held in Detroit 
from September 10 to 13. 





F, R. CRAWFORD STATE AGENT 


The Cosmopolitan Fire has appointed 
F. Ray Crawford as state agent for 
Ohio. He has been in the local agency 
business in Columbus and also field rep- 
resentative there for a time with the In- 
dustrial Fire. Headquarters will be main- 
tained at 20 E. Broad street, Columbus. 
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Insurance Company, 





Kecitane 
Prompt attention to de- 
tails, friendly cooperation 
for speedy and efficient 
service, unvarying fairness 
with agents and policy- 
holders! Such are the 
principles of our founders 
—an enviable he ritage 
which these two com- 
panies make every effort 
to uphold. 














LEGAL NOTICE 


I, Albert Conway, Superintendent of Insurance 
of the State of New York, hereby certify pur. 
suant to law, that The Twin City Fire insur. 
ance Company of Minneapolis, Minn., is duly 
licensed to transact Trane in this Sta and 
in its statement filed for the year ended De. 
cember 31, 1928, shows the following condition; 

Aggregate amount of admitted 

Mgmt oc ck chee pbs cedetecce $1,396,492.07 

Aggregate amount of Liabilities 

(except Capital and Surplus) 











including reinsurance........ 502,254.62 
Amount of actual paid-up 

Camel... cdcsgct scenes sec 500,090.00 
Surplus over all liahilities..... 394,287, 45 
Amount of Income for the year 1,338,225.94 
Amount of Disbursements for 

the JOOP) ccc rveticediieces 1,443,055.16 





ey 





LEGAL NOTICE 


I, Albert Conway, Superintendent of In:urance 
of the State of New York, hereby certify pur- 
suant to law, that the Northwestern Fire and 
Marine Insurance of Minneapolis, Min- 
nesota, is duly licensed to transact business in 
this state and in its Te le on for the year 








ended December 31, the following 
condition: 
Aggregate amount of admitted 
ROGtH ceccccconveresresies $2,240,388.19 
Aggregate amount of abilities 
(except Capital and rplus) 
including reinsurance........ 1,333,798.90 
Amount of actual 
Capital. sacs ccc tries teresss 500,000.00 


ta 
Surplus over all liabilities. . 406,589.29 
Amount of Income for the year 7,403 ,006.93 
Amount of Dishursements f 
7,292,060.41 
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QUFPos your darling 
dog suddenly takes it 
into his head to bite a 
piece out of your neigh- 
bor’s happiness? Who's 
to pay the damage? 
You? or Aetna? 


Better phone before the bitter end! 
A Residence Liability Policy. 


ATNA-IZE 


Did people read Rogers 7 
Peet advertisements? 

We'll say they did. 

And they'll read these 

new advertise | 
ments written by th: 
\ same men exclusively 

‘| for tna agents, 

| It pays to be an Abina-izer’ Aw 
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GUARDIAN LIFE 





'' Established 1860 Under the Laws of the State of New York 





17-23 John Street, 
CORtlandt 8300 


New York 





MANAGERS r 


INSURANCE CO. wcte 
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Home Office, 50 Union Square, New York City 


—— a 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 
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S PANNING a natural bar- 
rier and opening up new 
thoroughfares — the Peace 
Bridge is designed to give 
the utmost security for the 
traffic it is destined to bear. 


‘Clam .2 ere 





a 


Of equal sturdiness is the > 
colossal structure Insurance, 
founded upon sound princi- ; 
ples and offering security eq 
under the severest stress. : 


The Royal Shield on an 
insurance policy means 
security first. 
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Ewing Galloway 
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INSURANCE COMPANY LTD 


DEPARTMENTAL OFFICES: 

















NEW YORK ATLANTA, GA. BOSTON, MASS. CHICAGO, ILL. SAN FRANCISCO, CAL. 
William Mackintosh, Manager | S. Y. Tupper, Manager Field & Cowles, Managers Law & Hamilton, Mangers H. R. Burke, Manager 
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Prize Winning Poster In Home’s 
National Fire Prevention Contest 


The first prize of $100 in the national 
fire prevention poster contest conducted 
by the Home of New York, was won 
by Abe Osipe of Alton, Ill. This poster 
was submitted through the Giberson In- 
surance Agency, Home agents in Alton. 
The second prize of $50 went to Na- 
dine Overpack of San Leandro, Calif., 
the poster being submitted by L. S. 








Pratt, Home agents. 
was awarded to Mildred Livingston of 


Third prize of $25 


Sullivan, Ind., the poster being sub- 
mitted by H. R. Botts. 

The contesting posters were judged at 
the home office of the company by four 
men preeminently qualified to pass upon 
the merits of the designs. They were 
T. Alfred Fleming, fire prevention de- 
partment of the National Board of Fire 
Underwriters; William S. Crawford, in- 
surance editor of the New York “Jour- 
nal of Commerce”; O. W. Jaquish, na- 


tionally known artist, and W. W. Dar- 
row, former advertising manager of the 
Home. The purpose of this contest was 
mainly to develop and increase interest 
in fire prevention among high school 
students. Local Home agents initiated 
contests in their high schools and of- 
fered suitable prizes for the winning de- 
signs. These were entered in the na- 








tional contest conducted by the Home 
and from them the prize winners chosen. 

Much local interest was manifested. 
News items appeared frequently in the 
papers. In several cases, the local agent 
had as the judges of the awards, the 
mayor of the city, the fire chief, the su- 
perintendent of schools and the art su- 
pervisor. Several local awards were 
made at the high school graduation ex- 
ercises, the announcement appearing on 
the graduation program. 

One of the interesting features of this 








Franklin W. Fort 





Baltica Insurance Co., Ltd. 
Eagle Fire Insurance Company (New Jersey) 


Fire Reinsurance ‘Treaties 


(Denmark) 


Thomas B. Donaldson 





18 Washington Place, Newark, N. J. | 








contest is that it keeps the subject of 
fire prevention alive the year around. 
Commencing early in the year, the stu- 
dents are informed of the contest. Then 
follows a more or less extended period 
during which the posters are made. In 
June, the local prizes are awarded and 
the agent holds an exhibition of them in 
his office. Such an exhibition, contain- 
ing from twenty-five to seventy-five col- 
orful posters, would naturally attract no- 
tice. From these exhibits, the prize win- 
ners are selected for competition in the 
national contest. Then in the fall, dur- 
ing Fire Prevention Week, the national 
winners are announced and the agent is 
given another opportunity of using his 
display. 

M. B. Hicks, advertising manager of 
the Home, expects the continuation of 
the fire prevention poster contest next 
year; announcements will appear regard- 
ing it in “News from Home” the com- 
pany’s house organ and in the insur- 
ance journals. 





NOW HAS 125 AGENTS 

The Palisade Fire of Hoboken which 
started business the first part of the 
year is now represented throughout the 
state of New Jersey by 125 agents. 
Louis S. DuFour, president of the com- 
pany, was formerly associated with the 
old Manufacturers Fire of Red Bank, 
N. J., and has full supervision of the 
underwriting department of the com- 
pany. 





CHICAGO CO. TO RETAIN NAME 

The attorney general of Illinois has 
ruled that the newly formed Fire Insur- 
ance Co. of Chicago may retain that 
name despite complaint of the Chicago 
Fire & Marine that the similarity in 
names might cause confusion. 





The Seaboard Fire & Marine of New 
York has been elected a member of the 
Philadelphia Fire Underwriters’ Associa- 
tion. 






F, D. Layton, President 








EFORE hopping co. 
the gas, why not ho» 


to a Combination Auio 


ft 


Policy— one that will ho» 
you over trouble!-—- 


anywhere ! 


Over 20,000 Aetna agents, located 

from Maine to California, assure 

Aetna service to Aetna policyhold. 
ers, wherever they may be! 


ATNA-IZE 


This new series - of “ 
unique newspaper 
advertisements is only 
one among many adver- 
tising helps that are 
furnished to alte 
Etna agents better 
known. 





It pays to be an 4Etna-izer!~! 





cae, 55 

00,000.00 
48, "402,714. 06 
21,097,599.55 


S. T. Maxwell, Vice-President 


Vice-Presidents 
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F. B. Seymour, Secretary and Treasurer 
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Assistant Secretaries 
W. C. Browne, W. W. Corry, W. H. Hinsdale, W. 


. O. Minter, °S. W. Prince 


nut Wn 


National Fire Insurance Company 
OF HARTFORD, CONN. 


anes state January 1, 1929 











1929 


et 


i 





NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 


Incorporated 1811 
A Company with a continuous 
and unblemished record of over 
a Century in protecting the 
interests of policyholders and 


agents. 





Agents Wanted Where Not 
Represented 
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OVER A HALF CENTURY IN THE UNITED STATES 


U. S. BRANCH 
150 William Street New York City 
John H. Packard, United States Manager 


Everett W. Nourse, Assistant Manager 
C. D. Sheffe, Assistant Manager 


PON every milestone. of LONDON ASSURANCE 

history covering more than two centuries has been 

stamped utmost fairness toward agent, policyholder and 
competitor. 


It believes in high ideals in business and has given this 
heritage to the MANHATTAN FIRE AND MARINE. 


An agent of the LONDON ASSURANCE or the 


MANHATTAN FIRE AND MARINE is to be con- 
gratulated because in the minds of those of good judg- 


ment in the insurance world, character and the LONDON 
ASSURANCE are so closely identified as practically to 
be synonymous terms. 





Che Manhattan Hire and Marine Insurance Co. 


150 WILLIAM STREET NEW YORK CITY 
John H. Packard, President 

Everett W. Nourse, Vice-President J. M. Mendell, Vice-President 

Frederick A. Johnston, Secretary C. D. Sheffe, Asst. Secretary 
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German 1928 Gross Premiums 


Greater Than Pre-War Business 


Accumulated Capital And Reserves Of Rm. 3,250,000,000 At End 
Of Last Year Not Yet Half Of Those Outstanding In 1913; 
Fire And Marine Underwriting Profits Almost Nil; Gains 
Made From Investments Except In Life 


Insurance in Germany has continued to 
develop in the last few years in a satis- 
factory manner, although naturally the 
increasing economic difficulties have 
made their influence felt. Last year the 
gross premium income of German insur- 
ance companies for the first time ex- 
ceeded that of 1913, and by as much as 
Rm. 200,000,000 (The Rentenmark is 
worth twenty-five cents in American 
money.) In considering these figures, 
however, one must bear in mind the re- 
duction in the purchasing power of 
money, says the Allianz und Stuttgarter 
Verein directors’ report on 1928 business. 
This is one of Germany’s leading com- 
panies, ° ; 

Although the total of German insur- 
ance business has thus surpassed the 
amount attained before the war, the pic- 
ture is different when one compares 
the position attained as regards accu- 
mulated capitals and reserves with those 
of 1913. They amounted then to nearly 
Rm. 8,000,000,000; then stood at the end 
of 1927 at Rm. 2,750,000,000, and at the 
end of 1928 at about Rm. 3,250,000,000, 
having thus’ not yet reached 50% of pre- 
war figure. The difference is almost en- 
tirely explained by the peculiar Charac- 
ter of life insurance. On the other hand, 
this fact also guarantees that the pre- 
war figures must again be reached 
within a reasonable period. For Ger- 
man economic life this is also a guar- 
antee that on a sound working basis pri- 
vate German insurance companies will in 
an increasing measure be able to pro- 
vide long-termed credits. The profit of 
life insurance, thanks to a favorable mor- 
tality experience and higher rate of in- 
terest, already in 1928 amounted to 
about Rm. 85,000,000, of which, however, 
more than 90% was credited to policy 
holders as bonus. 

Underwriting Profits Small 

The picture is less pleasant in non-life 
insurance, says the Allianz und Stutt- 
garter. Whereas in 1913—interest rev- 
enue apart—an underwriting profit of 
Rm. 41,000,000, or 3% of the premium in- 
come, was reached, no underwriting 
profit was made in the years 1924-27. 
The profit of these years has been de- 
rived exclusively from investment profit. 
Although this must be partly ascribed to 
the circumstance that the companies 
have sought to consolidate their posi- 
tion as much as possible, yet there is 
no donbt but that the remunerativeness 
of #We business, generally speaking, has 
been essentially reduced, and has not 
reached 1% of the premium income. The 
causes are manifold. Particularly, the 
working expenses are higher than the 
pre-war level. In several important 
branches of property insurance, the de- 
velopment of the loss experience gives 
reason for anxiety, but primarily, the 
unfavorable results arise from the un- 
fortunate conditions of competition. 

“There is nothing new to be said about 
the general position in marine insurance,” 
the Allianz und Stuttgarter reports. 
“The market continues unsatisfactory, es- 
pecially for ocean business. The curtail- 
ing of business is shown for the first 
time in an inconsiderable decrease in 
premium income; it is not fully ex- 
pressed in the company’s returns by rea- 
son of the counter-effect of the incor- 
poration of the Upper Rhine Insurance 
Co. and the settling of. considerable ar- 
rear premiums on the pool business of 
the German pool, which was dissolved at 
the end of 1927. The still considerable 
loss, however, reflects an essential im- 
provement over the previous year, and a 
further improvement is anticipated in 
the immediate future. 

Fire Results Satisfacto-y 
“The results of direct fire business 





were Satisfactory, as in the previous 
year, and proves that the company’s 
business policy has been correct. Indi- 
rect business, however, has been consid- 
erably worse. This coincides with statis- 
tics published by the German Fire Of- 
fices Committee, according to which 
losses occurring in Germany amounted 
to Rm. 102,000,000 in 1927, and to Rm. 
120,000,000 in 1928. These figures con- 
stitute another confirmation of the re- 
peatedly stated experience that the curve 
of fire losses runs parallel with the curve 
of general economic life. Towards the 
end of the year there occurred the im- 
portant event of the introduction of re- 
instatement insurances for buildings and 
machines in industries, and for buildings 
in cities. With some hesitation, because 
of “inner doubts,” the insurers have 
yielded to the demands of the industries 
after several months negotiations. The 
interest in the re-instatement is very 
great, and it must be hoped that the 
anxieties as to the subjective risk will 
not prove justified. 

“The anxieties expressed at the end 
of 1927 regarding third-party insurance 
have unfortunately been fulfilled. 
increase in losses, primarily small losses, 
has been maintained and lead to a not 
inconsiderable aggregate loss. The num- 
ber of claims have increased from 121,636 
to 157,526, of which the greater part is 
property claims, often for small and even 
trifling amounts. The unfavorable in- 
fluence of this development lies not so 
much in the greater amount required 
for claims settlement, but much more in 
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STREAK across the | 

road! A black cat! 
“Bad luck”, scream some! 
“Good luck”, shout others 
—for with our Auto Com- 
bination Policy they know 
they simply can’t be out of 
luck, black cat or what! 


Pays to 
ATNA-IZE 


People will look for the 
next advertisement in 
this new series of dis- 
tinctive newspaper 
advertisements now be- ( 
ing supplied to tna 
agents. 


It pays to be an Zitna-izer J 
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the increase in the cost of settling 
claims. The proportion between per- 
son and property losses has changed en- 
tirely since the period 1908-13. Whereas 
then the number of property losses 
amounted to about 47% of the total num+ 
ber of casualties, it amounted in 1928 to 
nearly 75%. The increase in losses to 
persons is percentually small, but the 
increase in losses to properties is more 
than 180%. The amount required for 
claims settlement has increased over the 
average for 1908-13 by 284%, for prop- 
erty losses alone by 350%. Some mis- 
understanding is apparently arising con- 
cerning the functions of insurance, as 
the object of third-party underwriters 
should not be mainly to pay for trifling 
losses. A position has arisen analogous 
to that in the motor car hull business a 
few years ago. The position there was 
remedied by introducing a co-insurance 
clause, and the same method must be 
applied in third-party insurance to avoid 
an otherwise unsuitable and considerable 
increase of premium rates. There are 
reasons to believe that this view is taken 
both by the Reichaufsichtsamt and by 
the great body of insurers. Such a 
(Continued on Page 31) 


Brevoort 


Madison Street, east cf LaSalle 
CHICAGO 


DOWNTOWN, near 
principal stores, 
anks, usiness 
houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
sago hotels for qual- 
Ity of service at 
moderate cost. 


E. N. Mathews, 
President. 


R. E. Kelliher, 
Manager. 
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INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 


55 Fifth Ave. 
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Wrigley Bldg., 410 N. Michigan Ave, 


New York 
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THE HANOVER 


FIRE INSURANCE COMPANY 
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HOME OFFICE 
Hanover Building 
34 Pine St., 
New York City 


Howie, Jarvis & Wright, Inc., 


General Agents 
Metropolitan District 


99 John Street, New York 


since 1852 


Charles W. Higley, President 




















O. J. PRIOR, President 


INCORPORATED 1868 


The Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 
W. M. CROZER, Secretary 











Royal Exchange Assurance 
THE STATE ASSURANCE CO. Ltd. 


PROVIDENT FIRE INS. CO.. 
New Hampshire Corporation) 


CAR & GENERAL INS. CORP., Ltd. 
The First Company Organized to Insure Automobiles 
95 Maiden Lane, New York 
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Pai:l-In Surplus Not 
Kequired Of Company 


ILLINOIS DEPARTMENT DECISION 





Attorney General Holds Charter Re- 
quirements Demand Only that Capital 
Be Fully Paid For 





The attorney general of Illinois has 
informed the state superintendent of in- 
surance, George Huskinson, that when 
anew company is formed its capital as 
stated in the charter must be fully paid 
in before a license to do business is is- 
sued but the surplus need not be paid 
in, so long as it is not mentioned in the 
charter : 

Attorney General O. E. Carlstrom in 
a letter to the insurance superintendent 
says : 

“J. have your communication of the 
6th instant, referring to certain portions 
of an opinion rendered to your depart- 
ment on August 5, 1929, relative to the 
preliminary examination of a proposed 
insurance company. 

“The first part of said opinion referred 
to in your communication is as follows: 

“Replying permit me to say that the 
charter of a corporation organized 
under the Act first above mentioned 
along with the Act itself forms the con- 
tract between the state and the cor- 
porators, and if no provision is made for 
a surplus all the department is required 
to exact is that the entire authorized 
capital stock be paid in and upon the 
payment of same certificate may law- 
fully be issued by your department au- 
thorizing said corporation to commence 
business.’ 

“You then state that— 

“The question which confronts the 
Insurance Division of the Department of 
Trade and Commerce in the instant 
case is the preliminary steps looking to 
organization of a fire insurance com- 
pany under the Act of 1869 which pro- 
poses to capitalize for $2,000,000 and a 
surplus of $3,000,000, holding the com- 
pany out to the insuring public as a 
$5,000,000 corporation.’ 

“Replying permit me to say that the 
topy of the charter of the Fire Insur- 
ance Co. of Chicago presented to me for 
examination makes no reference to a sur- 
plus fund of $3,000,000, but provides only 
for a capital stock of $2,000,000, which I 


have been informed by your department 
has been paid in in full, no deduction 
eing mate for organization expenses. 
_ ‘Section 7 of the above Act provides, 
Inter alia, that after the corporators 
have pulished the notice and filed the 
declarati ni of charter as required by the 
third seciion of said Act, and filed in 
the office of the Insurance Superinten- 
dent proo! of publication by the affidavit 
of the publisher of the newspaper, they 
May open books for subscriptions to the 
capital stock of the company so intended 
to be orvanized, and to keep the same 
open unti! the full amount specified in 
the charter is subscribed. 

As to the company holding itself out 


to the public as a $5,000,000 corporation, 
Can oniy say that the records of the 
County Recorder of Deeds of the county 
i which the principal place of business 
of the corporation is to be located and 
the Tecords of your department where 
‘Ne criginal charter is on file should be 
Goausive proof to the public that. the 
a Stock was $2,000,000 and no pro- 
a ce for surplus therein in 
: Cnaiter, said records being for. the 
Wormation of the public. 
Ee ks quote further from my opinion 
ra ollows : And if no provision is made 
a. all the department is re- 
any to exact is that the entire author- 
Capital stock be paid in and upon 
lgeayment of same certificate may be 
awfully issued, etc,’ 
ee yao ther State that the law pro- 
allowed at a maximum of 20% may be 
Wed for organization purposes, but in 
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the instant case the organization has 
indicated that it would use only 10% for 
organization purposes, and your depart- 
ment presents to me for further consid- 
eration whether or not the 10% on the 
$2,000,000 capital would not act as an 
immediate impairment of the capital 
stock of said corporation and as to 
whether or not your department and the 
insuring public are not interested in the 
charter of the surplus at least to that 
extent. 

“In answer to the above, permit me 
to say that in my opinion rendered to 
you on the 5th instant, I informed you 
that the capital stock must be paid in in 
full, no deduction being made for or- 
ganization expenses. To make myself 
more explicit, I desire again to say that 
the $2,000,000 authorized capital stock 
should be in the hands of the corpora- 
tors as bailees for the subscribers to 
the capital stock of said corporation, and 
not $2,000,000 less the expense of or- 
ganization. 

“The state in making its preliminary 
examination should not be concerned 
about surplus where same is not pro- 
vided for in the proposed charter, as 
in the instant case the question of sur- 
plus is purely one of private contract.” 





NORDISK FIRE TO EXPAND 


The Nordisk Fire of Copenhagen has 
voted to increase the capital from 
4,000,000 to 6,000,000 Danish Crowns and 
to increase the paid-up percentage from 
25% to 30%. As reason for these 
measures it is stated that the company 
intends to extend its operations in for- 
eign countries. 





E. T. GENTRY AN ADJUSTER 


Edgar T. Gentry, for twenty years 
manager of the Southern department of 
the Fireman’s Fund and for several 
years retired, has formed Gentry, Inc., 
as an independent fire adjusting office 
in the Hurt Building, Atlanta, Ga. 


Seem 


German Underwriting 


(Continued from Page 30) 


self-participation will also react favor- 
ably in the public interest in inducing 
the utmost care in traffic matters. In- 
dispensable as third-party insurance is, 
care must be taken that it is not, ex- 
ploited as motor car third-party insur- 
ance has been.” 


Mutzenbecher Group Results 


One of the leading insurance groups 
from the international point of view, is 
the Mutzenbecher group, controlling the 
Hamburg and the Albingia in Germany, 
the Hamburg-American Insurance Co. 
and the New York-Hamburg Corpora- 
tion in New York, the Vienna in Aus- 
tria, the Danzig Insurance Co., El Fenix 
Sudamericano in Buenos Aires, the Na- 
tional de Reaseguros in Buenos Aires 
and La Transandina of Valparaiso. In 
Germany the Hamburg and the Albingia 
have recently been amalgamated under 
the name of the Europaeisher Lloyd 
und: Versicherungs Gesellschaft von 1873. 

The Hamburg is a marine and re- 
insurance company while the Albingia 
writes direct fire, marine and other lines. 
While the business of the Hamburg has 
been developing steadily for several 
years it received something of a set- 
back in 1928 in the form of reduced pre- 
mium income. Gross premiums showed 
a falling off of about Rm. 6,000,000 to 
Rm. 34,403,950. The reduction in the 
fire premiums was Rm. 8,000,000 and in 
marine about Rm. 800,000. Casualty and 
life premiums showed a small increase. 





LONGWORTH OPENS OFFICE 


Richard D. Longworth, fire insurance 
adjuster, who was formerly with the 
John G. Monrose organization in Phila- 
delphia, has opened an office of his own 
at 317 Market street, Camden, N. J. Mr. 
Longworth has a good reputation as an 
adjuster. 
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John C. Braislin Joins 
The Travelers Fire 


HEADS MARINE DEPARTMENT 





Going to Hartford From New York; 
For Many Years Here With the 
Fireman’s Fund Ins. Co. 





John C. Braislin, of New York, will 
join the staff of the Travelers Fire of 
Hartford next month as head of the ma- 
rine department. In his new position 
he will have complete supervision of the 
underwriting of tourists baggage, par- 
cel post packages, goods shipped by 


truck, railway or boat, furs in storage, 


registered mail and the many other kinds 
of movable property which are not or- 


: 

















J. C. BRAISLIN 


dinarily insured under regular fire insur- 
ance policies. 

This class of business has been writ- 
ten by the Travelers Fire since 1926 and 
there has been a rapid growth in the 
volume during the past two years. The 
Travelers has done no ocean marine 
business and does not contemplate en- 
tering that field, but will extend its ac- 
tivities in the inland marine classes. Mr. 
Braislin’s experience has been extensive 
in all lines of inland marine activities 
and he has an enviable record as a suc- 
cessful underwriter of these classes. 

Mr. Braislin is a graduate of the de- 
partment of naval architecture and ma- 
rine engineering of the Massachusetts 
Institute of Technology and a post grad- 
uate of Harvard University. He- is  li- 
censed as a mate for steamers of any 
tonnage, any ocean, having served his 
apprenticeship at sea and ship yards. 
During the World War he: served over- 
seas aS a construction officer and navi- 
gating officer of troop ships and ammu- 
nition carriers. In 1919 he was general 
foreman and_ superintendent of the 
Morse Dry Dock & Repair Co. and in 
1920 joined the U. S. Salvage Associa- 
tion and American Marine Insurance 
Syndicates. In 1922 he went with the 
New York marine office of the Fire- 
man’s Fund and a year and a half later 
was made manager of the western ocean 
and inland marine business for eighteen 
states, with headquarters at Chicago. In 
June, 1927, he returned to New York as 
assistant manager of the Atlantic ma- 
rine department of the same company 
and has been assistant manager and un- 
derwriter of the marine, inland marine 
and all risks classes for the Fireman’s 
Fund and its subsidiaries, the Home Fire 
& Marine and the Occidental of San 
Fraricisco, with headquarters in New 
York City. 





LICENSED IN DELAWARE - 


The Southern Fire of New York has 
been admitted to Delaware to write fire 
and allied lines. 
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Announce Agenda Of 
Marine Union Meeting 

LEADING EXPERTS WILL TALK 

Axel Rinman, J. W. Duncker, Walter 


Schues, H. M. Merriman and 
Others Will Be at Vienna 





The program for the annual meeting 
at Vienna of the International Union of 
Marine Insurance has been completed. 
The proceedings in the plenary sessions 
will be simplified this year by the cir- 
culations of the printed reports on con- 
ditions in various countries. The first 
item on the agenda is the address of 
President Axel Rinman of Gothenburg. 

Following the president’s and the gen- 
eral secretary’s reports will come the re- 
ports of the various committees. Ph. 
Farnsteiner, managing director of the 
Agripptha of Cologne, will review the 
work of the past year, with special ref- 
erence’to the continuance of existing 
agreements and to local conventions. 
The ‘question of the exclusion of theft 
and pilferage from the marine policy will 
also be included. Walter Schues of 
Hamburg, chairman of the hull commit- 
tee, will deal with this phase of marine 
insurance. 

In the cargo section J. W. Duncker, 
who is associated with Mr. Schues in the 
management of the Norddeutscher In- 
surance Co. of Hamburg, will report on 
the work of the sub-committee which 
has been dealing with cargo insurance 
problems. In this section the agree- 
ments for prohibiting illicit consign- 
ments of dangerous drugs, the sweat and 
heating agreement and the exclusion of 
del credere risks from the cargo policy 
will be considered while there is also 
the loss of weight agreement to be re- 
viewed. 

Special Cargo Clauses 


Among other subjects coming under 
the head of cargo insurance are the 
warehouse to warehouse clause, the 
Black Sea and Danube grain tariff, and 
concurrent fire and marine insurances on 
shore risks. H. M. Merriman, under- 
writer of the Eagle, Star & British Do- 
minions, will report on grain clauses. 
The report of the aircraft insurance com- 
mittee will be presented by A. Krayer 
of the Victoria Fire of Berlin. 

Walter Schues will deliver the impor- 
tant report on reinsurance. In the past 
the policy of the Union on reinsurance 
has been far from vigorous, the com- 
mittee being content to frame rules for 
governing arbitrations and refraining 
from any attempt at active interference 
with the reinsurance business as such. 
In recent years the attitude of the 
Union has become more constructive. 

Concluding the convention will be Mr. 
Rinman’s report on general average, Mr. 
Krayer’s report on international com- 
mercial law and A. H. Brandt’s report 
on special clauses. 





McCALL’S AUTO ARTICLES 
The second article on automobile in- 
surance written for “McCall’s” magazine 
by Dorothy C. Reid appeared in last 
week’s issue of that publication. This 
article dealt with the collision, fire and 
theft covers. 





COLEMAN ON MAIDEN LANE 

Eugene J. F. Coleman, well-known ma- 
rine underwriter, who recently joined the 
organization of White & Camby, Inc., 
underwriters in the Graybar building, is 
now located at his office at 75 Maiden 
Lane, where he can extend special fa- 
cilities to downtown brokers. 





Richmond, Va., is after the 1930 con- 
vention of the National Association of 
Insurance Agents. 


Repairer Protected 
By Ship’s Insurance 





BENEFITS OF POLICY SHARED 





F ederal Court Rules Circumstances Show 


Government Intended to Assume 


Definite Risk : 


The Federal Circuit Court of Appeals 
for the Fourth Circuit in the case of the 
United States Government against the 
Newport News Shipbuilding & Dock Co. 
holds that a repairer is liable for damage 
to a vessel in excess of the insurance 
carried by the owner in the event of a 
negligence loss. It was intended by the 
parties to the contract of repair work, 
the court says, that the United States 
assumed by the insurance clause the risk 
of fire up to the amount of $2,000,000 
and that this assumption of risk was not 
only for the benefit of the United States 
but for the benefit of the shipyard also. 
To hold otherwise would be to hold that 
the agreement on the part of the United 
States to carry insurance had absolutely 
no meaning whatever and was of no val- 
ue to the shipyard, according to the ma- 
jority court opinion. . 

The United States sued the shipyard, 
claiming negligence and contending that 
the insurance should not be for the ben- 
efit of the shipyard. The court explains 
that the Government had first advertised 
for bids for the repair of the steamship 
“America,” the bids to include a $5,000 
premium on a $2,000,000 hull insurance 
policy. The appellant was one of the 
bidders; but the bids in general were 
higher than the Government wished to 
pay, so that bids were again advertised 
or. 

Under the second advertisement for 
bids, however, the Government agreed 
to “continue the present hull, machinery 
and equipment insurance upon the ves- 
sel during the time it was at the bidder’s 
shipyard.” 

The appellant’s bid, not including the 
$5,000 insurance premium, was found to 
be the most favorable. The Government 
entered into a contract with it for the 
repair of the vessel. 

After the fire the Government filed 
suit, claiming that the insurance agree- 
ment did not operate to relieve the ap- 
pellant of liability for loss to the extent 
of the amount of the insurance that the 
ne agreed to carry, or $2,000,- 


Dissenting Opinion Filed 

Circuit Judge Parker, in a dissenting 
opinion, holds that the appellant by vir- 
tue of the contract with the Government 
was not relieved of liability for its negli- 
gence to the extent of the Government 
insurance on the vessel. 

“In stipulating to continue the present 
insurance,” the opinion declares, “the 
Government was stipulating to continue 
insurance which protected the Govern- 
ment alone.” 

The opinion of the court, delivered by 
Circuit Judge Northcott, follows in part: 

This is an appeal by Newport News 
Shipbuilding and Dry Dock Company 
from an interlocutory decree in ad- 
miralty,, entered October 6, 1927, in the 
District Court for the Eastern District of 
Virginia, in favor of United States of 
America, holding the Shipbuilding Com- 
pany liable on the ground of negligence 
for the damages sustained by the United 
States by reason of a fire on board the 
steamship America, on March 10, 1926, 
while the ship was undergoing repairs at 
the yard of the company at Newport 
News. A cross-appeal from the decree 
was taken by the United States. 

The United States, owner of the steam- 
ship America, desired to have certain 
repairs made on the vessel and adver- 
tised for bids under specifications. The 
bids when received were found to be for 





a greater sum than the owner wished to 
pay for the repairs, and the specifica- 
tions were changed and a re-advertise- 
ment was had. The respondent shipyard 
was low bidder in both instances and 
secured the contract for a much less sum 
that it had bid under the first specifica- 
tions. 


Specifications Required Insurance 


The first specifications required the 
carrying, by the shipyard, of insurance 
on the hull of the vessel, while under re- 
paid, in the sum of two million dollars. 
The premium on a commercial insurance 
policy for that sum, protecting both the 
owner and the contractor, was five thou- 
sand dollars, and that sum was included 
in the first bid of the shipyard. The 
second set of specifications, among other 
changes, included this provision as to in- 
surance. 

“Sheets No. 13, No. 14 and No. 15, Ar- 
ticle X of the Contract Form are re- 
vised to the extent that the owner will 
continue the present hull, machinery and 
equipment insurance upon the vessel dur- 
ing the period the vessel is at the con- 
tractor’s yard, but the contractor will 
be required to place at its own expense 
a Builder’s Risk insurance for the amount 
of this contract and for such of the 
owner’s material removed from the ves- 
sel, or as may be placed in storage at 
the contractor’s plant.” 

The shipyard eliminated the $5,000 item 
in its second bid and the United States 
got the benefit of that sum. 

The contract was awarded to the ship- 
yard and a contract, dated January 4, 
1926, was signed in writing. 

Three Questions Involved 

There are three questions involved. 
(1) Was the shipyard, through negli- 
gence, liable for the damage occasioned 
by the fire? (2) If liable, did the Gov- 
ernment’s agreement with respect to in- 
surance operate to relieve the shipyard 
of liability for the loss to the extent of 
the amount of the insurance that the 
United States agreed to carry, or two 
million dollars? (3) Is the shipyard 
liable for demurrage ? 

On the first question we agree with 
the finding of the judge below, that the 
shipyard was liable for the damage. In 
reaching this conclusion the learned 
judge said in part (12 Fed. (2) 112.): 

“It is contended on behalf of the 
United States that the failure of the 
shipyard to complete the repairs and de- 
liver the vessel in the condition required 
by the contract was a breach thereof and 
imposes upon the shipyard the burden 
of proof to excuse the failure on its part 
to perform its obligations under the con- 
tract. On the other hand, it is insisted 
on behalf of the shipyard that the libel 
charges negligence on the part. of the 
shipyard in failing to exercise the degree 
of care exhibited in high grade repair 
yard practice in performance of the work 
and the precautions necessary for the 
safety of the vessel, and that, therefore, 
under the rule—that he who charges neg- 
ligence must prove it—the burden of 
proof is on the United States. 
Government Assumed Risk To $2,000,000 

A careful examination of the circum- 
stances leading up to and surrounding 
the making of the contract must lead to 
the conclusion that it was intended by 
the parties that the United States as- 
sumed, by the insurance clause, the risk 
of loss by fire up to the amount of $2,- 
000,000, and that this assumption of risk 
was not only for the benefit of the 
United States but for the benefit of the 
shipyard also. To hold otherwise would 
be to hold that the agreement on the 
part of the United States to carry the 
“present hull, machinery and equipment 
insurance” had absolutely no meaning 
whatever and was of no value to the ship- 
yard. 

The bid of the shipyard under the 
first specifications included an item of 
$5,000. After a conference between the 
representatives of the United States and 
the shipyard, at which the insurance item 
was fully discussed, it was agreed that 
the United States was to carry insur- 
ance to the amount of $2,000,000 on “hull, 


D’ANNUNZIO CASE DECID® 





Court Holds Capture of Ship a Peril of 

War and Insurance Company Li:ble 

Reversing Lower Court 

The “Cogne” case, which invo'ves q 
charge of piracy against the Italia:: poet, 
Gabriele d’Annunzio, has been (cided 
by the court of appeals at Torino. Italy, 
The “Cogne” was captured on S ptem- 
ber 2, 1920, in the strait of Mess na by 
legionnaires of d’Annunzio, in a = rivate 
warfare against Jugoslavia having ‘s ob- 
ject the taking of the city and } ort of 
Fiume and making it part of Ita'y. 

The firms Pasqual Barberis & ‘ 0. and 
Companhia Meccanica & Importa:'ora of 
Rio de Janeiro appealed against ‘he de- 
cision of the lower court of ‘orino, 
which had decided that the insrance 
companies and the firm Ambrose i, for- 
warders of Torino who took care of the 
shipment, were free from any ob’ gation 
to pay. The Court of Appeals rc zarded 
the capture of the ship as a peril of war 
and holds the insurance company liable, 
Thus the Societa Anonima di Assicura- 
zione e Riassicurazione was adju:iged to 
pay the loss. 

It is now expected that this insurance 
company will appeal to the Supreme 
Court at Rome. 





CHINA-RUSSIA WAR RISKS 

The Hamburg Marine Underwriters 
Association (Verein Hamburger Assecu- 
radeure) have canceled the risks of war, 
arrest, mines and torpedoes, riots and 
pilferage under open policies covering 
shipments to China and/or Russia. These 
risks have now to be insured against 
heavy additional charges. 





The American Constitution Fire, Am- 
erican & Foreign, Industrial Fire, Stuy- 
vesant and American Home have entered 


Oklahoma. 











machinery and equipment” while the re- 
pairs were being made and the bid of 
the shipyard did not include the $5,000 
item for insurance. This latter fact the 
representatives of the United States 
knew. It is not denied that the $5,00 
would have purchased commercial insur- 
ance that would have protected both the 
owner and the contractor against the 
very loss that actually occurred, to the 
amount of $2,000,000. The United States 
accepted the benefit of the $5,000 in the 
reduced bid of the shipyard. !n effect 
the shipyard paid the United States the 
same premium it would otherwise have 
paid a commercial insurance company; 
and should receive from the United 
States the same protection it would have 
received from the commercial company. 
Reduced Bid Was For A Consideration 

The fact that the “present insurance 
carried by the United States ‘ines, @ 
trade name used by the Unite:! States 
in operating its ships, on the America 
was not insurance at all in the commer 
cial sense, but was only a system 0 
bookkeeping by which the Unit«:! States 
Lines carried its own insurance, ‘Joes not 


alter or change the effect of ‘he = 
tract entered into. Some con: a 
must have passed to the ship ar 


the $5,000 reduction in its bid, and the 
United States must have giv 1 som 
consideration for the $5,000 it receive 
as certainly as if it had been paid ™ 
cash. The parties to the coni-act cr 
tainly understood it as giving ‘¢ ” 
yard insurance protection, an‘ at Me 
time it was entered into, and t'< Super 
intendent Engineer of the United State 
so testified. = 

The United States contracte: [0 = 
the risk of fire on the hull, : achine Y 
and equipment to the amount ' %. 
000 and received an adequate rem 
therefore. The holding belo. on t 
point is reversed. 


: 1 $$ 
The court below having fail | t bcs 
on the third point involving th oe 


of demurrage, it is not conside 


; é = it gntil 

sary to discuss it here, reserv!! sole 
i 2 

passed on by the trial cour wanted 


in part, reversed in part and 
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New York Indemnity Now In Moss 
Group; Latter Resources $42,000,000 


Agreement Signed On Thursday Of Last Week; Some Officers And 
Directors Of National Surety Will Be On Insurance Securities 
Board; Joyce’s Letter To Agents Discusses New 
Arrangement And Also Casualty Lines 


The New York Indemnity, which 
started business in 1922 as a subsidiary 
of the National Surety; which quickly 
ran up a large volume of premiums; and 
which at the end of last year showed 
total assets of $8,567,665; and which has 
as its president Spencer Welton, one of 
the best known men in the business, be- 
came a member of the Insurance Securi- 
ties Co. group at New Orleans on 
Thursday of last week. 

The New York Indemnity thus be- 
comes a running mate of the Union In- 
demnity, Northwestern Casualty & 
Surety, Detroit Life, La Salle Fire, 
Bankers & Merchants of New Orleans 
and a number of title companies of the 
South, This is the group run by the 
Moss brothers of New Orleans, two of 
the most resourceful and aggressive in- 
surance executives in the country. The 
deal was consummated in New York 
City. The Union Indemnity has an im- 
pressive building here with entrances on 
both Maiden Lane and Cedar street. 

It has been reported for some time 
that various interests were trying to buy 
the New York Indemnity and also that 
Chairman William B. Joyce was in a 
receptive mood to listen to a proposi- 
tion which he thought had merit in it 
from the standpoint of the board of 
directors 

The New York Indemnity has one of 


the strongest boards in the insurance 
business. On it are the following names: 

Frederic: W. Allen, Lee Higginson & Co., 
New York: Sumner Ballard, president, Interna- 
tional Insirance Co., New York; S. Reading, 
Bertron, Griscom & Co., New York; Franklin 
Q. Brown, Redmond & Co., New York: P. A. S. 
Franklin, chairman, International Mercantile 
Marine Co.; E. Roland Harriman; Charles 
Hayden, Hayden, Stone & Co., Boston and New 
York; J. C. McCall, vice-president, New 
York Li Samuel McRoberts, chairman, 
Chatham Vhenix National Bank & Trust Co., 
New York; P. A. Rockefeller, New York; 
Charles H Sabin, chairman of board, Guaranty 
Trust Co., New York; Samuel Sloan, vice- 
President, farmers Loan & Trust Co., New 
York, 

Among the directors of Insurance Se- 
curities o., Ine, besides the Moss 
brothers, ; vho built up that enterprise, 
are Rudo!f Hecht, New Orleans; John 
Pueliche: Milwaukee; A. H. Grant, New 
York ; James B. Butler, New Orleans; 
Felix P. Vaccaro, New Orleans; A. D. 
Geoghegan. New Orleans, and John 
Thayer, Eston, These and other mem- 
bers of I-surance Securities Board will 
ea the board of the New York Indem- 


Nations! Agent’s Casualty Tie-Up 


li As soon as the fusion was made Wil- 

= B. Jo yee, chairman of the National 

a a, an| New York Indemnity, sent 
e following letter to agents: 
Arranecments have been made where- 


by the ownership of the entire capital 
stock of New York Indemnity will be in 
the Insurance Securities Co., Inc., of 
New Orleans, and New York, owners of 
Union Indemnity Company, Northwest- 
ern Casualty & Surety, LaSalle Fire, 
Bankers & Merchants Fire, and affili- 
ated organizations. 

“The transfer of ownership is expected 
to take place in New York on August 
20. It is intended that at least three 
officers and directors of the National 
Surety Co. will be elected to the board 
of the Insurance Securities Co., Inc., and 
a harmonious working arrangement has 





N. Y. Indemnity Officers 
To Work for All I. S. Group 


The head office of the New York 
Indemnity Co. will be moved from 
No. 4 Albany Street, New York, to 
the Union Indemnity Building in 
this city, and the Eastern depart- 
ment of the Union Indemnity will 
be operated by the same organiza- 
tion as the Eastern department of 
the entire Insurance Securities 
group. Similarly, the companies in 
the Insurance Securities group will 
be operated from New Orleans in 
the so-called home office territory, 
and similarly all the I. S. companies 
will be operated on the Pacific Coast 
from the Pacific Coast branch 
office. 

Spencer Welton and other officers 
of the New York Indemnity will 
continue their affiliations, not only 
with the New York Indemnity, but 
will also become affiliated with the 
entire group of Insurance Securities 
companies. 

President W. Irving Moss of the 
Insurance Securities positively de- 
nied this week that there was any 
intention of merging the Union In- 
demnity with the New York Indem- 
nity. 











been agreed upon between the old and 
new owners. 

“Those agents of the National Surety 
who are also agents of the New York 
Indemnity are requested to continue the 
placing of their business in the National 
as heretofore and in the New York In- 
demnity Company as heretofore. 

“The Insurance Securities Co., Inc., is 
managed we believe by men who have 
casualty experience and are casualty in- 
clined—something the National Surety 
Company Management does not possess 
to anything like the same extent. 

“As the National Surety will have a 
very substantial stock interest in the In- 
surance Securities Co., Inc., we all shall 











J. F. O’Loughlin Manager 


Eagle Agency Division 


WITH THAT COMPANY SINCE 1922 





Has Been Burglary Department Mana- 


ger For Royal Indemnity and Eagle 
Indemnity; His Insurance Experience 





John F. O’Loughlin has been made 


agency superintendent of the Eagle In- 
demnity. For several years he has been 
in charge of the burglary division of the 


Royal and Eagle Indemnity. The pre- 
mium income of the Eagle Indemnity 
has increased to approximately $4,000,- 
000 and President O’Neill believes that 
the time has arrived when the company 
should organize a separate agency staff 
in charge of territory outside of Great- 
er New York. For some time the Eagle 
Indemnity has maintained a separate 
metropolitan office which has met with 
considerable success. 


Mr. O’Loughlin is a Hartford man. 


After being graduated from high school 
in that city he began his insurance ca- 
reer with the Travelers in 1907 starting 








be vitally interested in its success and 
well being and shall also continue to 
follow with affection and loyalty all of 
those New York Indemnity agents who 
so generously and courageously fought 
our battles in good and in bad season. 


Executive Personnel to Continue 
“We especially want to know that this 


change we believe is going to be of dis- 
tinct benefit to you, to the new owners 
and to the National Surety and we rec- 
ommend that you continue on with the 
New York Indemnity for we believe your 


interests will be best protected by so 
doing. 

“You will be especially pleased to learn 
that Messrs. Welton, Billings and Tick- 
nor will continue with the New York 
Indemnity and we believe more success- 
fully than in the past because of the 
enlarged facilities they will be provided 
with under this new arrangement. 

‘Messrs. Irving Moss, president of In- 
surance Securities Co., Inc., and M. M. 
Moss, senior vice-president, need no in- 
troduction—they have had a wide expe- 
rience in directing the affairs of the 
Union Indemnity and several other in- 
surance companies and we believe will 


(Continued on page 34) 


in the inspection department of the cas- 
ualty division. From there he went to 
the liability underwriting department, re- 
maining there until 1915 when the Trav- 
elers Indemnity started writing burglary 
and plate glass. At that time he was 
transferred to the new burglary and plate 
glass division under Fred Garrison, be- 
coming later assistant to Mr. Garrison. 





J. F. OLOUGHLIN 


In 1921 he went with the Royal Indem- 
nity as assistant superintendent under 
Manager Anderson of the burglary di- 
vision, becoming manager of the de- 
partment as well as of the Eagle In- 
demnity burglary department in 1922. 
Mr. O’Loughlin’s successor as burglary 
manager will be announced later. 





WRITES BONDING ARTICLES 


Robert S. Hart, vice-président and sec- 
retary of the Fidelity & Deposit, is writ- 
ing a series of articles in that company’s 
agency paper on the subject of “Elements 
of Fidelity Bonding.” 


NEW HARRISBURG MANAGER 

James Levis, formerly with the. Phila- 
delphia office of the F. & C., has been 
made manager of its Harrisburg district 
office. 
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NEW ASSISTANT V.-P.’S 





Public Indemnity Advances W. C. Clark, 
O. H. Linn, H. S. Robinson, C. E. 
Stade, L. V. Hyde and H. W. Goll 


The Public Indemnity has elected the 
following assistant vice-presidents: W. C. 
Clark, accident and health and agency 
department; O. H. Linn, bonding depart- 
ment; H. S. Robinson, liability and com- 
pensation department; C. E. Stade, 
claims; L. V. Hyde and H. W. Goll, 
aSsistant secretaries. Sherman Leseth 
has been made special agent for Indiana 
and John F. Drennan field supervisor for 
Ohio. The company has been licensed 
in Connecticut and North Carolina. 





C. CLARK HOWARD DEAD 





Commercial Casualty Agency Director 
Suddenly Passes Away at Home 
in Maplewood, N. J. 

C. Clark Howard, the agency direc- 
tor of the Commercial Casualty Co. of 
Newark, N. J., died suddenly last Tues- 
day morning at his home in Maplewood, 
N. J., of septic poisoning. Mr. How- 
ard was fifty years of age, and was well 
known among insurance men in New 
York. 

He has been associated with several 
prominent casualty companies. After 
being superintendent of the accident de- 
partment of the New England Casualty 
Co. he joined the Great Eastern Cas- 
ualty Co. as accident manager and later 
became agency supervisor. When that 
company was taken over by the Union 
Indemnity Co. Mr. Howard joined that 
organization as a vice-president. Shortly 
afterwards, he resigned to associate him- 
self with the Commercial Casualty as 
agency supervisor, and has continued in 
that capacity for several years. 

The funeral services were held at the 
Fairchild parlors in Brooklyn yesterday 
and interment was made at Greenwood 
Cemetery. 





JOIN WEHINGER SERVICE 





William Sutton and Lillian Rossner 
Take Executive Positions with 
Employment Agency 

William Sutton and Lillian Rossner 
have joined the staff of Wehinger Serv- 
ice, insurance employment consultants. 

Mr. Sutton is an insurance man of 
long experience with both stock and mu- 
tual companies. He will direct the work 
of the insurance male placement depart- 
ment under the guidance of Mr. 
Wehinger. His experience has included 
that of being accountant, payroll audi- 
tor, inspector, claims man, underwriter 
and special agent. He resigned his po- 
sition as manager of a general agency 
in Milwaukee to join the Wehinger 
Service. 

Miss Rossner comes to Wehinger’s or- 
ganization from the Elsie Diehl Agency 
where she has been for twelve years. 


SEND OUT DIGEST 








“A, B, C of Safety Responsibility Law” 
Mailed by N. Y. State Insur- 
ance Federation 

The Insurance Federation of the State 
of New York has sent out a digest of 
the financial responsibility bill prepared 
by the New York Automobile Associa- 
tion. It is called “A B C of the Safety 
Responsibility Law” and was prepared 
by the research and statistical depart- 


ment of the New York State Automo-_ 


bile Association. It describes what is 
reckless driving; what is excess of 
speed; the revoking of licenses; the na- 
ture and amounts of financial responsi- 
bility required under the law; miscella- 
neous provisions of the new law and 
other features. 





SYDNEY HUTCHINSON ROBBED 

Burglars entered the Beverly, Mass., 
summer home of Sydney E. Hutchinson, 
well known’ Philadelphia insurance 
broker, last week, and stole 1ewels es- 
timated to be worth about $250000. No 
clue has yet been found as to the rob- 
ber’s identity. 





STUDENTS AVERAGE HIGH 





Robert R. Phelan Makes Best Showing 
in Surety Examinations of Insurance 
Society of New York 

Chairman George E. Hayes of the 
surety lecture committee of the Insur- 
ance Society of New York has an- 
nounced names of the ten students re- 
ceiving the highest. averages in the ex- 
aminations in connection with the In- 
termediate Course in Suretyship. Rob- 
ert R. Phelan had the highest mark, 
99.5%. E. Dale Stewart was a close 
second with 99.2%. Others follow: J. 
R. Corsa, 98.4%; Bernadette J. Terhune, 
97.7; Sherwood Maggin, 97.5%; Leo A. 
Welsh, 97.4%; G. M. Campbell, 96.8%; 
James McCutcheon, 96.8%; L. Jacob- 
son, 96.7%; George C. Kaiser, 96.3%. 

The average for fidelity bonds was 
93.9%; court bonds, 92.9%; contract, in- 
cluding federal bonds, 93.8%; forgery 
and check alteration bonds, 95.4%. The 
lowest average mark was in statistics, 


87.140%. 





NORWICH UNION CHANGES 





F. H. Bremer Superintendent of Home 
Office Burglary and P. G.; C. F. Von 
Rhee His Assistant; Met. Promotions 
The Norwich Union- Indemnity has 

promoted F. H. Bremer to superintend- 

ent of the Home Office burglary and 
plate glass department. Mr. Bremer has 
for several years past served as assist- 

ant superintendent and succeeds J. C. 

Onderdonk, Jr., who has resigned. 
Charles F. Von Rhee has been appoint- 

ed assistant to Mr. Bremer and H. S. 

Schmid assumes the duties of. superin- 

tendent of the metropolitan burglary and 

plate glass department. 

Other recent promotions include 
James E. Cassidy, who becomes superin- 
tendent of the metropolitan automobile 
department, and John G. Dexter who be- 
comes superintendent of the metropoli- 
tan liability and compensation depart- 
ment. 





ONDERDONCK WITH ROYAL IND. 

J. C. Onderdonck, Jr., formerly of the 
Norwich Union Indemnity, has been 
made manager of the burglary division 
of the Royal Indemnity. 


N. Y. Indemnity Deal 


(Continued trom Page 33) 
be successful in the management of the 
New York Indemnity. 
“Best regards and best of luck to you 
all!” 





Group Has Grown Rapidly 


The Insurance Securities group has 
grown rapidly since 1924 when its re- 
sources totalled $9,000,000, until up to the 
time of the New York Indemnity fusion 
they were $35,000,000. At the present 
time they will exceed $42,000,000. The 


investment income is more than $1,500,- 
000. 


The casualty and surety divisions of 
the group in 1928 showed the largest 
gain in premium income of any casualty 
company in the United States. The 
combined premium income of the con- 
stituent companies amounted to $15,404 .- 
255 in 1928. For the first six months of 
1929, the combined premium income 
amounted to $9,485,463. Including the 
New York Indemnity Co., it is antici- 
pated that annual premium volume of 
the Group will exceed $25,000.000. The 
premiums come from practically everv 
states being New York, Michigan, Cali- 
states benig New York, Michigan, Cali- 
fornia, Pennsylvania, Ohio, Missouri and 
Louisiana. 

Financial Terms of Arrangement Noi 

Made Public 

The National Surety is now owner of 
a considerable block of Insurance Se- 
curities’ stock, but as to the number of 
shares or other details relative to the 
purchase price of the New York Indem- 
nity Chairman Joyce refused to make 
any statement. ‘ 


ADOPTS GROUP POLICY 





Equitable Casualty & Surety Provide 

Protection for Employes With Met- 

ropolitan Life; Coverage $350,000 

The Equitable Casualty & Surety has 
adopted a group life insurance program 
providing the employes with protection 
totalling $350,000. The insurance was 
written through the Metropolitan Life. 

The benefits established without cost 
to the personnel,: range from $1,000 to 
$2,000 for general employes and for de- 
partment heads and executives from 
$2,000 to $5,000. 

Included in the contract is a total and 
permanent disability clause which guar- 
antees to any employes becoming so dis- 
abled before age sixty, the full amount 
of his life insurance in monthly ‘instal- 
ments, with. interest. 

In addition. to the actual protection 
afforded, the insurance program provides 
a visiting nurse service, free of cost to 
the employes, while at regular intervals, 
they will receive pamphlets on health 
conservation and disease provention. 





TO BE INDEPENDENT 

Ray A. Copes, formerly adjuster for 
the Travelers, who has recently estab- 
lished an office at 1397 Starks building, 
Louisville, for investigation and adjust- 
ment of liability, compensation, automo- 
bile and casualty losses for companies, 
in Kentucky and southern Indiana ter- 
ritory, will operate an independent ad- 
justment office, adjusting for various 
companies, not exclusively for the U. S. 
Casualty Co., as was indicated in a re- 
cent statement. 

Mr. Copes went with the Travelers in 
December, 1918, at its Indianapolis 
branch office and was transferred to the 
Louisville office as manager of the claim 
department in 1922, handling Kentucky 
and southern Indiana adjustments. Mr. 
Copes is president of the Louisville 
Claim Men’s Association, an organiza- 
tion made up of insurance and other 
claim adjusters. 


oy 








VEN with their eyes 
wide open, some men 
just can’t see the wisdom 
of bonding their employ- 
ees—until, under stress, 
somebody makes off with 
the cash box! 


Fidelity Bonds are not only 
ood Business 
but a moral stimulus! 


A TNA-IZE 


Newspaper advertise- 
ments like this mark 
the /Etna agent as a 
man who knows insur- 
ance and knows how | 
to tell others about it 
without “scare copy.” 





_It pays to be an ZEtna-izer! 
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EXCESS 


INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 





Through its reinsurance affili- 
ations the Excess Insurance 
Company of America can sup- 
ply LICENSED REINSUR- 
ANCE for Maximum Capa- 
city Requirements for all 
Casualty and Surety Lines 
Excess and Share 





84 William Street 








Executive Offices: 


Telephone: Beekman 0890 


New York City 
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de Many agents are reporting that ~ 
Tl the Automobile Instalment Plan 7 


has opened up whole new avenues 
of prospects for them. 


Now you can interest and insure 
auto-owners who thought they 
could not afford this essential 
protection. 


You will find that the Automobile 
Instalment Plan reduces sales re- 
sistance and greatly increases the u 


~ ratio of sales to calls. ? 
THE TRAVELERS 


Tue TRAVELERS INSURANCE Company THE TRAVELERS INDEMNITY COMPANY 
THE TRAVELERS ‘sada sale ciadea CoMPANY 


HARTFORD, Saat CONNECTICUT 
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Conway On Financial 
Responsibility Law 


SAYS ACT IS NOT OBLIGATORY 





But If There Is Violation Car Owner 
Will Find Himself in Better Posi- 
tion If Insured 





Superintendent Conway of New York 
has issued a statement telling of the 
new requirements under the financial re- 
sponsibility motor vehicle act. 
cludes by saying: 

“Briefly, the effect of the law is that 
if a person fails to pay a judgment ren- 
dered against him in connection with his 
ownership or operation of a motor ve- 
hicle, where such judgment is in excess 
of $100 he shall be deprived of the right 
to own or operate a motor vehicle in the 
State of New York. If such judgment is 
not paid within fifteen days after it is 
made final, evidence of financial respon- 
sibility is required even after such judg- 
ment is paid and in no event will a li- 
cense be restored unless all outstanding 
judgments within the limits above de- 
scribed have been satisfied. 

“Where the provisions of the Vehicle 
and Traffic Law as described in Section 
94-a above have been violated, evidence 
of financial responsibility must be fur- 
nished before the license will be restored. 
This does not mean that licenses may 
not be suspended or revoked for such 
violations but is an additional prerequi- 
site for their restoration. 


No Obligation 


“There is no obligation under the pro- 
visions of this law for any one to take 
out insurance, nor is there any obliga- 
tion to post a surety bond or collateral 


He con- 


for the establishment of financial re- 
sponsibility. It is only in the event that 
the Vehicle and Traffic Law has been 


violated as described in Section 94-a 
above or that the owner or operator has 
failed to satisfy, within the limit de- 
scribed above, a judgment for damages 
in excess of $100 caused by a motor ve- 
hicle, that evidence of financial respon- 
sibility is required. A car owner or op- 
erator may find it more convenient or 
desirable to carry an insurance policy 
than to run the hazard of being unable 
to satisfy a judgment rendered against 
him or being unable to do so without se- 
rious financial embarrassment. If a man 
operate other cars besides those which 
he owns and he desires to protect him- 
self against judgments rendered against 
him in connection with such operation, 
he should obtain from his insurance com- 
pany the additional protection insuring 
him for his legal liability in connection 
with the operation of such other cars. 
If a man does not own a car, but oper- 
ates cars, he may obtain insurance cov- 
erage for his legal liability for the op- 
eration of such cars. While it is true 
that the imsurance coverage on insured 
cars runs as well to the benefit of the 
operator, he frequently has no means of 
telling whether or not the car is insured, 
and if insured, whether it is insured in 
a company that he would select. The 
fact that a man is insured does not ex- 
empt him from the obligation of paying 
a judgment or possibly losing his license 
for failure to pay such judgment in the 


event the insurance company, through 

insolvency, is unable to make such pay- 

ment. . 
Purpose of Law 

“The purpose of this law was un- 


doubtedly to satisfy the demand of the 
public that automobile operators who vio- 
late the traffic law and endanger the 
lives, health and property of the citi- 
zens, or who are unable or unwilling 
to satisfy judgments rendered against 
them for damages resulting from negli- 
gence in the operation of motor vehicles 
shall be deprived of the right to own or 
operate them, unless the ‘judgments are 
satisfied within the limits describd and, 
if not satisfied within fifteen days after 
they are made final, evidence of financial 
responsibility for future accidents, is 


furnished. The law gives the public ad- 
ditional guarantees that it will be in a 
measure compensated for losses which 
might otherwise impose serious hard- 
ships upon injured persons and _ their 
families or that such losses will not 
again be occasioned by the same individ- 
ual. The law further provides for a 
measure of increased safety in the op- 
eration of motor vehicles as it will drive 


from the roads those who cause damage . 


and who are unable to pay for such dam- 
age either because of lack of financial 
responsibility or inability to obtain in- 
surance coverage by reason of an unsat- 
isfactory operating record. Insofar as 
the law promotes financial responsibility 
for damages resulting from the opera- 
tion of motor vehicles, it should have 
considerable popular appeal as it will im- 
prove the chances of obtaining sufficient 
funds to keep families from destitution 
in the event that the wage earner of the 
family sustains a serious injury through 
an automobile accident. 

“The insuring public is protected 
against excessive or discriminatory in- 
surance rates for the above described 
coverage by the provisions of the Insur- 
ance Law which give the Superintend- 
ent of Insurance the power to order an 
adjustment in such rates whenever he 
finds them to be excessive or discrim- 
inatory.” 





CALVIN D. SECREST DEAD 





Was With Vincent Richards in the In- 
surance Business; Former Aetna Life 
Man Killed in Accident 
Calvin D. Secrest, formerly the part- 
ner in the insurance business of Vincent 
Richards, who won fame in tennis and 
for a time was an insurance agent, was 
killed instantly on August 7 when driv- 
ing with a party of friends near his 
home, Valley Ranch, New Mexico. In 
the midst of a rainstorm a huge boulder 
rolled down the mountainside and 
crushed Mr. Secrest. He died instantiy. 


In December, 1927, Mr. Secrest left 
New York and the insurance business to 
go on a special mission in the West for 
William Randolph Hearst. While in New 
Mexico he married and took over the 
managership of a ranch of his wife’s un- 
cle, Valley Ranch. 

Many New York insurance men will 
deeply regret this unfortunate accident 
for Mr. Secrest was popular with those 
in the insurance business who knew him. 
He joined the Aetna Life’s casualty di- 
vision as a special agent many years ago 
and then became a production execu- 
tive. Richards was a boyhood friend. 





MASSACHUSETTS APPOINTMENTS 


Due to expansion in the Massachu- 
setts field the Independent Bonding & 
Casualty, Newark, has made a number 
of agency appointments during the past 
week. They include Leo Adolp, Rox- 
bury; Samuel Alman, Haverhill; David 
Eigner, Lynn; D. A. Grosse, Roslindale; 
James P. Hainsworth, North Andover; 
Leon Leverson, Rixbury; Lewis T. Mc- 
Kenney, Allston; Alcide Mayotte, Mill- 
bury; Joseph Rubinsky, Dorchester; 
Barnet Shapiro, Sagnus; H. J. Soutierre, 
Holyoke; John J. Walsh, Framingham; 
Karl H. West, Hyde Park, and Joseph 
Sylvia, New Bedford. The company 
plans to make a number of other ap- 
pointments within the next three weeks. 


Four More Speakers 

For Agents’ Meeting 
TWO CASUALTY EXECUTIVES 
A. Duncan Reid and E. J. Schofield on 


Program; Also L. E. Falls and 
General Motors Officer 








Four additional speakers have been se- 
cured by the National Association of In- 
surance Agents for the annual conven- 
tion at Detroit, September 9-13. They 
are A. Duncan Reid, president of the 
Globe Indemnity and also president of 
the Association of Casualty & Surety 
Executives; Floyd A. Allen. assistant to 
the president of the General Motors Cor- 
poration; E. J. Schofield, vice-president 
of the Standard Accident of Detroit, and 
Laurence E. Falls, vice-president of the 
American of Newark. All four executives 
are of outstanding ability and interesting 
speakers. 

Mr. Reid will speak on “The American 
Agency System, Its Possibilities and 
Probabilities, from a Casualty Insurance 
Viewpoint.” He has .spoken at many 
meetings of local agents and:is popular 
with them. 

Mr. Allen is not an insurance man and 
is known well only to those agents who 
are also Rotarians, for he has addressed 
several gatherings of that body. He ap- 
peared on the program also of the Ro- 
tary International Convention in 1928. 
His connection with the automobile busi- 
ness covers a period of twenty-two years. 
He is a native of Michigan, being born 
in that state in 1879. He went with the 
Buick Company in 1906 in Jackson, 
Mich., and stayed there until 1926 when 
he went to Detroit to become assistant 
to the president of General Motors. He 
is also an officer and director in many 
business corporations in Michigan and 
vice-president of the Michigan State 
YE a. 

Mr. Schofield is an Englishman by 
birth, coming to this country at the age 
of three years to live with his parents 
in the lumber camps of northern Wiscon- 
sin. After graduating from the Univer- 
sity of Michigan and the Detroit Col- 
lege of Law he joined the Standard Ac- 
cident in 1908, remaining with that com- 
pany ever since. 

Mr. Falls is one of the outstanding 
young fire insurance executives of the 
country, and considered by many the 
leading exponent of use and occupancy 
insurance. He will talk on this subject, 
calling it “Business Interruption Indem- 
nity.” Mr. Falls was born in 1890 at 
West Point, Miss., and began his insur- 
ance career with ‘the Western Reserve 
of Cleveland in 1907. He was also with 
the Cleveland office of the Hartford Ac- 
cident & Indemnity and Automobile of 
Hartford for awhile, resigning in 1915 to 
establish his own agency. He became 
special agent of the American in 1923 
and his promotions have been frequent 
since. Todav he is vice-president of the 
company and also holds a similar posi- 
tion with the Bankers Indemnity of 
Newark| 





DELANEY-BAILEY APPOINTED 

The Eagle Indemnity has appointed 
the Delaney-Bailey agency of Spring- 
field, Ohio, as general agents. 











T. J. FALVEY, President 











MASSACHUSETTS BONDING AND INSURANCE COMPANY 


Surplus to Policyholders Dec. 31, 1928. 


$10,546,801.00 
Transacts Business throughout the United States writing 


Fidelity and Surety Bonds, Liability, Property Damage, 
Automobile, Personal Accident, Health, Burglary, Rob- 
bery and Plate Glass Insurance. 





Home Office: BOSTON 
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Established 1883 


OUR SPECIALTY : 
NON - CANCELLABLE DISABILITY COVERAGE 
Renewable to Age 60 


==> 
: TOTAL DISABILITY INDEMNITY 
Unlimited 


# PARTIAL DISABILITY INDEMNITY 
Y Unlimited or 12 Month Lim { 


WAITING PERIODS i 
14-30-60 or 90 Days 











Cuester W. MCNEILL 
President 


V. R. Weston 
v Mgr. Commercial Dept. v 








Indemnifiers for Forty-Five Years 
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NE and one make 

two. Yet two “ones” 

also make eleven! Check 

Alteration! Forgery! All 

so easy! What to do about 
it? Insure! 


Protection means so muc”: 
and costs so little. 


MTNA-1Z5 


The latest Etna scoop’ 

Three new advertise 

ments like this eac! 

week illustrated b ‘ 
Forbell. 


It pays to be an Etna-izer 


“Win Ohm 
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INTERNATIONAL RE-INSURANCE CORPORATION 


(CASUALTY) 
BALANCE SHEET, JUNE 30 1929, 
ASSETS 
CM tsi ere et res pipe $1,806,593.65 
BB OR CR ese Ce * ERT OT 100,000.00 
Premiums in Course of Collection ________- 362,749.62 
Accrued Interest Receivable ____._--_---- 49,973.97 


Securities (at Market): 
United States Government 
tne fede $648,750.00 
State and Municipal Bonds..- 997,140.07 
Corporate Stocks and Bonds 1,129,946.36 











Tota) Securities: - 22.552 2522. 2,875,836.43 
Loans: 
Secured by collateral -_-_-_- $957,400.00 
Secured by real estate mort- 
i oe ee 219,700.00 
Teer UMN =. ook se ke 1,177,100.00 
Equity in Home Office Building-_.________. 275,000.00 
ete ghey Tike $6,547,253.67 
LIABILITIES 
Accrued Commissions, Taxes, and Other 
A ok es eg es $ 145,882.24 
Insurance Reserves: 
Unearned Premiums ----- $841,908.95 
Reserves for losses- ------- 669,037.64 
Voluntary contingent re- 
I ee RET 500,000.00 
Total Insurance Reserves 2,010,946.59 
Reserve for depreciation of Building ---_- 4,530.00 


Capital Stock and Surplus: 
Capital Stock — authorized 
200,000 shares of $10.00 
each; outstanding 150,000 
atin. ewes $1,500,000.00 
SI detailer eee ecetccdsced wats" 2,885,894.84 


Total Capital Stock and Surplus- _-_ $4,385,894.84 


Piha Fs es $6,547,253.67 
CERTIFICATE 


We have made an examination of the accounts of the International Re-Insurance Corporation as of 
June 30, 1929. 

We have verified the loans and the collateral held thereunder, the possession of the stocks and bonds 
owned, and have confirmed the cash balances by certification of the depositaries. The loss reserve appears to 
be conservatively stated, and 


WE HEREBY CERTIFY that in our opinion the above statement correctly sets forth the financial 
condition of the Company at June 30, 1929. 





HASKINS & SELLS. 


INTERNATIONAL RE-INSURANCE CORPORATION 


HOME OFFICE CARL M. HANSEN, President EASTERN OFFICE 
Pacific Finance Building 84 William Street 
Los Angeles, California New York City, N. Y. 
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The National Bureau’s 
Arbitration Of Claims 


How Committee Functions; Questions Regarding Coverage, Concur- 
rent Insurance, Co-Insurance, Suits And Other Controversies 
Handled; Consists Of Five Members, With 
Herbert W. J. Hargrave As Secretary 


Early in 1927, the Executive Commit- 
tee of the National Bureau of Casualty 
and Surety Underwriters appointed a 
special committee of New York claim ex- 
ecutives to study claim conditions in 
New York City and to recommend a 
comprehensive plan for the securing, 
through the co-operation of all those en- 
gaged in claim management, of a higher 
plane of claim adjustment. 

After much study, the special commit- 
tee presented its. recommendations, with 
the result that a claim department, na- 
tional in its scope, to be managed by a 
governing claim committee, was created 
in the National Bureau of Casualty and 
Surety Underwriters. In turn this com- 
mittee provided for a metropolitan claim 
association to be composed of an execu- 
tive committee and various standing sub- 
committees, whose duties are to keep in 
constant and intimate touch with metro- 
politan claim matters for the purpose of 
suggesting improved methods in the ad- 
justment of claims in the metropolitan 
district and its environs. 


The Arbitration Committee 


All of these sub-committees have been 
functioning actively. One of these, des- 
ignated as the Arbitration Committee, 
has concerned itself with arbitrating 
claims and disputes between companies, 
particularly as regards questions of cov- 
erage, controversies respecting concur- 
rent insurance, co-insurance, claims, 
suits and other controversies involving 
the legal principle of subrogation in mat- 
ters involving an amount up to one thou- 
sand dollars. 

The arbitration committee was ap- 
pointed for the purpose of compelling 
member companies to either settle or ar- 
bitrate their disputes without resorting 
to litigation and to save the expense of 
asserting their legal rights in the courts 
of law. Experience has shown that in 
many instances the expense of making a 
recovery in a subrogation matter has ex- 
ceeded the amount recovered. Moreover, 
because claim representatives had taken 
a distinct dislike to this type of claim, 
they had résisted and delayed payment 
as long as they possibly could in the 
hope of discouraging a company from 
pursuing its claim. Also, an impression 
had arisen among the insurance compa- 
nies that claim executives were diverting 
liability by encouraging compensation 
claimants to sue third parties responsible 
for the injuries in spite of the fact that 
there was an obvious desire evinced by 
said claimants to accept immediate com- 
pensation in lieu of seeking a remedy at 
law. Often times there was much oppo- 
sition encountered and irritation mani- 
fested in persuading a policyholder or his 
employes to appear in Court and testify 
at the trial of a case between two insur- 
ance companies. Furthermore, many 
policyholders had expressed surprise at 
the fact that insurance companies could 
not settle their respective differences 
without resorting to litigation. Again, 
when meritorious claims asserted by one 
company came up for consideration the 
opposing company offered only 30% of 
the amount involved and this was done 
solely to avoid a law suit. 

Willingness to Co-operate 

These conditions were well known to 
claim attorneys in New York and when 
they were called together they were 
unanimous in the opinion that meritori- 
ous claims should be settled for the full 
ainount and unmeritorious claims reject- 
ed. At the same time, there was evi- 
denced a wholesome willingness to have 
all such disputes and claims subjected to 
arbitration with the happy result that 


nearly all member companies subscribed 
to an arbitration agreement pursuant to 
which an arbitration committee was duly 
appointed. 

‘his committee is composed of five 
members, each of whom is head of the 
legal and claim staffs of their various 
companies. They will rotate each year 
and members will be elected annually. 
The arbitration proceedings are regulat- 
ed pursuant to the arbitration law of the 
state of New York. The decision of the 
arbitration board is final. Its jurisdic- 
tion is retroactive since it extends to not 
only claims and disputes arising after the 
date of execution of the agreement but 
also to all cases which were pending be- 
fore the consummation of said agree- 
ment. It is mandatory upon member 
companies to submit for arbitration cases 
involving one thousand dollars or less 
and if the amount of the controversy is 
over the aforesaid amount the committee 
may exercise jurisdiction upon the filing 
of a stipulation to that effect signed by 
the contending companies. 


Work of Secretary 


Herbert W. J. Hargrave, manager of 
the claim department of the National 
Bureau of Casualty and Surety Under- 
writers, has been designated by the com- 
mittee to act as secretary for the pur- 
pose of receiving claims from the mem- 
ber companies and preparing calendars 
for hearings. When a claim or dispute 
arises, the proponent of such claim or 
dispute makes a clear and concise state- 
ment of the clainf in writing on specially 
prepared forms sent to the member com- 
panies by the secretary of the committee. 
After the secretary has been formally 
notified of such claim, he immediately 
notifies the opposing member company 
who likewise prepares and forwards to 
the secretary its defense. Then the case 
is placed on the calendar and set down 
for a day when it shall be presented to 
the committee, both parties being noti- 
fied to attend. 

The first claim was submitted April 3, 
1929. Since that time the committee has 
had three hearings and forty-two cases 
have been submitted and placed upon the 
calendar by the secretary. Of these, 
eight cases were settled by the opposing 
companies as soon as they were notified 
of the pending claim; eleven others were 
settled after a receipt of notice of hear- 
ing, but before the day of appearance 
before the committee; two cases were 
withdrawn by the claiming companies 
after being apprised of the defense to 
said claim and nine cases are pending on 
the calendar. However, this record does 
not tell the entire story. Unquestion- 
ably, a totally different spirit is now 
evinced by company representatives in 
charge of this work than that manifested 
prior to the agreement. The old idea of 
fighting off and strenuously resisting 
these claims fortunately has been aban- 
doned and now an earnest attempt is 
made to adjust on a fair and equitable 
basis many of the differences which arise 
and consequently a large number of 
claims are never brought to the atten- 
tion of the arbitration committee. It is 
also pleasing to note that those who have 
heretofore been attempting to subrogate 
these cases of doubtful merit merely to 
force a settlement have forsaken this 
practice, thereby eliminating the burden 
and expense that usually followed in the 
wake of such a practice. 

Personnel of Committee 

The success of a project of this kind 
is wholly dependent upon the degree of 
co-operation manifested by the member 
companies. The happy results thus far 


Fifty-Three Members 
Of Executives’ Ass’n 

WORK OF NEW GROUP BEGUN 

Henry Swift Ives to Speak as Its Rep- 


resentative September 7 to Penn- 
sylvania Light Organization 








The Association of Casualty and Sure- 
ty Executives now has a membership of 
fifty-three companies, according to F. 
Robertson Jones, general manager. There 
are several new applications for mem- 
bership not yet acted upon and it is 
believed that the total will be well over 
sixty by the end of the year. The in- 
tention is to make it the central body 
for the carrying on of all co-operative 
non-competitive interests of its members. 
The president of the association is A. 
Duncan Reid, president of the Globe In- 
demnity and the vice-president is A. F. 
Lafrentz, vice-president of the Ameri- 
can Surety. 

The. association already has taken over 
the work of the Workmen’s Comperisa- 
tion Publicity Bureau which has been 
merged with it and also the public re- 
lations activities conducted by the Casu- 
alty Information Clearing House of Chi- 
cago, recently closed. Henry Swift Ives, 
formerly vice-president of the clearing 
house, came to New York August 1 to 
carry on this public relations work un- 
der the direction of the association. A 
program of public education as to the 
vital social and economic importance of 
the casualty and surety business is be- 
ing worked out and although progress 
along this line must be slow yet the 
officials and members of the association 
feel certain that such activities conduct- 
ed under the authority of a thoroughly 
representative body are sure to be suc- 
cessful. Already Mr. Ives has been in- 
vited to deliver an address at the con- 
vention of the Pennsylvania Electric As- 
sociation at Bedford Springs, Pa., Sep- 
tember 6 and the general manager, Mr. 
Jones, has assigned him other similar du- 
ties for the next few weeks which augur 
well for the success of the new depart- 
ment. 

G. E. Turner in Chicago 

George E. Turner, former general 
counsel of the Casualty Information 
Clearing House has been retained (op- 
erating from Chicago) to perform such 
duties as the general manager may as- 
sign him in connection with the general 
work of the association. Mr. Turner 
has become associated with the law firm 
of Loucks, Eckert & Peterson at 10 
South La Salle street, Chicago. 

In the legislative department of the 
association Mr. Jones will have as his 
chief assistant Claude W. Fairchild, for- 
mer insurance commissioner of Colorado, 
who was associated for some time with 
the Workmen’s Compensation Publicity 
Bureau in a similar capacity. Mr. Fair- 
child is also a former president of the 
National Convention of Insurance Com- 
missioners. 

The office of the organization is at 
1 Park avenue, New York City. 





WILL START WRITING SOON 


The Great Eastern Casualty of New- 
ark is fitting up offices in the Industrial 
Building, Newark, and plans to start 
writing business about the middle of 
next month. 








achieved are primarily due to the faith 
and spirit of fairness exhibited by all 
the members and particular commenda- 
tion goes to the members of the present 
arbitration committee composed of Wil- 
liam Butler, chairman; Raymond Caver- 
ly, William A. Earl, Frederick C. S. 
Knowles, and Calvin P. Reid, who not 
only sponsored the plan and did the pre- 
liminary work incidental to bringing this 
board of arbitration into being but have 
self-sacrificingly given liberally of their 
time and energy for the benefit of all by 
sitting as the arbitrators and hearing 
and determining the cases presented by 
the member companies. 


International Re Making 
Good Showing This Y ear 


HEADED BY CARL M. HANSEN 











Has $1,830,306 in Earned Premiums in 
Past Twelve Months; $385,894 A ided 
To Its Surplus 





The financial condition of the Inter. 
national Re-Insurance Corporation of 
Los Angeles, as revealed by its June 
30, 1929, statement, indicates the fol- 
lowing satisfactory state of affairs: 

The corporation during the past twelve 
months wrote gross premiums of $2,729. 
940, of which it retained for its own ac- | F 
count and risk $2,586,602 and eared $1- BRDIN 
830,306. Income from interest and rents | 





irti 





in addition to the above was $266,685, or 
a gross income of $2,996,637. Disburse- 
ments during the same period for retro- 
cessional premiums, losses, loss expense, ( 
commissions and general overhead ag- 
gregated $1,449,384, leaving an excess of 
income over disbursements for the 
twelve months of $1,547,253. 

This excess of income over disburse- 
ments was distributed in statement as 
follows: To unearned premium, !oss re- 
serves and reserves for commissions, 
taxes and other liabilities, $1,161,358; the 
remainder of the excess of income over 
disbursements ($385,894) was added to Lif 
surplus account. Gross assets of the 
corporation were increased during the 
same period by $3,547,253. 

In addition to the liberality used in 
establishing the regular loss reserves a 
voluntary contingent reserve of $500,000 
was provided over and above these regu- 
lar reserves. It will be observed that 
the auditors in their certification draw 
attention to the fact that loss reserves 
appear to be conservatively stated. 

Carl M. Hansen,.president of the cor- 
poration, in speaking about the future of 
the International Re-Insurance, says: 
“The outlook for the future of the Ir 
ternational Re-Insurance Corporation 's 
very promising. It is now operating on 
the basis of a premium income of be 
tween four and five million dollars at 
nually. One fact which is a gratifice 
tion to the management is the rather 
remarkable low overhead which for the 
year was only slightly in excess of 3% of 
premiums written.” 


HAS NEW AGENTS IN MAINE 

The Bankers’ Indemnity, Newark, has 
made a number of appointments recently 
in Maine. They include the Sanford 
Insurance Agency, Biddeford; Richard 
Insurance Agency, Auburn; Riley Insur 
ance Agency, Brunswick; E. H. Davis 
Freeport; Millinocket Insurance Agent), 
Millinocket; Dwelley & Co., Livermort 
Falls; Parke Bros. Agency, Pittsfield 
and N. J. Wheeler & Co., South Paris 


Industrial Alco/iol 


(Continued from Page !) 


sible for disastrous explosions to take 
place.” 







Amet 
he sitt 
Pst int 
ies of 
rankf 
rankf 
nsurar 
ead ¢ 
interes 
a larg 
nto su 
ireum: 
ents 
he Fr 
udwe: 
subsidi 
busine: 
enerz 
panies, 
Acco 
uranc 
ative | 
May ri 
hat th 
nsurat 
0 res 
hat 
Nation: 
Dver t] 
he la 
rriting 
pperati 































































































































































The 
Tank{ 




























































Molasses Comes Into Its Own half 

“There is hardly a grain or : ‘ant fro y-fou 
which alcohol could not be tained 
says the report, “although fro a pm 
tical standpoint manufacture in thi 
country is confined to molasses trom the 
sugar industry as the raw m -erial be 














cause of economic consideratic1s. 





















































There follows an interestir des"? Biting p 
tion of molasses and its use in he indus A fe 
trial alcohol plants. Most of ie in Df Pat 
trial alcohol plants are locat: | in t he F 
water sections so that the mc +sses be 
be piped directly from the takers ie 
the storage tanks. Millions to 








are annually imported to th » 
from the sugar countries oi 
Indies. 









































The report goes into deta! Cae 
the health of the workers | 4 - f 
information of considerable ‘ ‘teres 

nnoune 





life insurance companies. It is 
that a report on wood alcoh« 
ture will soon be made by 
Credit Co. 












